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SUBSTITUTION AND THE LEGISLATIVE 
DONKEY GAME. 


NE of the most distressing evils of our times is the 

plundering and bungling legislator, the meddling 

and muddling law-maker, who seeks to remedy real or 

imaginary social or political faults by measures inspired 

by his own ignorance and prejudice, or by the cupidity of 
persons who might be benefited by such laws. 

In the State of New York this sign of retrogression 
is manifested with a frequency and intensity quite out of 
proportion to the position of the Empire State at the head 
of the nation. Like many diseases of the flesh, this 
malady of the legislative mechanism seems to recur in 
epidemics manifested by a feverish activity among the 
class of legislators referred to, and it has been apparent 
to all thoughtful observers that in this State we have just 
passed through such an epidemic which terminated only 
in the quarantine of adjournment. 

The pharmacist has ever been an easy mark for the 
freak legislator. There is nothing concerning which such 
a law-maker knows less than about pharmacists, pharma- 
cies and pharmacy, and yet there is no field in which he 
thinks himself more competent to legislate. The funda- 
mental principle which constitutes the starting-point of all 
such legislation seems to be that the pharmacist is, by 
virtue of his calling, a person with evil and criminal 
tendencies pursuing a trade in which cunning and deceit 
are the bases of profit, and in which honesty, commercial 
integrity and professional honor are practically unknown 
—a calling, in a word, which attracts and nurtures only 
men of a low moral type. : 

With this principle tostart with, and with the soleaim ( ?) 
of protecting the long-suffering public from the rapacity, 


the unspeakable baseness of this vampire, this diabolically 
cruel and cunning Shylock, the pharmacist, the bun- 
gling legislator proceeds to frame laws intended to mete 
out the punishment which these misdeeds deserve. In the 
blindness of his prejudice, in the incompetence of his 
ignorance, he brings forward a measure usually not only 
absurd in conception and impossible of execution, but 
also calculated to destroy the confidence of the public in 
pharmacists and to brand as a crime an act which can- 
not by any theory of ethics, sociology or criminal law 
come under that definition. 

The bill “ against substitution ” recently passed by the 
Legislature of the State of New York, and now awaiting 
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the Governor's signature, is perhaps the most highly de- 
veloped example of this class of legislation that has 


cropped up within recent years. That this bill was in- 
spired by the manufacturers of certain proprietary reme- 
dies is too self-evident to need further discussion. As 
Stone street had played the tune to which the puppets of 
the Health Department danced, innocently enough, in the 
investigation of the alleged phenacetin adulterations, so 
John street has dictated the terms of the Bostwick- 
Dowling bill against substitution and marked out for the 
sponsors of that bill the last trenches behind which they 
must make their stand in apparent balking doggedness in 
the concessions made to common sense and common jus- 
tice in the modified bill after the hearings before the legis- 
lative committee. 

The burning disgrace that such a state of affairs can 
be possible; that the few powerful manufacturers can 
have more influence at Albany than the whole pharma- 
ceutical craft of this State, is heavily felt by all of us 
who are pharmacists first and New Yorkers afterward. 
If the theme were not so serious we might indulge in 
levity, after the example of our neighbor, The Druggists’ 
Circular, which editorially expresses views on the sub- 
The 
mcre one considers the terms of the law in question the 
more does its absurdity and its rank injustice stand out. 
The fundamental fault of this law is that it confounds 
the letter with the spirit of substitution. To use petro- 
latum in the preparation of an ointment containing some 
medicinal ingredient in this indifferent base, when the 
physician’s formula calls for vaseline, is not substitution 
in spirit, but in letter. For, the physician who wrote the 
prescription wrote “vaseline” simply because this was the 
term that was most familiar to him, and not because he 
wished his patient’s skin to come into contact with nothing 
but the “Blue Seal” variety. The same is true in the case 
of using bismuth subgallate for dermatol ; acetanilid for 
antifebrin; lanum for lanolin; sodio-theobromine-salicy- 
late for diuretin, and in the case of hundreds of other 
similar paired terms, one of which is the patented, the 
other the scientific name of the same material. The 
pharmacist who, on the other hand, for reasons of ex- 
pediency or of cupidity substitutes one drug for another 
which he happens to have in stock, or which happens to 
be less expensive than the one prescribed, or called for— 
he is indeed guilty of substituting in the spirit, the true 
meaning of the term. 

The pharmacist who, in the dead of night, or in an 
emergency, dispenses a harmless drug, evidently intended 
to be given, instead of the deadly substance jotted down 
by mistake by the physician, is not substituting in the 
true meaning, the spirit of the term, though he certainly 
is doing so in the letter thereof. The pharmacist who 
dispenses a pharmacopeeial fluid extract of absolutely 
standard quality, when So and So’s is called for in the 
prescription, is not, we hold, substituting in the spirit of 
the word, though he may be doing so in the letter. 

Under the Bostwick-Dowling bill the patent of no- 
bility given to a preparation by its conformance to the 


ject that can only meet our hearty indorsement. 
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official standard is no longer valid, and the Pharma- 
copeeia of the United States is practically no longer recog- 
nized in the State of New York. The manufacturers 
become the sole arbiters of pharmacy and their standards, 
fixed at will by themselves, are the sole standards recog- 
nized by law. No other argument is needed to show that 
the bill is distinctly a retrogressive step. 

As regards the enforcement of the law in question 
there will be insurmountable difficulties, giving rise un- 
doubtedly to abuses of power and blackmailing, and plac- 
ing the pharmacist in a helpless position. That the Bost- 
wick-Dowling bill will be more difficult to enforce than 
the Raines law, for example—and every one knows how 
Even the layman, 
when placed face to face with the simple facts in the 
case, realizes how difficult it would be for the average 
retailer to keep in stock even a single. bottle or package of 
every preparation made by each of the leading manufac- 
turers. The principle of keeping the lowest possible 
amount of stock compatible with the interests of the busi- 
ness and those of the customers—the fundamental prin- 
ciple of all wholesale and retail commerce, upon which 
often depends the financial stability of the dealer—is set 
at naught by the requirements of the new law. 

But now that the bill has been passed, and is in the 
hands of the Governor for signature, the question arises: 
How shall we prevent the recurrence of such epidemics 
of legislative bungling as we have had this year? Pow 
shall we stem the tide of freak legislation? Surely there 
must be something wrong somewhere in the machinery 
of a State like New York when such laws as the Bost- 
wick-Dowling bill can be admitted to the statute books. 
In other civilized countries laws that affect technical call- 
ings are carefully worked out by commissions of experts, 
some of whom at least are members of the profession 
affected by the proposed legislation. It is only in this 
way that pharmaceutical, medical and other class laws 
can be drafted, that are of benefit to the community, not 
to a single class cf manufacturers, and that are above all 
rational in conception and enforceable in practice. 

In the case of the new substitution law we see there- 
fore a striking instance of the necessity for reform in 
our legislative methods. We cannot expect the wisdom 
of bungling law-makers to grasp the distinction between 
substitution in the letter and substitution in the spirit—the 
one an act which can have no evil consequences so far as 
the public is concerned—the public, mind you, whose in- 
terests alone it is the duty of the Legislature to conserve— 
and the other an offense against the health, nay, the very 
life, of a person. Such a distinction evidently requires 
for its apprehension minds of a caliber which are not 
commonly found among the astute Solons at Albany, who 
allow certain proprietary medicine manufacturers to lead 
them blindfolded to the head of the donkey in the donkey 
game of legislation, and who triumphantly affix the tail 
of the animal upon its nose, in the consciousness of hav- 
ing gloriously and self-denyingly corrected a defect in 
the social mechanism in a discreet, perspicacious and un- 
erringly accurate manner. 


that is enforced—-cannot be doubted. 








AMERICAN DRUGGIST AND 
THE MYSTERY OF RADIUM. 





T has recently been reported in cable dispatches that 
Professor Curie, of Paris, whose labors in the isola- 
tion and study of radium have made the name of both 
himself and Mme. Curie, his wife, well known to 
chemists the world over, has demonstrated that radium 
possesses the extraordinary property of continuously 
emitting heat without combustion, without chemical 
change of any kind and without any alteration in its 
molecular structure, which remains spectroscopically 
identical after many months of continuous emission of 
heat. 

He finds, furthermore, that radium maintains its 
own temperature at a point 1.5 degrees C. above its 
surroundings. This is equivalent to saying that the 
actual quantity of heat evolved is such that pure radium 
would melt more than its own weight of ice every hour, 
or that half a pound of radium would evolve in one hour 
heat equal to that produced by burning 1-3 cubic foot 
of hydrogen gas, this evolution of heat going on con- 
stantly for indefinite periods, leaving the element at 
the end of months of activity just as potent as it was 
at the beginning. 

The world is thus made acquainted with a heat 
sufficient to raise mercury in a thermometer 2.7 degrees 
F., the output of which is maintained indefinitely with- 
out any visible compensation to the heat giving body. 
It is not to be supposed, however, that perpetual motion 
has at last been discovered. Physicists do not doubt 
that the effect brought to the knowledge of M. Curie 
has a cause, and investigation of that cause is regarded 
as being full of promise for the future. 

We do not know why radium exhibits phenomena 
so remarkable. Sir William Crookes has attempted 
an explanation by reviving an hypothesis which he sub- 
mitted to the British Association for the Advancement 
of Science in his presidential address in 1898, but his 
explanation does not clear up the mystery. Speaking 
of the radioactive bodies then just discovered by M. 
and Mme. Curie, he drew attention to the large 
amount of energy locked up in the molecular motions 
of quiescent air at ordinary pressure and temperature, 
which according to some calculations by Dr. Johnstone 
Stoney amounts to about 140,000 foot pounds in each 
cubic yard of air; and he conjectured that radioactive 
bodies of high atomic weight might draw from this 
store of energy in somewhat the same manner as Max- 
well imagined when he invented his celebrated “ De- 
mons ” to explain a similar problem. Crookes suggests 
that the atomic structure of radioactive bodies is such 
as to enable them to throw off the slow moving mole- 
cules of the air with little exchange of energy, while 
the quick moving missiles are arrested, with their energy 
reduced and that of the target correspondingly in- 
creased. (A similar sifting of the swift moving mole- 
cules is common enough, and is effected by liquids 
whenever they evaporate in free air.) The energy thus 
gained by the radioactive body would raise its tem- 
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perature, according to Crookes’ theory, while the sur- 
rounding air would get cooler. Proceeding upon this 
hypothesis the conclusion is reached that radium would 
cease to show its peculiar properties in a perfect 
vacuum. 

It would seem that in almost every field of science 
the great discoveries come in cycles, and in physical 
chemistry and in physics we are in the midst of an era 
of discovery which apparently demands a readjustment 
of our accepted theories regarding the constitution of 
matter and the chemistry of combinations. As to 
radium, it may be that the world will be benefited when 
the mystery of its behavior is made clear; but after a 
method has been discovered for isolating it in appre- 
ciable quantity from its source, pitchblende, are we not 
likely to be confronted with the same difficulty that 
discouraged the searchers for the universal solvent— 
viz.: the lack of something to keep it in? 





HE Proceedings of the American Pharmaceutical 
Association at the golden jubilee meeting in Phila- 
delphia last September have been issued in a bulky 
volume with commendable promptitude by Secretary 
Caspari. Without attempting any detailed review of 
the work reference may be made to the invaluable char- 
acter of the Report on the Progress of Pharmacy in 
this volume, which covers 435 pages and constitutes an 
accurate and trustworthy review of the progress of the 
year in the whole field of pharmacy, including inorganic 


and organic chemistry. The numerous papers of a. 


historical character incorporated in the book make it a 
document of the highest value to the pharmaceutical 
historian; they furnish a splendid retrospect of the 
growth and development of scientific pharmacy in the 
United States. It is not to be understood from this 
that the needs of the practical working pharmacist have 
been in any way overlooked in the compilation of the 
Proceedings: In this respect the information afforded 
in its pages is of the most available kind and every 
member who receives the volume will, we are sure, feel 
amply repaid for the amount of his investment in annual 
dues. . 





HE decision handed down by the Court of Appeals 
t of this State in the long-pending suit brought by 
the John D. Park & Sons Company, of Cincinnati, against 
the National Wholesale Druggists’ Association and 
others, copious extracts from which are printed elsewhere 
in this issue—together with the comments on the decision 
made by prominent members of the wholesale trade— 
is worthy of a careful reading. Taken together with 
the dissenting opinion of Judge Martin the whole con- 
stitutes a lucid exposition of the legal aspects of the 
national movement for the regulation of prices on pro- 
prietary remedies, and as such should have a very special 
interest for all branches of the trade, retailers as well 
as wholesalers and manufacturers. 
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THE EVOLUTION OF METROLOGY. 
By H. V. Arny, PH.G., PH.D., 
Professor of Pharmacy, Cleveland School of Pharmacy. 
Cleveland, Ohio. 


|‘ studying the literature of metrology, while preparing 

the chapter on that subject for a contemplated text- 
book on pharmacy, the writer discovered much data 
scarcely required for the work and yet of sufficient in- 
terest to justify its publication as a separate article. 
Hence the presentation of the following particulars relat- 
ing to the origin of weight standards. 


THE ANTIQUITY OF WEIGHTS AND MEASURES. 


Weights and measures have been employed since the 
earliest times, the Jews having a legend (1) that they 
were introduced by Cain. Whether this be true or not 
it is a fact that so soon as barter and traffic became 
general, a need for authoritative standards arose, and 
thus weights and measures were devised. 

The most ancient authentic measure known to us is 
the Egyptian cubit (2), which, according to a papyrus 
in the British Museum, was known in the reign of 
Amemhat III, B.C., 2300, and represented the length 
of the forearm. ; 

The foot is of Greek origin, legend having it that the 
original foot was that of Hercules (3). 

Inch is from the Roman measure “ uncia,” or one- 
twelfth of a foot. Both pace and mile (“millia pas- 
suum”) are also of Roman origin. Yard is more 
modern, being an Anglo-Saxon measurement of the 
girth. 
The oldest representations of weighing are the mark- 
ings on the tombs of Thebes (4), dating back to B. C. 
1500, and which represent slaves weighing certain rings 
on a scale, the weights being in the form of some animal, 
while the earliest specimens of weights now extant are 
those obtained from the ruins of Babylon and Nineveh 
and deposited in the British Museum. One of these is a 
stone duck (5) inscribed “ Ten manahs ” and bearing the 
name “ Dungi’’—that of a Babylonian king who flour- 
ished about B. C. 2700. Similar are the stone ducks ex- 
cavated at Nimroud by Layard (6), one of which is in- 
scribed “ The palace of Irba Merodach, King of Babylon, 
thirty manahs ” (B. C. 1050?), while a green stone cone 
inscribed “1 manah, by Nebuchadnezzar, after the pat- 
tern of the standard of Dungi,” seems to confirm the 
stone duck above mentioned as one of the original stand- 
ards. 

THE WEIGHT OF THE MANAH. 


Much confusion prevails as to the real weight of the 
manah, one set ranging from 979 to 1,008 grammes, while 
another series weighs 489.6 to 502. Aside from this 
doubling it is found that each class is divided into sub- 
classes, the “royal” and the common manah (7), the 
former being one-twenty-fourth heavier than the latter. 
There is also considerable dispute as to whether the 
Egyptian weights—the Uten and the Kat—are older than 
the Assyrian manah and the shekel, Brugsch (8) taking 
the affirmative and Lehmann (9g) the negative position 
on the question. 

Since the Egyptian weights have no bearing on the 
origin of our common weights, we need not discuss the 
matter, beyond stating the fact that the earliest mention 
of Egyptian Uten (90.9 Gm.) is made in Harris’s papy- 
rus (10) (B. C. 1300). Both are mentioned on inscrip- 
tions on the Temple of Karnah, describing the booty 
brought home by victorious Thutmosis III (B. C. 1600), 
and it is interesting to know that the inscription gives 
the equivalents in manah of Babylon (11). 
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This manah—maneh, or mina—was apparently the 
standard weight of surrounding nations, for mention is 
made of its use by the Jews (I Kings x: 17), where it is 
translated as “ pounds,” while Ezekiel (xlv.: 12) gives a 
table of weights, prescribing that “the shekel shall be 
twenty gerahs, twenty shekels, five and twenty shekels, 
fifteen shekels shall be your maneh.” 

These two references give different values to the 
maneh and shekel—the later (20 + 25 + 15 = 60) (12) 
making 60 shekels to the maneh, while by a cross refer- 
ence to the first mentioned verse we lcarn that three 
maneh contained 300 shekels (13). That a shekel is 
20 gerah is verified at three distinct places in the Old 
Testament, and it is peculiarly interesting in this case to 
note that the Hebrew word “ gerah” means “ grain,” 
although, working down from the ancient weights at our 
disposal, it would seem that the Hebrew gerah was 7 to 


12 of our grains. 
THE SHEKEL 


seems the earlier weight, it being mentioned in the pur- 
chase by Abraham (14) of the field in which to bury 
Sarah, B. C. 1860. In this reference it is used in connec- 
tion with money value, but the passage distinctly states 
that the 400 shekels of silver were weighed. Coins were 
not invented until much later, not a single coin having 
been found in either Egyptian (15) or Assyrian (16) 
ruins. The earliest specimens of coins date from the 
seventh century B. C., and concensus of opinion ascribes 
original coinage to the Lydians (17), probably to the 
reign of Gyges (668 to 626 B. C.) (18). 

The first Hebrew shekel was not coined until the time 
of Simon Maccabaeus (B. C. 140) (19). 

The word “ gerah”” means “ grain” and leads one to 
the opinion that the earliest weights were seeds of plants 
and this idea is supported by the fact that the smallest 
Roman weight was called “ siliqua”’ (20) and was evi- 
dently the seed of Ceratonia Siliqua (21) (weighing 
about three grains), as the Greek called the weight “ Ke- 
ration,” the name of this plant. 

This explains the derivation of carat, the weight of 
our modern jeweler, which weighs 3 1-6 grains (22). 


THE USE OF COINS AS STANDARDS OF WEIGHT. 


So soon as coinage became universal weight stand- 
ards began to modify, so that the mint or money weight 
was less than the common weight; thus the Babylonians 
had two kinds of minas, the mint manah of 50 shekels 
weighing from Gm. 400 to Gm. 431, and the common 
mina of 60 shekels, weighing Gm. 491 to Gm. 517 (23). 

Soon after the introduction of coins they were found 
convenientas standards of weight,a mostunfortunate con- 
dition, inasmuch as financial movements cause variations 
in the weight of currency and thus in current weights. 
The shekel weight of silver became a popular coin, and 
of those now known those of Babylon and Lydia weigh 
Gm. 11.20 (24) (1-60 of light mina) while those of Phe- 
nicia weigh Gm. 14.92. These standard coins were car- 
ried to Greece, the A®ginetic copy (called a stater), 
weighing from 12.57 to 13.44 (25), midway between the 
Babylonian and the Phenician. The Greeks also had a 
silver mina of Gm. 628 to Gm. 672, and this mina was 
divided into 50 stater. The Ionian stater weighed Gm. 
14.8, (26) and was 1-60 of the heavy Babylonian mina. 
The Attic coins are near copies of the Babylonian; the 
mina weighed Gm. 436 and the stater Gm. 8.72 (27). 
Whether this was a direct copy or whether the Attic 
represented debased A®ginetic currency is a matter of 
conjecture. What interests us is that a silver coin half 
the weight of a stater—that is, Gm. 4.37—was introduced 
into Attic currency under the term Drachma. 
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THE INTRODUCTION OF GREEK WEIGHTS INTO ITALY. 


Greek colonists introduced their coins and thus their 
weights into Italy, the standard being that of Corinth 
(stater Gm. 126, drachma Gm. 42), but before their ad- 
vent the Italians had a bronze standard. The ancient 
pound, weighing Gm. 273, based on the massive bronze 
called A°s Ruda, was perhaps intended to represent one- 
half of the light common Babylonian mina; while the 
Roman pound of Gm. 327 has been thought to represent 
one-third of the heavy Babylonian mina (28). A bronze 
coin weighing a Roman pound and called the “as !ibra- 
lis” was the standard of Roman currency. Its monetary 
equivalent in silver was a small coin named “ scripulum,” 
weighing Gm. 1.137. This “as libralis’’ was divided 
into parts of %, %, 4%, % and 1-12, and the last, like 
the inch (1-12 foot) was called an “ uncia,” whence our 
word “ ounce.” 

The Greek colonists introduced their drachma under 
the name Denarius, and while the weight of the coin 
lessened through depreciation of curency—the “as” 
shrinking to even one-sixth of its normal weight—the 
titles as weights remained and developed into the follow- 
ing table (29): 

8 silique =1obolus 
2 oboli = 1 scripulum 
3 scripula =1drachma 
2 drachmee = 1 sicilicus 
4sicilici =1uncia 
12 uncize =1 libra of 327 grammes 


This is practically our present apothecaries’ system. 

The Attic drachma, introduced B. C. 269, weighed 
from Gm. 4.37 to Gm. 4.90 and represented 1-72 of a 
pound, but it was reduced in size until under Nero (30) 
it weighed but Gm. 3.41 (1-96 pound, as in above table). 

The siliqua is of later origin than the rest of the scale, 
having been introduced during the reign of Constantine 
as the equivalent of the Greek Keration (31). It was 
based on the gold coin of Constantine—the solidus. The 
first literary reference to siliqua is made by Rhemnius 
Fannius, a poet in A. D. 312, and R. Vegetius Renatus, a 
military writer of A. D. 380 (32). It will be noted that 
the pound of the foregoing table was lighter than either 
our Troy pound (Gm. 373) or our avoirdupois pound 


(Gm. 453). 


(To be continued.) 
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(Written for the American Druggist.) 


THE PHARMACIST AS AN ADVERTISER. 





By Gro. L. KELLEY. 
Everett, Mass. 

HE supposed object of all advertising is to sell goods, 
but not all advertising accomplishes its object. The 
failure is sometimes due to one reason, sometimes to an- 
other. In preparing an advertisement several things must 
be kept in mind. Most important of these is the subject 
to be chosen for advertisement. There are some articles 
in a drug store which it is worse than useless to adver- 
tise, but there are other things the sale of which may often 
be largely increased by judicious advertising. Before 
advertising consider, not whether it is an article common- 
ly advertised, but whether, if the profit warrants the ex- 
pense, you could increase your sales by calling it to the 

attention of the public. 

During the holiday season it will be found advisable 
to give the greater share of attention to holiday goods. 
Specialty advertising, however, if well done, is usually 
more prolific of desirable results than any other kind of 
advertising. The profits, too, are in most cases larger. 

As mentioned above the choice of something suitable 
to advertise is of first importance. Next in importance 
to this is what we will have to tell about it. This is not 
by any means the difficult matter that many suppose it 
to be. Good advertising consists merely in telling concise- 
ly and clearly the favorable points of an article. Various 
devices are used to make the advertising. more attractive, 
but all will fail if the advertiser has not related some 
pertinent and interesting fact concerning his goods. The 
writer believes a reasonable amount of humor in adver- 
tising is entirely permissible, but that a long-drawn series 
of humorous advertisements, as in newspaper advertis- 
ing, produces the effect of bathos. 

Brevity is one of the most desirable qualities in an 
advertisement if it does not interfere with its clearness. 
People wil! read a short, meaty treatment of an interest- 
ing subject when they will wholly disregard a more 
pompous and lengthy dissertation on the same subject. 

We have so far found that it is necessary to say brief- 
ly something interesting about something desirable. We 
will next consider the medium for utterance. For all- 
round usefulness no advertising medium can excel the 
newspaper. Catalogues, programmes and _ prospectus, 
also, are a promising and profitable field. But for the 
particular needs of the druggist the neatly printed book- 
let or folder, stamped and addressed so as actually to 
reach the hands of the person for whom it is intended, is 
better by far than any of the mediums mentioned above. 
These booklets or folders should be prepared with a view 
to making them attractive enough to preserve and short 
enough to be read through without occupying too much 
time. The matter treated on their pages will depend upon 
the season and the specialties to be pushed. The entire 
publication may be devoted to expounding the merits of 
one article or of one department, or it may be devoted to 
several different things. In the last case, however, I 
would suggest that there be some connection between the 
different articles either in their seasonableness or in their 
use. Catalogues, programmes, etc., are not usually pro- 
ductive of great results, but this is a luxury which must 
be indulged in for reasons of policy, if nothing else. Of 
newspapers it may be said that they are a valuable me- 
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dium for advertising the article of the day, whether it be 
bronchial troches or ice-cream soda. 

Advertising cannot but be beneficial. With some it 
will not yield as good results as with others; but, if prop- 
erly managed, a thorough advertising campaign must in- 
crease trade. The effect of advertising is largely cumu- 
lative. It brings the goods and the name of the adver- 
tiser before the eyes of the purchasing public and makes 
them intimate with his store and stock. If the pharma- 
cist has expended thought, time and money to perfect 
his prescription department, or if he makes a superior 
cold cream or a good liniment, he owes it to himself as a 
duty to advertise it to the public, and thus acquaint his 
prospective patrons with what he offers. 





(Written for the American Druggist.) 
FACTORS OF SUCCESS IN PRESCRIPTION 
WORK. 


3y RAYMOND L. HIGH. 


HIS topic is one which has been discussed by the master 
T minds of pharmacy, as well by the professor in his more 
or less theoretical manner as by the man behind the 
pestle. Yet after the many phases and plans are thoroughly 
threshed out one still wonders what particular policy or method 
can be best applied to a particular store. For my part I am 
convinced that the simple maxim, “ Persistent attention to the 
minutest details,” contains the solution of the problem. One 
may ask the question, Why does Dr. Blank send al! his prescrip- 
tions to my competitor? and it will be found that this com- 
petitor has paid particular attention to some one or more de- 
tails which have won for him a staunch admirer in the physi- 
cian and an advance agent among his many patients. 

Let us consider some of the important details which by un- 
tiring attention to them will build a prescription trade com- 
mensurate with the class and extent of the neighborhood and 
the energy expended. The more important poisons should 
be kept in a poison closet, neatly arranged relative to the num- 
ber of times in use, and classified according to the acids of the 
salts, as Morphine: M. acetate, M. hydrochloride, M. sulphate. 
Synthetic preparations should be arranged alphabetically in 
suitable boxes, triturations, 1 part with 9 parts sugar milk, 
made of alkaloids and their salts which are commonly used; 
as well as calomel, corrosive sublimate, tartar emetic, etc., for 
use when powders are desired. 

Solutions of alkaloidal salts and toxic drugs should be kept 
on hand for dispensing when minute quantities are prescribed 
in liquid form. 

Arrange galenical preparations in alphabetical order and 
chemicals in groups, first, according to the base and then by 
the acid of the salt, as Potassium, P. acetate, P. bicarbonate, 
P. bromide, P. chlorate, ete. The various liquid preparations 
generally used in average prescriptions should be kept behind 
the prescription counter, as by doing so the chance of forget- 
ting what one is going after is avoided, and time is saved as 
well, to say nothing of the fact that waiting patients are 
skeptical, and have a “ horror for that Tr. opii he is putting in 
my prescription.” 

Notwithstanding the fact that you are now well arranged, 
make a catalogue to which any one responsible can refer and 
tell in an instant whether you have a given preparation in 
stock or not, and exactly where it is, making your classifica- 
tion starting at the top shelf or A, and having vertical parti- 
tions indicated by numerals, thus, fl. ext. aconite, ale. Now if 
you should get sick or be compelled otherwise to be absent 
from the store, the assistants or relief clerk can transact busi- 
ness without embarrassment. 

Keep your prescription department scrupulously clean, as 
well as the rest of your store. Allow no accumulation of any 
kind (except money), and be well equipped with all of the 
apparatus necessary for the compounding of prescriptions. Do 
not under any consideration permit loud talking or laughing 
behind the counter, nor allow it to be made a meeting place 
for those who have nothing else to do. Do not make too much 
of an effort to keep the prescription department secluded from 
the sight of passers by. They will, if they can, see the sys- 
tematic manner in which the department is kept, stop and 
look, as well as talk about you and your well arranged store. 
Do all you can to cause people to talk well about you, it brings 
business. 

Make careful and descriptive notations on all prescriptions 
where any different methods of procedure may produce diversi- 
fied mixtures. You thereby minimize a great liability of error, 
and the physician will note your care. Have a definite system 


‘any other drug. 
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for checking all prescription work, the ingredients and quan- 
tities entering into prescriptions, etc., and have none but quali- 
fied men to attend to this work. Make it a point to write 
labels legibly, writing a new one each tinie the prescription is 
filled, having the finished preparation always spotlessly clean. 
Insist at all times on wrapping all prescriptions, tying the 
string in a bow and fastening the ends by means of a suitable 
sticker. 

Promptness in delivering prescriptions should be one of 
the most important features of the department. Many people 
will favor you when they know their medicines will be speed- 
ily delivered when finished. Suitable printed address slips, 
with your “ad” attached, together with space for the name, 
address, cost, whether collect or charge, and number of pack- 
ages to be delivered, will reveal your alertness to be both 
unique and careful. Siow the physicians and the public in 
general that you buy only assayed drugs, and exercise the 
closest scrutiny in the examination of goods purchased to pre- 
vent admixture of inferior and exhausted drugs. Be able to 
perform analyses of urine intelligently for the physician, and 
equipped with the necessary knowledge of the pathological 
aspects ascertained to discuss to the physician’s entire satis- 
faction the correct conditions existing; much money can be 
made in this manner. 

I have in mind now one student who made this a special 
study last summer, having procured a microscope and other 
necessary apparatus. He has since established a wide clientele 
and made it sufficiently remunerative to pay all his college 
expenses. Prove to the physician that by exercising these 
various cares you are better equipped and able to compound 
his prescriptions than is your competitor. After all these 
things have been carefully looked after, can we not say that 
the general courtesy and demeanor shown toward patrons, both 
in and out of the store, plays a most important part in the 
success of the business? It is that omnipresent desire to please 
and satisfy wants of patrons in the courteous and kindly man- 
ner which makes friends of customers. He who has drunk 
deep at the great fountain of respect and kindness toward 
everybody has accumulated that which may well be regarded 
as the fundamental principle underlying a successful career. 





Ergot, a Wonderful Drug. 


In a paper read by Dr. Alfred T. Livingston, of 
Jamestown, N. Y., before the New York County Medical 
Association on March 16 an account was given of Some 
New and Unusual Therapeutic Applications of Ergot, in 
which remarkable claims were made for the efficacy of 
this drug in a wide range of conditions. The most im- 
portant therapeutic property of ergot was said to be its 
power to restore equilibrium and tone to the circulation. 
It was the most effectiveagent in insomnia, andthe sleep 
produced by it was more natural than that produced by 
In the author’s hands it cured a des- 
perate case of morphine poisoning. It was found exceed- 
ingly useful in acute alcoholism, in asthma, hysteria, 
hysteroepilepsy and catalepsy. The ergot was adminis- 
tered hypodermically in all cases; the solution employed 
by him consisting of Squibb’s extract of ergot 3i, dis- 
solved in an ounce of sterilized distilied water, filtering 
and adding 2 minims of chloroform as a preservative. 

In Dr. Livingston’s hands the minimum effective 
dose for an adult was 15 minims. A syringeful of 
the solution measured about 25 minims. One syringe- 
ful would generally relieve a bad headache, but if 
relief were not obtained the dose would be repeated in 
half an hour. The largest quantity of the solution that 
he had given in the 24 hours was Io ordinary syringe- 
fuls, or 30 grains of the solid extract, a syringeful of 
the solution representing 3 grains of the drug. 

As to its use in aleoholism Dr. Alexander Lambert, 
the president of the association, said he had used it to re- 
lieve the intense tremor and dilapidation of alcoholics. 
He had used it extensively in this way and had yet to see 
the alcoholic patient, even in Bellevue Hospital, who had 
not been sobered up in 24 hours by the use of 15 minims 
of ergot every two hours. 

The most remarkable testimony to the wonderfully 
curative effects of ergot in a host of diseases was made 
by the assembled members of the association. 

















STORE. MANAGEMENT. 


Conducted by W. A. Dawson. 

1n addition to publishing a series of articles covering the commer- 
cial side of pharmacy, the editor of this department will en- 
deavor to discuss, criticise, advise and give information on 
any\-question pertaining to the business management of the 
drug store propounded by readers of the AMERICAN DRUGGIST. 
This feature of the department is intended to constitute a busi- 
ness query column for the readers of the AMERICAN DRUGGIST, 
and all queries regarding business matters addressed to it will 
be freely answered. 





are SELLING GOODS; 





Some Points About the Salesman’s Art with Sugges- 
tions Regarding the Treatment of Customers. 


HE really good salesman devotes himself primarily to 
pleasing and satisfying his customers. Selling is a 
secondary consideration, but large sales follow good 
treatment of patrons as a matter of course and it builds 
up the best sort of trade; solid, substantial, a clientele not 
easily drawn away by rival establishments. 

It is only of late that salesmanship has received much 
attention from retail druggists. Even now the demand 
for drug clerks who are good salesmen comes chiefly from 
the larger cities, where salaries that are 25 to 100 per 
cent. better than the average pay of drug clerks are of- 
fered for men who are good salesmen and business men 
as well as educated pharmacists. 

The more a man knows about the goods he handles 
the more of them he can sell. Selling is not a matter of 
voluble talk, of argufying and “ pestering” a customer 
into buying; it is mainly a matter of showing, explaining, 
recommending and discussing the goods to the prospect- 
ive buyer. 

Brushes of all kinds form a large part of the sundry 
stock of the drug store, yet how few drug clerks take 
the trouble to learn about brushes—the materials enter- 
ing into their manufacture and the processes of the brush 
maker’s art! 

While most clerks could tell the difference between 
fiber, quill and bristle, distinguish between fox and olive 
woods and have a general idea of the difference in con- 
struction between a solid and veneer back, how few there 
are who are able to pick out a good brush without looking 
at the price or maker’s name. How few know the differ- 
ence between Russian, Chinese, German and other bris- 
tles, or are acquainted with the characteristics of the 
brushes as made in America, England, France, Germany 
and Japan. It is safe to say that fewer still know why 
lather brushes are “ flagged,” hair brushes “ butted,” and 
tooth brushes “ cut,” or who can see the good quality in 
the unsightly yellow bristles of a brush made from 
“Golden Okatka” bristle stock worth at wholesale $7 
or $8 a pound, and the poor quality in the beautifully 
white bristles of a brush made from bleached and 
straightened German bristles worth less than $1 a pound. 

Know your goods, then, if you would be a good sales- 
man. Good selling talk, like good advertising talk, con- 
sists of giving information about the goods. No man 
need fear that he cannot become a good salesman because 
he is not a “ good talker.” Every man can talk well and 
entertainingly about things that he is interested in and 
knows thoroughly. If one begins to study the articles 
in his stock of fancy goods and sundries, where they 
come from, how made and by whom, and the materials 
entering into their composition, one cannot help becom- 
ing immensely interested ; things that now seem common- 
place will take on a new aspect and commerce and manu- 
factures acquire a new meaning. 
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The advertising of the house of John Wanamaker is 
often held up as an example of all that is best in retail 
advertising. The keynote of the Wanamaker advertising 
is INFORMATION—informative details about the goods ad- 
vertised given in a pleasant, friendly, chatty sort of way. 
If it is Swiss embroideries, the advertisement tells some- 
thing about St. Gall, the chief seat of Swiss embroidery 
manufacture, the wonderful looms upon which the intri- 
cate patterns are woven, the season at which the new 
patterns are put upon the market, of the cheaper imita- 
tions of the real Swiss work that are made in certain 
districts of Germany and how poorly they compare with 
the genuine article, of the manner in which the Wana- 
maker buver was able to secure a large amount of goods 
at a price very much under the market, etc., etc. 

That is the sort of talk that sells goods and pleases 
customers. 

There is quite a difference between selling a customer 
just a “dollar and a half hair-brush,” or a hair-brush 
that is “ French made, solid satinwood back, golden Okat- 
ka bristle butts that will never break down or mat to- 
gether—a brush that will last ten years with ordinary 
use,” at $1.50. Thus described the brush assumes a new 
interest to the customer, an enhanced value; he knows 
that it is a good brush and why it is so, and every time he 
uses it he will think kindly of the store at which he 
bought and the salesman from whom he purchased it. 

A great many salesmen betray too great eagerness 
to sell, an attitude that in most cases is bound to react 
unfavorably; strong minded persons resenting the an- 
noyance by refusing to buy, while if a sale is forced and 
a customer induced to take something that he or she did 
not want, they will avoid that store or salesman in the 
future. 

The salesmanship that builds up permanent trade 
must be founded upon common-sense and common hon- 
esty. Customers should never be directly solicited to 
buy, nor be bored with too much attention. Sell them 
that which they came to buy, and, if possible, sell them a 
better quality than they intended buying, not by running 
down the poorer quality, but by explaining the good 
points of the better one. Endeavor to sell them other 
things by showing new and desirable goods. Be quick 
to show or explain the virtues of anything in which the 
customer seems interested. 

The customer who, after making a purchase, wanders 
about the store glancing in the show cases and looking 
over the goods displayed, should always be allowed the 
fullest freedom in doing so. Rather than risk cutting 
short the inspection with an untimely offer of his services, 
or by following the customer about the store, it were the 
better policy for the salesman to sacrifice the present 
opportunity for making a possible sale to the future bene- 
fit that is certain to accrue from the customer’s inspection 
of the stock. Even those coming in, not to buy, but “ just 
to look around,” should be made to feel that they are 
heartily welcome, that the freedom of the store is theirs 
and that they will not be followed about by a clerk anx- 
ious to make a sale. 

The heart of the wise merchant rejoiceth over the 
looker. It is for this that he expends much gray matter 
and hard cash in catchy advertising: to get people into 
the store to look at his wares. 

It is the salesman’s duty to keep his stocks in order, 
the goods well arranged in the show cases and other dis- 
play places in the store and to card and tag them with 
price and description. So far as possible fancy goods 
and sundries should have the retail price in plain figures 
attached to them in such a way as to be plainly visible to 
the customer. The benefits derived therefrom are mani- 
fold: it promotes sales, saves the salesman’s time and 
minimizes the deterioration arising from much handling 
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“Card salesmen” placed upon each group of goods 
also greatly facilitate and reinforce the work of the sales- 
man. As we have explained in previous articles, these 
consist of small cards with description, recommendation 
and prices of the goods written upon them. They may 
be made from blank visiting cards, 2 x 3 inches, or cor- 
respondence cards, 3 x 5 inches. They need not neces- 
sarily be finely lettered, but simply written with good 
black ink in the ordinary handwriting of the salesman. 
The points to bring out in composing these cards are: the 
purpose and manner of using—if the article is entirely 
novel; the reasons why it is better than other articles of 
the kind—if an improvement upon some already known 
article; the price and its relation to the quality of the 
a a more or less technical description of the article, 
thus: 


A $1.50 Hair-Brush for $1.00. 
A “Special Job” that we picked up at two-thirds regular 
price. A first-class solid back brush with extra stiff pure 
bristles. Guaranteed perfect goods. Not seconds or culls. 


Some salesmen will pull out half the contents of a 
show case and spend half an hour in selling a single arti- 
cle to a woman, while others will quietly show two or 
three articles, complete the sale in five minutes and send 
the customer away satisfied that she has the very best, or 
the best that she could buy at the price. 

The first class are not good salesmen, they lose too 
much time, although apparently hard at work. They 
make too many false motions. 

A lady comes in, says, “ Combs, please,” and the poor 
salesman rushes over to the comb case and proceeds to 
tear it to pieces in his haste to lay the entire stock of 
combs before the customer. 

_ The clever salesman saves his own and the customer’s 
time by first quietly ascertaining the sort of comb the 
customer has in mind: “ Yes, this way, please. What 
sort of comb do you prefer?” The customer asks for a 
ladies’ dressing comb, “a good strong one,” to cost about 
25 cents, and the salesman proceeds to show her two or 
three styles at that price. “ Here is one of the best combs 
we have at that price, and here is the same style with all 
coarse teeth, they do not break so easily; here is a new 
style with handle.” Reaching into the case, the salesman 
continues: “ Here is a new comb, one of the best patterns 
yet produced; the price is 50 cents, but it will outlast 
three or four of the 25-cent combs,” and the salesman 
goes on to speak of the good points of the article. 

_ Four times out of six the customer will take the 
higher priced article. If, however, they balk at it, the 


salesman drops it at once and proceeds to sell the cheaper 
one. 





Buddeized Milk. 


We have received from Carl Petersson, Frans Suelsgatan, 
Malmo, Sweden, a pamphlet descriptive of the Buddeizing proc- 
ess for sterilizing and conserving milk, whereby milk may be 
kept fresh for any length of time, according to the claims of 
the inventor. The process consists of the addition of a cer- 
tion percentage of hydrogen dioxide and subsequent steriliza- 
tion. Mr. Budde, the inventor, has demonstrated, according to 
the pamphlet, that the enzymes in the milk, together with heat, 
which latter should not exceed 55 degrees C., nor be less than 
48 degrees C., have the power to decompose hydric dioxide into 
water and oxygen, and that, at the generation of oxygen, mi- 
crobes and spores are entirely destroyed. The value of Mr. 
Budde’s process has, it is asserted, been demonstrated by care- 
ful bacteriological analysis. : 





What Is Bromangelon ? 


A foul spirit, from Apayoc, a stench, and dyyedoc, a mes- 
fenger, angel, or spirit. 
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Photographic Chemicals.’ 
RY C. F. TOWNSEND, F.C.S. 


In the following list I have endeavored to include all the 
chemical reagents used in photography, giving their most im- 
portant properties, method of preparation, where necessary, 
and the purposes for which they are employed in photographic 
practice. Where it is a substance likely to be well known to 
chemists and druggists I have not thought it necessary to give 
particulars as to its method of preparation or properties. 

Acetic Acid.—The glacial form, which crystallizes at about 
34 degrees F., contains 99 per cent. of acid and 1 per cent. of 
water. It is employed in the dilute form in wet plate de- 
velopers to “restrain” the reducing power of the ferrous 
sulphate. It is used also for dissolving ferric hydrate from 
bromide papers after development with ferrous oxalate. It is 
sometimes employed in dry plate developers. The commercial 
“strong” acid is one-third of the strength of the glacial acid. 
Sulphurous and sulphuric acids are sometimes present as im- 
purities; also hydrochloric acid, which can be detected with 
silver nitrate. The glacial acid will dissolve pyroxiline or gun 
cotton. 

Gallic Acid has sometimes been used as a developer, but 
its reducing action is comparatively slow. 

Hydrochloric Acid is employed in the platinotype process 
for dissolving the iron out of the paper. For this purpose it is 
important that the acid itself should be free from any trace of 
iron. 

Pyrogallic Acid (Pyrogallol) is not an acid in the ordinary 
sense of the term, being a 1: 2:3 triphenol. As is the case with 
ordinary phenol (carbolic acid), however, it forms a compound 
with alkalies. A simple solution of pyrogallic acid oxidizes 
slowly in the air, but in the presence of an alkali the oxidation 
proceeds very rapidly, the solution darkening first to a yellow- 
ish red, then to a full red, and finally becoming almost black. 
In spite of the introduction of new developers, such as hydro- 
quinone, metol, amidol, etc., pyrogallic acid is still the most 
used for developing dry plates. It should be noted that excess 
of pyrogallic acid, in proportion to the alkali, acts as a re- 
strainer. Pyrogallic acid is obtained by the sublimation of 
gallie acid. 

Sulphuric Acid is used in the dilute state for dissolving 
iron out of bromide papers after development with ferrous 
oxalate. The pure acid should always be employed. 

Citric Acid is an occasional constituent of developers, where 
it acts as a restraint upon the reduction of the silver. 

Acetone.—A condensation product from acetic acid having 
the formula CH..CO.CH, (acetic acid being CH,COOH). Mixes 
in all proportions with alcohol and water. Its use instead of 
alkali in dry plate development has been suggested by Lumiere 
and Seyewetz. The following is the formula suggested for 
pyrogallie acid: 


Pyrogallic acid 9 grains. 
Wat 


ater 1 oz. 
Sodium sulphite (crystals)....................-.56 grains. 
Acetone 12 minims. 
Acetone dissolves pyroxilin very readily, and can be used with 
excellent results for the repair of celluloid articles. 
Alum.—Common alum and chrome alum are employed in 
photography—the former to prevent a plate frilling, i.e., the 
gelatin leaving the glass round the edges of the plate. Chrome 
alum is used as a constituent of dry plate emulsions. The 
object again is to prevent frilling, and where plates are in- 
tended for export a much larger quantity is introduced. It is 
often advisable to give gelatino chloride or printing papers an 
alum bath in hot weather to prevent the gelatin softening. 
Alizarin.—Alizarin is the coloring matter of madder, now 
prepared artificially from anthraquinone, which is itself ob- 
tained from anthracene—one of the products of the distillation 
of coal. A lake formed from it is used as a coloring matter in 
the carbon process. Alizarin blue is employed sometimes as a 
eolor sensitizer for the red rays in making isochromatic plates. 
Its formula is C,;,H,NO,, alizarin being C,,H.O,. . 
Amidol is diamido-phenol—C,H,(NH,.).OH, that is to say, 
pyrogallic acid with two of the OH’s replaced by NH,, thus— 
Pyrogallic Acid. Diamido-phenol. 
oa. a ( OH NH, 
C,H; - OH C.H; - NH, 
/ OH 


| on 
It is used for developing dry plates and possesses the peculiarity 


that it does not require the presence of an alkali. It is a 
crystalline white powder, which dissolves readily in water, but 
keeps badly in solution. Bromides do not seem to possess 
much restraining action with this developer, and sulphite acts 
as an accelerator. With amido] the image comes up very 
quickly, and care must be taken to leave the plate in the de- 
veloper long enough to acquire sufficient density. 
% (To be continued.) 
1 Pharmaceutical Journal. 
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Queries and Answers 


We shal! be glad, in this department, to respond to calls for information on all pharmaceutic matters. 





Patent, Trade-Mark or Copyright?—C. writes: 
“ State in your journal the best method, cost, etc., of 
having a preparation patented. Also what it should 
cost to determine whether or not the preparation can 
be patented.” 

Assuming that it is a patent and not a trade-mark 
registration or copyright which it is desired to take out, 
our correspondent is advised to place his case in the 
hands of a competent attorney who is familiar with 
the presentation and prosecution of applications for 
patent. The Patent Office will not respond to in- 
quiries as to the patentability of any particular article 
or preparation, and the inventor is left to himself to 
judge of the propriety of making an application for 
patent. Mere mixtures of medicinal substances are 
not susceptible of patent protection. 

We trust our correspondent is not confusing pat- 
ent rights with trade-mark registration or copyright. 
Application for the registration of a trade-mark should 
be addressed to the Commissioner of Patents, Wash- 
ington, D. C. There are a number of formalities to be 
observed, and it will be best to write to the Commis- 
sioner for a copy of the Rules of Practice before pro- 
ceeding further in the matter. The fee on filing each 
original application for a patent is $15, and an addi- 
tional $20 is charged on the issue of the patent, while 
small additional fees are charged for copies, recording, 
etc. 

The fee for the registration of a trade-mark in the 
Patent Office is $25. A simple print or label may be 
registered in the Patent Office in the same way as a 
trade-mark, and the fee for this form of registration 
is $6. A certificate so granted continues in force for 28 
years. 


Sheep Dip and Insecticide—C. J. V. writes: 
“Would you please be good enough to give, under 
Queries and Answers, a good formula for a disinfectant 
sheep dip which might also be used as an insecticide for 
other animals and for plants? ‘There is a preparation 
called zenoleum which about answers the requirements. 
It is a dark colored coal tar product of some kind which 
smells like crude carbolic acid or creosote, and when 
added to water turns milky white. If you can furnish 
a good formula or state what preparation of coal tar to 
use for the purpose, you will greatly oblige a constant 
reader.” 

A solution of the kind desired may be prepared by 
combining crude carbolic acid (which is the name under 
which cresylic acid goes) with an alcoholic solution of 
soda soap in definite proportions. For the preparation 
of the soap solution, M. I. Wilbert has proposed the fol- 
lowing in the AMERICAN Druceist for November Io, 
page 208: 


Sapte IE RPNPEMNIREN ce gros a loca etehe 21.4 Sie ous we cele ose eee 300 
SEMIN ES Oe eile ods bvwtip ce Ae eg -e Maa sea aa 45 
LA SESS AM ae eee Tee LER RS ROE mr ee? 350 
PM CIIN DA oie a Oiiss. isle sca eies ais Bars ia a hae alae inca eee 250 


A soap is made of the above by treating the oil with 
the soda, which had been previously dissolved in a suffi- 
cient amount of water, and adding the remainder of 
the water and alcohol. 

A mixture of equal parts of this alcoholic soap solu- 
tion and of crude carbolic acid will give a clear reddish 
brown liquid, slightly alkaline in reaction and having 
about the same consistency as syrup. It mixes readily 


in all proportions with water, and is non-caustic to the 
skin even when applied in strong solutions. It is less 
than one-fourth the price of pure carbolic acid, and has 
a high efficiency asa disinfectant. Its solution in water 
is slightly milky in appearance, being a yellowish 
brown. 

Prof. W. L. Scoville makes a similar preparation 
after the following formula: 


CLUGETCALDONG GCI 6. 6 5ci0ibia cis ia 60s as celeieetee Gm. 625 
OTOP OV e TOMENN 6 5/5056 aise coikcwietsi area Siace! erera ssa eiatele Gm. 125 
RNIN CEN a 6555576. 0: ona 0 ewes Wacgialacete ete Gm. 18 
POW eu IE REPOS orocgsca vs, 60) ine. alevovcinns ecetearecereud w Gm. 1000 


Place the cresylic acid in a suitable dish, add the 
resin, and heat until the latter is melted and dissolved. 
Dissolve the potassa in about 80 Cc. of water, add to the 
mixture, and boil until the resin is completely saponi- 
fied, as shown by the liquid becoming clear and homo- 
geneous. Cool and add enough water to make 
1,000 Gm. 

The amount of potassa here directed is based upon 
a strength of 85 per cent., which is an average strength 
of commercial potassa. The official standard of 90 per 
cent. is seldom obtained, but 85 per cent. is a fair aver- 
age. If saponification is not complete after 30 minutes’ 
boiling, a little more potassa may be added, but a large 
excess is objectionable. Crude carbolic acid can be ob- 
tained in barrel lots at about 50 cents per gallon. When 
fresh it is of a yellowish red color, but it turns dark on 
exposure and becomes almost black. 


College Ices, Ice Cream Soda and Egg Phosphate.— 
A. R. asks us to describe the best manner of preparing 
or dispensing college ices, ice cream soda and egg phos- 
phate at the soda fountain. He says he has_ several 
books on “ soda,” but can get nothing satisfactory out 
of them on the subjects named. 

In Eberle’s Soda Water Formulary, college ice, also 
known as fruited cream and Sunde, is dismissed very 
briefly. It consists as a rule of a measured portion of 
ice cream, formed into a pyramid or cone shape, served 
in a flare champagne glass with a portion of crushed 
fruit. Eberle’s directions are as follows: 

Into a flare champagne glass turn a cone shaped 
measure of the cream. Over this pour %4 ounce of 
crushed fruit from bowl on counter, of any flavor called 
for by the customer who eats the cream, mixing it with 
the fruit as he proceeds, with delicious results. Choco- 
late syrup over ice cream is also a favorite. This en- 
ables you to serve any flavor ice cream called for at your 


fountain, and only carry one kind of stock, preferably 
vanilla. ; 


Egg Phosphate is most conveniently made from an 


egg phosphate syrup, the following being an acceptable 
formula: 


eC aRR TAM GREP (2851S leteee vias vielen oh aaa 8 oz. 
REN NE EE pos of os. prs cxharas glovdie oh alevaiond toa 8 oz. 
Solution of acid phosphate. ..............cccecee 2 oz 


The eggs should be thoroughly beaten up with the 
syrups by means of an egg beater, and the solution of 
acid phosphate added afterward. Only sufficient of the 
mixture for the day’s use should be made. In serving 
pour 1% to 2 fluid ounces into a 12-ounce glass, and 
add the coarse and fine streams of carbonated water 
till the foam tops the surface, then finally sprinkle with 
nutmeg. 
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Ice Cream Soda.—As to the preparation and dis- 
pensing of ice cream soda, this does not call for the exer- 
cise of any particular skill or knowledge. The essential 
requirement is a good ice cream made from milk, eggs 
and sugar, with the desired flavoring. About two table- 
spoonfuls of ice cream are incorporated in a 12-ounce 
glass, with 1 ounce or 2 ounces of any desired syrup, 
such as vanilla, raspberry, strawberry or chocolate, and 
mixed with carbonated water drawn in a fine stream. 
It is served with a spoon, the ice cream being only 
lightly stirred and not sufficiently to break it up. 

The Spatula Soda Water Guide contains some ex- 
cellent formulas for ice cream for soda fountain use. 
One of the greatest mistakes made in the making of ice 
cream, according to this authority, is that of cooking the 
cream or milk, whichever may be used; but a great 
many experienced ice cream makers will be found to 
dissent from this opinion. Some of the finest creams 
produced are made by bringing the mixture of cream, 
milk and sugar just to the boiling point and incorporat- 
ing the eggs after the hot milk has been withdrawn 
from the fire. The egg mixture must, of course, be 
thoroughly well beaten and thinned with a portion of 
cold milk or cream before adding it to the hot liquid. 
The following formula is accorded first place in the 
Guide: 

Pure cream 

Eggs 

Sugar 

Vanilla 

Milk 

Seat the eggs thoroughly and add the milk; in this 
dissolve the sugar. Pour into freezer and add the 
cream, the best quality to get good results. Stir until 
well mixed and then pack the freezer. When about half 
frozen the vanilla should be added. 

An alternative formula, providing for the use of 
starch as a thickener, reads as follows: 

Fresh milk 

Eggs 

Corn starch 

Granulated sugar 

Vanilla extract 

Mix the eggs and sugar thoroughly and add to the 
cold milk. Then apply heat until the milk begins to 
simmer just enough to cook the eggs: then cool and 
freeze. [The starch is presumably incorporated with 
the cold milk before adding the eggs and sugar, and 
the heat is applied as much to cook the starch as the 
sugar. We should prefer to heat the milk before add- 
ing the eggs and sugar]. 





Cargile Membrane.— According to Dr. H. P. 
Mosher (Bost. Med. Surg. Jour., CXLVIII, 9) with- 
in the last twe years an animal membrane made from the 
peritoneum of the ox has been coming into use in surgical 
work for the purpose of preventing adhesions. It is 
called, after the name of the inventor, Cargile membrane. 
The originator’s name for it, “ animal vellum,” describes 
it well. It looks much like gold beater’s foil, and comes 
sterilized in a double envelope. Experimentation has 
shown that when it is applied to the raw surface of the 
bowel it adheres without any supporting stitches, and 
forms an artificial peritoneum. Further, it has been dem- 
onstrated by killing animals which have been previously 
operated on that it is successful in preventing adhesions. 
Another use for it in abdominal work is to pack it about 
gauze drainage and on the edges of the incision where 
this is left open. 


DRUGGIST AND PHARMACEUTICAL RECORD. 


Correspondence. 


A Pharmacist Says Pharmacists Are Eccentric. 
To the Editor: 

Sik,—A close observer does not need to be very old 
or very much traveled to notice that the tendency of phar- 
macists is to grow eccentric. Asa class they are frequent- 
ly charged with being narrow, bigoted, suspicious, pessi- 
mistic, small, penurious, etc. There may be and no doubt 
are many reasons for these conditions, and yet it is the 
opposite from what it should be. In many cases the fault 
lies right at home. From a personal experience I realize 
that they do not get out enough, are not privileged to 
breathe pure air and admire the works of nature. 

The disappointments and annoyances of business are 
often forgotten by a walk through the woods, or park, a 
romp over the hills, a few hours with dog and gun or 
hook and line, a ride on a bike, a sail on the lake or bay, 
a drive into the country, or even by mixing with the 
crowd, where one often loses his identity by adding an- 
other to the struggling mass who are foolishly eager to 
see some particular thing or hear some peculiarly imagi- 
native person disclose his views on some passing theme. 
Yes, I fear some of our critics nearly hit the nail on the 
head when they accuse us of being “ the limit” to try to 
do business with. 

Sour, sore, dyspeptic, disgusted, discouraged and blue, 
that is the condition of some of us, no doubt. There is 
Mr. Doe as an example. He made money years ago, but 
now he has stronger competition, and instead of exerting 
himself to meet it, he sits down, “ pouts,” sulks and kicks. 
He is touchy on everything and everybody. 

The State Association is no good in his mind and 
never was. It don’t do anything for him. He never 
joined it, never paid a cent toward it and of course never 
attended a meeting, and don’t know or care what has 
been or is to be done. He takes one drug journal and 
reads in a perfunctory way how legislative bills have 
been killed, how bad measures have been side tracked, 
new laws passed for his protection, etc. The pharmacy 
law is a subject that, when mentioned, only makes him 
shrug his shoulders and claim that the law is being vio- 
lated every day right across the street, while he has lived 
up to it (especially since he was nipped for non-com- 
pliance). He cuts prices, because his neighbors do; he 
used to belong to the local association, but dropped out: 
he has heard there is an‘'N. A. R. D. He knows who is 
President and who is Mayor, but seldom votes at any 
election ; never goes to church or theater, is jealous of his 
competitors, doesn’t know that Vinegar Bitters are not 
advertised any more; never has visited his married 
daughter, and has not been out of town since he went 
back home when his mother was buried; never closes his 
store on public days—not even during the funeral 
services of his next door neighbor. With such ideas of 
existence what can you expect of such a man? 

Did he but keep posted by taking three or four good 
drug journals, be bright and cheerful (largely habit), 
get out frequently, attend the meetings of his local asso- 
ciation, be a contributor to and generally an attendant 
at the annual meetings of the State Association, drop into 
other pharmacies, keep his eyes and his mind open, be 
civil, be friendly, be fair to drug travelers, keep turning 
over new leaves, what a different man he would be. 

Take the Utica meeting, for instance. How many 
will be present to indorse the action of its Legislative 
Committee and others? How many will send in their 
applications for membership as a mark of appreciation of 
what it has done during this and other years? How 
many will complain because the new excise law allows 
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him to sell only a pint, instead of more (when it was all 
that could possibly be procured and more than was finally 
hoped for)? What proportion of our pharmacists under- 
stand the Simpson and Dowling bills, and why they were, 
or were not, killed? Does he ever wonder where the 
inoney comes from with which to fight such measures? 
No, he don’t know or care. His business is to kick and 
he works at it from morning until bed time. 

When will it be different; can our fraternity ever be 
educated? Will they ever realize that theirs is a semi- 
profession and that in unity is strength and force and 
success? Where and what is the end? 

Talk about the “mills of the gods” grinding slow 
and fine, but “ legislative mills” grind just as fine and 
very much faster. Sometimes there is no time for a man 
to suck his finger; he must be up and at it. I am not 
one who believes that the pharmacists are entirely lost ; 
they, or most of ’em, have pride and public spirit—more 
so nowadays than ever, and while the process is slow the 
evolution is sure and promising. Let us keep up the good 
work with the hope that ere long the 12,000 licensed 
pharmacists of New York State will awake from their 
lethargic snooze and come to the rescue like a great army, 
join their local and State organizations, and then, and 
uot until then, will there be education, development and 
progression. 

With this new condition of things who will deny that 
pharmacy will not have fair sailing and the business be 
remuneratively satisfactory and professionally agreeable ? 

Jupson B. Topp. 
IrHaca, N. Y., May 2, 1903. 
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What the Laity Thinks of Pharmacognosy. 


“Dr. J. O. Schlotterbach,” says Edgar Saltus in the New 
York Journal, “ professor of pharmacognosy in the University 
of Michigan, is reported to have discovered several new poisons. 
We have no doubt that the report is correct. Besides, the job 
ought not to be difficult. Merely on reading the report we also 
have discovered a new one. It is pharmacognosy. 

“ Pharmacognosy is a word of which the toxic properties 
are obvious even to ignoramuses like ourselves. There is a law 
which inhibits the sale of certain drugs. There should be an- 
other forbidding the use of terms such as that. Yes, indeed. 
Even otherwise the utility of Dr. Schlotterbach’s discoveries are 
not entirely clear. If we may believe everything we hear, and, 
writing as we do, that is not altogether easy, there is poison in 
pretty nearly everything you can think of. 

“ According to the cerealists, there is poison in coffee. Ac- 
cording to the vegetarians, there is poison in meat. According 
to oculists, there is poison in jewels. According to cranks, there 
is poison in kisses. According to bacteriologists, there is sep- 
ticemia in ink. According to newspapers, there is typhoid in 
salad. Now comes Dr. Schlotterbach with a fresh batch of 
frights. 

“We do not propose to let them harm us. Pharmacognosy 
is certainly fearsome, but there are things that are worse. 
There is, for instance, Scheele’s acid. One whiff of it, and you 
are gone in a jiffy. Then there is ujibiji, a minim of which will 
set you insane. More insidious still is a preparation of can- 
tarella. The action is slow, but sure. The patient becomes 
toothless, bald, desiccated, and expires after an agony relentless 
and prolonged. 

“These things are picturesque but impracticable. Scheele’s 
acid is not an article of commerce. Ujibiji has never been im- 
ported from the plateau in Central Africa where it is found. 
The proper preparation of cantarella is a secret which only the 
Borgias knew, and which expired with them. 

“Yet in place of these drugs there are corrosives quite as 
coercive. Catalogued as libel and slander, they are warranted 
to do more harm in less time than any microbe, however agile, 
or almost any poison that pharmacognosy can show.” 





A patent has been granted to Forrest F. Feidler, of Erie, 
Pa., on a medicated ring shaped suppository formed of ma- 
terial having a melting point below the temperature of the 
body, and which shapes itself to the uterus. The medicating 
substance and base are freed by the heat and action of the 
body. 
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BUSINESS BUILDING. 


Conducted by U. G. Manning. 
The Department Editor will be pleased to criticise advertisements, 
suggest improvements, and answer all questions coming 
within the scope of this department. 





THE GENTLE ART OF BLACKMAIL. 


HERE are few merchants, especially among those in 
the smaller cities, who are not continually held up 
by bemg asked to pay a few dollars for an ad in some 
local programme, lodge, society or church announcement, 
or some other medium of no possible value. The request 
commonly comes from customers who in their ignorance 
of advertising do not realize they are asking their mer- 
chant to give up money for nothing, and it is therefore 
difficult to decline without giving offense. As a rule it is 
felt wiser to tamely submit rather than to risk incurring 
ill will. In the course of a year the victims of this inno- 
cent form of blackmail are separated from a goodly sum 
which, if devoted to legitimate advertising, would yield a 
profit. 

The best way to handle these cases where it is not ad- 
visable to refuse is to compromise the matter in the fol- 
lowing manner and thus save part of the money. 

Tell these people you have a regular advertising ap- 
propriation which is entirely consumed by your regular 
methods of advertising, and that having placed the limit 
as high as the business will permit, you are very sorry, 
etc. Then when you have them feeling that they are to 
be refused, tell them that in this instance, while you can- 
not take an ad, you feel that you ought to do a little some- 
thing for the cause, and that you will donate (about one- 
fourth the cost of the ad) to their general fund and thus 
leave them space to sell to some one else. 

This is apt to send them out feeling as well satisfied 
as though they had roped you in for the full amount. 

es Se 
CRITICISM AND COMMENT. 

Evidence of the world-wide interest in advertising 
and of the extensive character of the AMERICAN Druc- 
GIST’s circulation is seen by the material that comes to 
this department. Within the last few weeks communica- 
tions have come from Belgium, the Transvaal, Guatemala, 


Honduras, San Domingo, Mexico, England and Aus- 
tralia. 

While American drug advertising is still in the forma- 
tive stage it easily leads the world in breadth, variety and 
in grasp of advertising principles. Most of the material 
that comes from abroad is of the old style, formal an- 
nouncement order, except where it has obviously been 
modeled after American patterns. The interest shown is, 
however, indicative of a general awakening, which will 
doubtless lead to some interesting developments in the 
next few years. 

cs SS 


FROM MEXICO. 


Sefior Francisco Bustillos, City of Mexico, submits 
the following announcement, which is typical of those 
received from Latin-American localities. Such announce- 
ments are entirely suitable and adequate in many in- 
stances as a preliminary circular, but they leave the im- 
pression that they are somewhat final in character. 
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Here, as everywhere else the world over, such an 
announcement should be but a prelude to a systematic 
campaign. ; 

This circular will create a very favorable impression 
and thus pave the way for later effort. 


Mexico, March, 1903. 
Dear Sir: 
I take pleasure in advising you that the 9th day of this month I 
have opened an establishment of pharmacy called 
FARMACIA NACIONAL, 


situated in the new and modcrn edijice on the corner of 
Vergara y Cinco de Mayo Streets. 

In this establishment, which is equipped at a great deal of expense 
with the most modern apparatus in this line, will be found a special 
department for the filling of prescriptions, and which apartment is 
under the constant attendance and vigilance of two professors of phar- 
macy. I offer to prepare serum and injections, ctc., perfectly sterilized 
and antiseptic. 

In the perfumery branch will be found a complete and varied as- 
sortment of the best quality of perfumes made in Europe and the 
United States, as well as toilet articles. 

Soda water of exquisite flavor is dispensed by an intelligent young 


lady. 
The assortment of patent medicines is complete. ; - 

Trusting to be favored with your orders, which will receive my 
best attention, I take pleasure in signing myself, 


Yours very truly, 
FRANCISCO BUSTILLOS. 
ses SF 


LEARNING AD WRITING. 
Epiror BUSINESS BUILDING: 

I am much interested in advertising and have been watch- 
ing your department in the AMERICAN Druceist. Am thinking 
of taking a correspondence course. Can I get enough out of it 
to repay me? I have an ordinary education and no particular 
talent in this direction that I know of. If it would be valuable 
in writing our own ads it would be something. What is your 
opinion of a course in advertising by mail. C. B. 

New Briratn, CONN. 

You can learn advertising by mail just to the extent 
you can learn pharmacy by the same method, and I think 
this statement of the matter embodies about all the in- 
formation that can be given. With natural talent in this 
direction, or a strong liking for the work, a course by 
mail can provide you with some general principles which 
will be valuable to you in proportion as they are combined 
with practical experience. We learn to do things by do- 
ing them—that is the only way to rightly learn. 

Whether such a course would be valuable is to be 
determined by your ability and bent; this can probably 
be decided by getting candid opinions from some of those 
who know you personally. 


es Fs 
YANKEE AD IN QUEENSLAND. 


In a batch of advertising received from J. Wilkinson, 
Toowoomba, Queensland, I find the following Yankee 
tramp ad. I may be mistaken, but I think this originated 
a few vears ago in the breezy West, from whence it has 
apparently followed the sun around the world. 

SHEEP SHEARING EXTRAORDINARY. 


An enterprising Yankee has invented a new method of sheep shear- 
ing. He inoculates the sheep with a germ that makes them cough in 
any given direction, and with sufficient force to throw the wool off, 
one strand at a time. The sheep are — to cough the different 
quantities of wool into particular receptacles attached to an endless 
belt that feeds the looms which are driven by the atmospheric disturb- 
ances caused by the coughing of the sheep. After the sheep has 
coughed all its wool off it is given a bottle of Wilkinson’s Electric 
Aniseed Cough and Cold Cure, price 1s. and 1s. 6d., to stop the cough, 
and a bottle of Wilkinson’s Bay Rum and Bitter Apple, price 2s., to 
start the wool growing again. ‘These and many other equally valuable 
remedies are obtainable from Wilkinson, chemist, opposite St. Luke’s 
Church. If this strains your imagination or makes your head ache, 
you can get a bottle of Reynolds’ Instantaneous Headache Cure for 1s. 
at the same time and place, and please do not forget this—you can get 
everything at a reasonable price—not one thing alone but everything. 


es SF 
RIGHT SORT OF BROOKLET. 
Horace P. Hayes, Buffalo, sends an attractive booklet 
having the title, “ Our Store.” 


The booklet consists of 12 pages and cover, some 
separate departments being treated on each page. 
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The matter in this booklet is unusually good; a couple 
of pages are reproduced. 





As It Looks to Us. 


Everything comes to him who waits—providing he works 
while he is waiting. The value of a man’s services to himself 
is measured by their value to some one else—just so with a 
business; it must be profitabie to its patrons before it be- 
comes so to its proprietor. 

When we started our store some 18 years ago, people in 
these parts did much of their trading in uptown drug stores. 
They don’t do it now. We make it profitable for them not to, 
and we shall continue to do go. 

We are ever on the alert; we aim to keep up the high 
standard of our store in every respect, and we offer our pa- 
trons every facility and advantage that capital and experience 
can bring together. Ours is distinctively a later-day phar- 
macy, with later-day methods of doing business. 

Smaller per cent. of profits and larger volume of business 
benefits both the buyer and seller. 








Patent Remedies. 


The disposition of a great many druggists to make too 
persistent efforts to sell their own preparations when some 
particular remedy has been asked for, is legion. Our policy 
of doing business partakes of no such tactics. While, when 
requested, we give advice, and try to do so conscientiously, 
according to the facts as we see them, we never intrude upon 
the good graces of our patrons by endeavoring to sell one 
remedy in preference to another, solely because it happens to 
be prepared by ourseives. 

We carry a full line of Patent Medicines and sell them as 
cheaply as they can be bought anywhere in the city, and you 
may depend upon it that you will get what you ask for, and 
this pe being importuned to purchase something of “ our 
own make.” 














The Origin of Soda Water. 


The London Daily Telegraph in a recent issue notes the sale 
of a bottle of soda water recovered from the wreck of the 
“Royal George.” The relic is said to be well authenticated, 
and, as the “ Royal George’ was sunk on August 29, 1782, it is 
over 120 years old. Some two-thirds of the contents, originally 
about % pint, remain, the cork being still retained by wire 
partially displaced. Chemical changes corresponding to those 
produced by ullage in wine presumably account for a thin in- 
ternal incrustation or discoloration of salts. The bottle, of 
the familiar soda water shape, incapable of standing up, is of 
green glass, but in capacity and also as to size of neck there 
are marked differences between the bottle of the eighteenth 
and the bottle of the twentieth centuries. No clue to the name 
of the maker of the soda water is given. 

Some light upon the evolution of artificial mineral waters 
has been thrown by William Kirkby, lecturer on pharmacognosy 
at the Owens College, Manchester. This investigator remarks: 
“The question of the origin of soda water has from time to 
time received considerable attention. It would be a matter of 
some difficulty to ascertain with certainty who was the first 
to use the name, but the evidence of contemporary records 
clearly points to Richard Bewley, of Great Massingham, who 
introduced his mephitic julep in 1767, as the one to whom is 
due the credit of first conceiving the idea of aerating a solution 
of soda with carbonic acid gas. The earliest mention of soda 
water appears about 1798, in which year Carallo refers to it as 
‘acidulous soda water, as it is commonly called,’ and to ‘the 
soda water which is now prepared and sold in London by a 
Mr. Schweppe contains an incomparably greater preparation 
of carbonic acid gas.’ From the forthcoming testimony it may 
be safely concluded that soda water was invented in 1767, and 
it received its present name before 1798.” 

Soda seems to have preceded all other aerated waters, but 
seltzer was in existence in 1798, for a receipted billhead is still 
preserved, dated ‘“ London, September 3, 1798. Mr. Yarwood 
dr. to J. Schweppe & Co., 11 Margaret street, Cavendish Square, 
for one dozen half-pint seltzer, 4s.” In 1802 Paul, of Geneva, 
who had associated himself with Gosse, a pharmacist, and Sch- 
weppe, in 1790, was making seltzer, spa, gaseous alkaline water, 
seidlitz, oxygenated water, hydrogenated water, Vichy water, 
Bassans, Vals, Contrexeville, Balarne, Plombiéres, and Baréges 
waters. In each case the salts were put into the bottles, and 
the carbonated water was added afterward. Geneva was at 
this period exporting 40,000 to 80,000 bottles. There are no 
contemporary records stating the method of aeration used by 
Paul. Ginger beer was once put up in bottles similar in form 
to the soda water pattern, but of stone, not glass. A glass soda 
water bottle closely resembling the “ Royal George” specimen 
was dug up on the Crimean battle field, showing that no altera- 
tion in the model had taken place for 73 years. Bottles more 
than 80 years old are still kept, but the ‘“‘ Royal George” souve- 
nir is a veteran beside them. 
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Opportunities for Export Trade. 





PROSPECTS FOR AMERICAN GOODS IN 
SOUTH AFRICA. 


BY A SOUTH AFRICAN CORRESPONDENT. 


NQUIRIES are frequently made regarding the best methods 
] to be adopted by American exporters in opening up trade 
with Cape Colony. This being an English colony, British 
lines are more favored than those of other countries, first, be- 
cause they are mostly what the native merchants of Cape 
Town and other centers of trade have been taught to use; and, 
second, because the result of advertisements in English jour- 
nals and papers is reflected throughout the Colony. 

Business will not be developed as a result of correspond- 
ence, and the only way for the leaders in the American drug 
trade to get a share of the business is to send representatives 
to see the land and study the situation for themselves. With 
regard to the possibility of opening up a trade in crude and 
manufactured drugs and chemicals of American origin or man- 





pattern, American houses have all the business, but mounts are 
generally obtained from Germany and sundries from England. 
In optical goods France and Germany have the bulk of the 
trade, many so-called English supplies also coming from these 
sources. 

There is no doubt that the trade of the Colony with the 
United States is on the increase, but to obtain more of the trade 
American exporters will require to manufacture goods to the 
pattern approved here, or to actually canvass the trade and in- 
troduce their lines on the merits of the same. As a good portion 
of the trade of the Colony goes to the London agents of Ameri- 
ean firms, all of the actual business done by American firms 
does not appear on the surface. Already a number of strong 
American houses, like Parke, Davis & Co., Stearns & Co., John- 
son & Johnson and Seabury & Johnson are doing a consider- 
able business in the Colony, and although American houses are, 
generally speaking, higher in price than their rivals, they are 
securing for themselves a position of high standing, owing to 
their greater reliability of quality. 








ufacture, the outlook is not particularly bright, seeing that the 
American price-lists which circulate in the Colony show no ad- 
vantage, and in most cases quote higher prices than lines from 
England and Germany. The get up of the lines of American 
druggists’ sundries is somewhat different from that in vogue 
in England, and although American sundries are excellent they 
are higher in price than those of their English rivals. In some 
directions, however, such as enemas and syringes, the demand 
for American goods is increasing. In glassware the American 
houses cannot compete for the cheap trade, but for high-class 
work they cannot be beaten for style and quality. 

Well advertised lines of proprietary goods of good quality 
will sell freely in South Africa. American fancy soaps do not 
meet the popular taste as a great many are scented with oil 
of wintergreen (?), and are harder, probably due to compres- 
sion, than those approved of in the Colony. The principal 
trade in perfumery and cosmetics is done in English standard 
lines, and the best French perfumes and toilet articles. For 
the cheap supplies the trade goes to Germany. If American 
manufacturers would alter their prices and quality to suit the 
popular demand, a large trade could undoubtedly be built up. 
In photographic goods, particularly in articles of the kodak 





Wholesale and Retail Drug Establishment of P. Peniche y Hno, Mérida, Mexico. 














A Mexican Drug House. 


The establishment of P. Peniche & Hno., in the city of 
Mérida, State of Yucatan, Republic of Mexico, is one of the 
most prominent wholesale and retail drug houses in the State. 
The accompanying illustration shows the building to be one of 
the regulation type of South American business establishments, 
it being low and commodious. There are ten drug stores in the 
city of Mérida, and the building occupied by P. Peniche & Hno. 
is, of course, the most typical. It will be noticed from the ad- 
vertising displayed on the blank wall surfaces that several of 
our well known American firms are alive to the advantages of 
pushing trade in the Republic of Mexico. The Peniche Bros., 
who conduct the business, are Yankees in enterprise, being hard 
workers, intelligent and enterprising, and although not long 
started they have achieved great success. 

Mérida is the capital of the State of Yucatan, and has a 
population of about 50,000. It is an industrial center, and the 
population are supported mainly through factory work, though 
other industries are carried on. The refining of chicle and the 
manufacture of chewing gum are among the most important in- 
dustries of the place. 
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N a letter to the Philadelphia Museums, Consul Rufus Flem- 
I ing, of Edinburgh, gives the following information: 


COM MERCIAL TRAVELERS. 


The question of chief importance to our manufacturers is 
how to introduce or extend the sale of a special article or spe- 
cial line of articles—whether to place it wholly in the hands of 
local agents or to send men to work up trade. The difference 
between American and Scottish business methods is a matter 
of common knowledge to all our exporters; it is a difference 
of temperament and of customs. We are in the habit of “ push- 
ing trade,’ and are not satisfied with slow returns. If I were 
asked whether, in my opinion, an American is a better seller 
of American goods in Scotland than a Scotsman, I should an- 
swer in the affirmative, but with the qualification that the 
American salesman must have the tact to adapt himself rigidly 
to the business ways and social customs of the country. Enter- 
prise counts, if wisely directed, and if there is back of it a 
good-humored patience and a thorough respect for the ideas 
and methods of the commercial community in Scotland. Tue 
foreign salesman who becomes a critic is a failure. He can 
sell nothing. I had a talk on this subject recently with an 
American agent of an American manufacturing conceru who 
has had more than a year’s experience in England and Scotland, 
and, I may add, has been very successful during the past six 
months. He said: 

My company entered this field about two years ago, establishing a 
general agency in London with an American in charge, and sending 
across a dozen salesmen, some of whom had done excellent work in 
our country as commercial travelers. Only three of these men were 
here at the end of a year. Nine had not earned their salt, and were 
recalled. The trouble was with the men—not with the machine which 
they were introducing. None of us had been in Great Britain before 
and we knew little about business customs on this side, and less in re- 
gard to the characteristics of the people. During the first three 
months, J frankly confess, I pursued a foolish course. I had adopted 
the wrong attitude at the start in assuming that I knew better than 
the merchants and shopkeepers what were their requirements and how 
io conduct their businesses. Finaily it dawned upon me that I was 
not here to change the commercial methods but to sell machines, and 
that the only way to do business was to accept conditions as they were 
and to get into harmony with them. From that day I have been suc- 
cessful. All my early ideas about business men and methods in Scot- 
land have undergone a radical change. Not only the wholesale mer- 
chants but also the shopkeepers are, as a rule, remarkably clear-headed 
men, with a perfect knowledge of their own affairs and interests: al- 
ways ready to spend money in order to make money, and each relying 
absolutely upon his own judgment as to the merits of any article 
brought to his attention. 

Within the limitations which I have indicated, the enter- 
prise of American commercial travelers or agents and of those 
of the Continent, notably Germans and Russians, is effective. 
I need not go into details as to what methods are specially 
useful. They are the methods common in our country. For 
example, the American agent of a computing scale company 
began business in a Scotch city by going to all the principal 
grocers and butchers, making a purchase at each shop, taking 
a memorandum in each instance of the weight and cost. After- 
ward, when he invited them to come to his place of business 
and see the computing scale, the agent was able to show each 
exactly what he had lost in that small transaction. All legiti- 
mate plans of selling machines or goods can be as effectively 
applied here as in America or elsewhere by one who fully 
understands the national or racial temperament. 


LABOR-SAVING MACHINERY. 


American manufacturers are aware of the hostility of Brit- 
ish workmen to labor-saving machinery. Some of our makers 
of machinery have had experience of this antagonism in British 
shops to any new devices for increasing the output without 
increasing the labor cost, and they have learned to expect that 
their machines sold in England or Scotland must at first under- 
go a severe test at the hands of unfriendly operators. I have 
in mind the case of a Scotch sawmiller who purchased in 
America an improved device for one branch of his business, 
which was guaranteed to do one-third more work than the 
apparatus he had long been using, without any additional labor 
cost. For some weeks after the machine was installed there 
was no greater output. He questioned his workmen and 
watched them, but could discover no delinquency on their part. 
Confident, however, that they were not giving the machine a 
fair trial—he had seen it operate in America and knew what 
it would do under favorable conditions—he resolved to get at 
the difficulty, and, giving the men a holiday one Saturday, he 
went to the mill with his superintendent, and they operated 
the machine with far better results than had been obtained 
by the workmen—in a word, it did exactly what the makers 
had said it would do. On Monday morning the sawmiller told 
his men that if they wished to continue in his employ they 
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INTRODUCING AMERICAN GOODS INTO 
SCOTLAND. 


must turn out a certain amount of work per hour with the 
new machine. He had no reason thereafter to find fault with 
either the machine or the men. This incident is one of many 
that might be related, showing that our manufacturers of labor- 
saving apparatuses must always have in view, when selling to 
new customers on this side, the probability that their machines 
will not receive friendly or fair treatment from workmen at 
the start. 
NOTES. 

On the general subject of the development of our trade 
here. I present a few observations, which are intended as 
suggestions : 

1. Scotsmen have a decided preference for British-made 
goods, if equal in quality and not markedly higher in prices 
than foreign competing articles. To sell foreign competing 
goods in Scotland, it is necessary, as a rule, to offer a superior 
grade at the prevailing prices, or standard goods at prices 
below the quotations for the home articles. American goods 
are preferred to any other foreign products. 

2. In the case of a novelty or non-competing article, or of a 
competing article greatly superior, price is a secondary consid- 
eration with the average Scotsman. If he wants it he will buy 
it, provided the price is within reason. 

3. In offering machinery of any kind here, it is a mistake to 
make extravagant claims as to what it will do. A moderate 
statement of its advantages is far more likely to lead to a sale. 

4. Merchants and manufacturers wish to deal with a duly 
commissioned and responsible representative of the firm or 
company seeking to do business with them—an agent author- 
ized to make a definite and binding contract. 

5. In almost all lines of trade, c. i. f. quotations are required. 


6. In every pound of promise a Scotsman expects to find 
sixteen ounces of performance. 





AMERICAN AGENCIES IN SYRIA. 


By G. BIE RAVNDAL. 
U. S. Consul. 


N a report to the State Department, made public last month, 

| G. Bie Ravndal, United States Consul at Beirut (who will 

be recalled as the author of an interesting article on “ Ex- 

port Opportunities at Beirut,” printed in the AMERICAN Druc- 

Gist for March 14), discusses the organization and develop- 
ment of Syrian trade with the United States. He says: 

In order to promote United States trade with Syria and 
Palestine, I have for several years past worked for the estab- 
lishment of agencies in the principal commercial centers which 
would more cr less exclusively devote themselves to trade with 
the United States, both in exports and imports. Each of these 
agencies should have sample rooms containing specimens of 
American manufactures and be the recognized headquarters 
for commercial transactions with our country. It seems the 
plan is gradually succeeding, and that Syrian trade with the 
United States will before long be fairly well organized. 

In Beirut, H. Sabbag et Fils are doing business with the 
United States almost exclusively. They export wool, licorice 
root, bitumen, rugs, etc., And import agricultural machinery, 
besides representing a large export house in New York City, 
which in turn acts for a number of American manufacturers in 
various lines. 

In Haifa, the American Exchange Company was organized 
a year ago for business with the United States. Haifa com- 
mands the trade of Galilee, besides the plains of Esdraelon and 
Upper Sharon. It is the seat of a colony of foreigners, inelud- 
ing some 17 American families, who teach the natives modern 
methods in agriculture. 

In Damascus, Meshaka & Nachman have during the past 
winter formed a commercial agency “ with the object of fur- 
thering American commerce” in that region. An extensive 
trade is carried on with the Bedouin tribes, who pasture their 
flocks for hundreds of miles around. The Damascus-Mecca 
Railway has now reached a point due east of the Dead 'Sea. 
and has thus opened up the Hauran district, the granary of 
Syria, for agricultural anachines aud implements and other 
products of civilization. Last autumn the Beirut-Damascus 
Railroad Company completed a standard-gauge feeder to Homs 
and Hamath. In the Bekaa Plain (Cele-Syria), as well as in 
the Hauran and other parts of Syria and Palestine, agriculture 
is in an extremely backward state. Large tracts of land of 
great fertility lie waste and depopulated, though showing traces 
of former prosperity and teeming population. Irrigation and 
railroads will prove strong factors in the redemption of these 
regions. 

Besides the agencies at Beirut, Haifa and Damascus, Tripoli 
is expected soon to have an American agency of its own. | 
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know of nobody in Tripoli more interested in United States 
goods than John Hakim. In Cyprus the same applies to the 
house of P. J. Louisides & Co. The promoters of the agencies 
mentioned are connected in an honorary capacity with the 
United States consular establishments in the respective places. 
Michel Nasser, representing H. Sabbag et Fils; T. S. Boutagy, 
general manager of the American Exchange Company; and 
M. Meshaka, of Meshaka & Nachman, have ail visited the 
United States within the last two years. 

I would also call the attention of American manufacturers 
to the Syrian Protestant College at Beirut, and especially to its 
school of commerce, in connection with which a commercial 
museum is being gradually developed. Any article exhibited 
will be brought prominently before the peoples of the Levant 
through the students who come from all parts of Turkey, 
Greece, Persia, Egypt and the Sudan. This college is an Ameri- 
can non-sectarian institution, with an enrollment at present of 
627 students. It has five departments, viz.: medicine, phar- 
macy, commerce, arts and archeology; with 45 professors and 
instructors, 28 of whom are native Americans and graduates of 
American colleges; 14 commodious buildings and a campus of 
50 acres. It is perhaps the largest American institution of 
learning outside the United States; the English language is the 
principal medium of instruction. American samples and com- 
mercial literature should be furnished this institution without 
stint. 





American Trade in India. 


The Times of India had a note in a recent issue on “ The 
American Invasion,” and an excerpt has been printed in the 
consular reports as follows: 

Already there are signs, very distinct, if at present small, 
that the Americans have commenced their invasion of the com- 
merce of this country in earnest. To every department of com- 
merce America is contributing her quota, and the local bazaar 
exhibits unmistakable signs that her intention is not merely a 
casual experiment. She is not merely feeling her way, but 
has already laid down the foundation of a thriving and pros- 
perous business. American agents are fully alive to the pos- 
sibilities of the country, and, as the Indian Teztile Journal 
points out in its current issue, the probability that American 
capitalists will look to India as a future field for industrial 
speculation is not far remote. Whatever else may be said of 
American competition, it is always fair and always legitimate. 
It does not result in a market flooded with goods of the cheap 
and nasty order; it does not arise out of methods risky and 
speculative, so far as the manufacturers themselves are con- 
cerned. American success is due to pluck, enterprise and in- 
ventiveness, helped by skill in manufacture and worth in her 
productions. There was a time when the native dealer scorned 
to take advantage of American prices, simply because he pre- 
ferred to stand by the merits of the British-made articles, quite 
apart from the question of cost. That day has gone by. The 
American has within a few years secured 5 per cent. of Indian 
trade and the Indian bazaar, so far as the steel industry is 
concerned. Were it not for the fact that the British manu- 
facturer is so helped by official influence the slump in the direc- 
tion of America would be rapid. It is not to be expected, when 
the articles are placed side by side, both equally good, but one 
cheaper than the other, that the purchaser will not choose that 
which costs him less money. Improvement in system at home 
will simply mean Americanizing. Surely, as the Tertile Jour- 
nal hints, British manufacturers are too astute to lose trade 
and lose money merely for the sake of tradition and prejudice. 





Representative for American Goods. 


From P. Gali y Coll, of Barcelona, Spain, we are in receipt 
of the following communication, which will doubtless be read 
with interest by pharmaceutical manufacturers who are seek- 
ing foreign connections: 

Manager Foreign Department American Druggist Publishing 
Company, New York. 

Dear Sir:—I have your esteemed circular of the 4th inst. 
I have been in the wholesale drug business for many years, 
and am general agent for Spain for the popular specific ‘“ Pur- 
gen,” an excellent purgative invented by Doctor Vamossy, of 
Budapest. I now find that I am in a position to profitably 
represent other pharmaceutical manufacturers. Hence, I de- 
sire you to place me in communication with the proprietor of 
“ Kohler’s One Night Corn Cure,” and of the best specifics that 
you know of for rheumatism and the nerves, so that I may 
see if I can represent them in this country. 

I take pleasure in subscribing myself, 

Yours very truly, 
P. GALI y COLL. 

Barcetona, April 17, 1903. 


PHARMACEUTICAL RECORD. 
FAULTS IN THE NEW YORK LAW. 





Ambiguity on Important Points—Law Loosely Drawn 


—Trouble with Superseded Certificates—Ownership 
Difficult to Establish—Police Courts at Variance 
on Rules of Evidence—“Experience” Should be 


Defined. 





The New York State Pharmacy law has been in effect since 
January, 1901, and those who are familiar with its practical 
operation have come to the conclusion that it should be amended 
in many important respects. The State Board itself, upon 
whom devolves the duty of enforcing the statute, is declared to 
be handicapped greatly in its work by obstacles and difticulties 
tor which the law does not seem to offer any solution, but which 
could easily be remedied, it is believed, by more clearly defining 
certain provisions that now appear to be ambiguous, or rather 
loosely drawn, and by inserting some additional requirements. 
A prominent pharmacist of this city, in the course of a long in- 
terview with a representative of the AMERICAN Druaagist a few 
days ago, pointed out some of the difficulties at present con- 
fronting the State Board, particularly the Eastern branch, in 
enforcing the law as it now stands. The pharmacist quoted 
asked that his name be withheld from publication; but owing 
to his wide experience and knowledge of existing conditions 
his views are worthy of consideration. His remarks were not 
made in any spirit of fault finding, or with any animus what- 
ever against the State Board, but were meant as a fair criti- 
cism, he explained, of weak points in the law, which if remedied 
would, in his opinion, raise the standard of pharmacy and en- 
able the board to better enforce both the letter and spirit of the 
State Pharmacy law. 


SUPERSEDED CERTIFICATES PUT TO ILLEGAL USES. 


“The word ‘superseded’ stamped on the old certificates 
which are returned,” said he, “ is not understood by many phar- 
macists, particularly in the eastern section of the State. Many 
are under the impression that the old certificates are the ones 
which are to be displayed. They accordingly hand up the old 
certificate and put away the new State license, notwithstanding 
the instructions on a printed slip attached that the State license 
is the one that should be displayed where the holder practices. 
pharmacy. <A source of much annoyance has been the returning: 
of old licenses. In one store a superseded certificate, for in- 
stance, will be displayed, while the State license issued to the 
same party will be doing service in another store. Some in- 
stances have been found where both licenses have been loaned’ 
or hired out to persons not entitled to them. This last fact is 
especially true among foreigners practicing pharmacy here. 
This state of affairs ought to be remedied by inserting a pro- 
vision in the law that would declare certificates found in the 
possession of those not entitled to them to be abandoned cer- 
tificates, and would authorize the Board of Pharmacy to seize 
them when found to be used illegally. At present the Board, 
at the most, can only prosecute a person found practicing under 
a certificate belonging to another person, on the charge of 
falsely representing himself as a pharmacist; but the Board 
has no power to seize such certificates. If the latter were sur- 
rendered to the Board and destroyed, as contemplated by the 
law but not expressly stated, this source of annoyance and 
trouble would be removed. " 


PERSONS REGISTERED WITH IMMORAL ANTECEDENTS. 


“The State pharmacy law should make good moral charac- 
ter a prerequisite towards granting a license. It fails to do so 
at present, and the omission is both unfortunate and scrious. 
Because of this fact the Board had to grant a license to a 
deserter from the United States Navy and who had served 
two terms in State prison for forgery. 

“Unlicensed persons are not so apt as in the past to com- 
pound prescriptions when left alone in charge of pharmacies, 
but as a rule they do not hesitate to sell medicines and poisons. 
When proprietors register their stores they not infrequently 
declare under oath that they have no unlicensed employees. 
But it happens that sometime after taking such declaration 
the Board receives an application from a party who claims to: 
have worked in that same store during the time the registra- 
tion of the latter was applied for, and the party even brings 
an affidavit from the employer asserting that the candidate: 
was in his employ at the time the store was registered. The: 
result is, the Board is confronted wtih two sworn statements, 
contradictory, made by the same person. Some provision cer- 
tainly ought to be made to cope with such cases. In this con- 
nection it might be stated that in prosecutions one of the chief’ 
difficulties encountered by the State Board is that arising under 
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the so-called ‘ permitting’ clause in Section 201, subdivision 3. 
Many proprietors when accused with permitting an unlicensed 
person to compound prescriptions while not under supervision 
invariably state that they gave their employees explicit orders 
not to compound prescriptions, and usually such statements 
are corroborated by the offending employee. What is the 
result? The burden of the blame is, generally speaking, thus 
taken off the proprietor and placed on the junior, and as the 
courts are somewhat inclined towards leniency in the case of 
employees, the matter frequently ends with a suspension of 
sentence in the case of the offending employee, while the pro- 
prietor gets off altogether. 


BURDEN OF PROOF ON THE BOARD. 


“The State Board of Pharmacy is also handicapped by 
another unpleasant feature in counection with prosecutions, 
in that the law requires the Board to obtain the admission of 
ownership from proprietors. There is a section in the State 
Pharmacy Law, namely, Section 196, subdivision 2, which 
ought to assist the Board in this matter; but in reality it does 
not, since it requires the Board to prove the admission by the 
proprietor. In practice this is not infrequently found to be 
impossible, as repeated visits have failed to find the proprietor, 
while in other cases they would adroitly evade answering. 


WHEN MAGISTRATES DON’T AGREE. 


“A different obstacle, in addition to those mentioned, con- 
fronts members of the State Board in the Eastern Section and 
stands in the way of prompt prosecutions. City Magistrates 
in Greater New York have no authority to try misdemeanor 
cases. They can only examine iuto the charges made, and if 
satisfied that the law has been violated can only place the 
offeuder under bail to await trial in the Court of Special Ses- 
sions. This results in one or more postponements usually and 
causes a material loss of time both to the Board’s inspectors 
and to counsel. It would be well to have the law amended so 
as to permit complaints in pharmacy cases to be lodged di- 
rectly in the Court of Special Sessions. Furthermore, the 
courts do not impose uniform fines. The law itself does not 
prescribe or specify any particular fine; it simply provides 
that a violation of the law shall constitute a misdemeanor 
punishable by a fine ranging all the way from $1 to $500. 
If a definite minimum fine were provided in the statute this 
difficulty would be removed. Then again, the rulings of the 
two branches of the Court of Special Sessions in Manhattan 
and Brooklyn, in interpreting the provisions of the State Phar- 
macy Law, are at variance. For instance, in one division the 
burden of proof that a particular prescription is not a prescrip- 
tion written by a medical practitioner is placed upon the 
defendant, while in the other division the court requires the 
Board to put the doctor upon the stand to prove he wrote the 
prescription. In the first division, a statement, either written 
or verbal, of the secretary of the Board, that any person is not 
licensed is held to be sufficient; in the other division the 
records of the Board must be produced to prove by exclusion 
that the person in question is not licensed. In one case the 
burden of proof is placed on the defendant, and in the other 
upon the complainant. Repeated audiences with the Board of 
Justices and efforts to secure a uniform ruling in this matter 
have been futile. 

“ Another handicap is the fact that the Board of Pharmacy 
now bas to purchase sample of drugs from pharmacies. In 
many instances it has been impossible to get samples of drugs 
asked for, such as laudanum, for example, the druggist often 
refusing to sell them. The Board should have power to select 
any sample and take it from the shelves or out of the container 
—authority, in other words, such as is conferred on officials in 
Section 124, Chapter 338, of the Agricultural Law of the State. 
The samples taken would be put in sealed bottles, one sample 
to be left with the pharmacist and the other taken for analysis. 


FOREIGN CREDENTIALS NOT PROPERLY AUTHENTICATED. 


“The Eastern section of the State contains a great many 
foreigners practicing in pharmacies, who upon applying for 
examination by the Board present credentials as to their educa- 
tion or experience obtained in foreign countries. The Board 
of Pharmacy at present, however, has no power under the State 
law to require such credentials or certificates to be properly 
authenticated, or to require such applicants to be identified as 
the persons described in the credentials. There is no doubt 
that the absence of any provision in the statute making such 
requirements or conferring such power is frequently taken 
advantage of. Some of the applicants are mere boys. The 
Board should have the right to demand certificates of birth 
duly and properly certified. There is reason to believe that 
parents sometimes perjure themselves to assist a son or daugh- 
ter in successfully applying for examination by the Board. 
The latter’s records, as a matter of fact, will bear out this 
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assertion, and school records have shown applicants in many 
cases to have been under the prescribed age. This latter fact 
is often explained by parents in this way: They purposely 
understated to the school authorities the exact age of the 
boy or girl, because the child is large for his or her age, or 
perhaps is a little backward in mental development, and they 
were ashamed to state the real age. 


WANTED—A DEFINITION. 


“The State Pharmacy Law should also define what consti- 
tutes four years’ practical experience. It now contains no such 
definition, and is so loosely drawn in this respect that under 
it any person who worked four years in a drug store or phar- 
inacy, no matter in what capacity, whether errand-boy, cashier 
or waiting on soda water customers, may claim to have had 
‘four years’ practical experience,’ where in fact he may have 
handled no drugs or had any pharmacy training whatsoever.” 





Druggists Fined for Illegal Liquor Sales. 


Albany, N. Y., May 2.—Several retail druggists in this 
city are smarting under the fines which they have recently paid 
for alleged violations of the liquor tax law, relating to the 
selling of liquors on Sunday. The matter has been kept rather 
quiet, principally because the offenders did not deem it ad- 
visable to give the affair any publicity. That is to say, some 
of the druggists were opposed to such proceedings. There were 
a few, however, who declared their troubles should be published 
in order to set the public aright on the situation. These few 
held that as they were caught in a manner that was decidedly 
of a “mean, sneakish” character, by the agents of the State 
Excise Department, they would not be frowned upon, even to 
the slightest degree. The entire question was fully discussed 
at a number of meetings of the Albany Drug Club, of which 
18 members were “ victims,” and it was resolved that the mat- 
ier be kept quiet. 

But the three gentlemen who insisted that some publication 
be given have given a general statement of facts to your corre- 
spondent. It appears that all hands were caught in the same 
manner—viz.: giving out liquor to a special agent sent out from 
the State Excise Department. They were served in due time 
with copies of the charge against them. The druggists retained 
counsel, but the case was not brought into court. It was ad- 
vised that they pay the specified fines, $500 in each and every 
case, and they did so. 


Oklahoma Board of Pharmacy. 

At the regular quarterly meeting of the Oklahoma Board of 
Pharmacy, held at Anadarko, O. T., April 8, 36 candidates 
were examined, of whom the following passed the required 
grade and received certificates of registration: 

W. K. Bell, Bellmont; J. H. Beucler, Apache; Dell Bergen, 
Blackwell; W. H. Crump, Oklahoma City; Geo. F. Collins, 
Frederick; Jas. L. Fraser, Pawnee; J. C. Gelenius, Douglas: 
G. R. Hartrick, Wellston; R. W. Holbrook, Perkins; F. M. 
Johnson, Granite; Edw. Jones, Lawton; W. H. Lewis, Fred- 
erick; Chas. Massie, Olakhoma City; Jas. L. McDowell, Park- 
land; Arthur Petrie, Adell; G. M. Ramsey, Lawton; F. H. Rob- 
erts, Perry; H. A. Wheeler, Lawton; L. W. Williams, Paw- 
huska; H. E. Wolf, Snyder. 

The next regular meeting of the board will be at Oklahoma 
City on July 14, 1903. Blank applications and any needed 
information will be furnished by the secretary, F. B. Lillie, 
Guthrie. 








District of Columbia Board. 


The Commissioners of Pharmacy of the District of Columbia 
met recently and reorganized the board with the following 
officers: Frank C. Henry, Phar.D., president; Francis P. Mor- 
gan, M.D., treasurer; M. G. Motter, M.D., Fred. T. Hafelfinger, 
Phar.D., and Henry A. Johnston, Phar.D., secretary. 

The board is now considering the preparation of a new 
pharmacy law for the District of Columbia, the existing law 
being deemed very defective in some particulars. 





Washington Pharmacists to Meet Afloat. 

Secretary W. P. Bonney, of Tacoma, is out with a circular 
to the members of the Washington State Pharmaceutical Asso- 
ciation, stating that it has been suggested that the fourteenth 
annual meeting of the association will be held about the middle 
of July on board a steamship making a trip around Puget 
Sound. He says that the Executive Committee have found 
that it will take three and one-half days to make the round 
trip, allowing for several hours’ stop at cities visited, and that 
the cost of the trip will be $10 for each person. This price 
includes meals and beds on the boat. 














PARK SUIT DECIDED IN FAVOR OF N. W.D.A. 





End of a Long Drawn Out Battle—Points in the Prevail- 
ing Opinion of the Court—A Dissenting Opinion 
by Judge Martin—Decision of Great Importance to 
Commercial World—Views of the Trade. 


After a legal battle lasting nearly seven years, the National 
Wholesale Druggists’ Association has finally won the case 
brought against it by the John D. Park & Sons Company, of 
Cincinnati, final decision being rendered by the New York State 
Court of Appeals on April 28. The decision was very close, 
the Court being divided in opinion. Four of the seven judges 
who sat decided in favor of the association, the other three 
dissenting from the majority. 

Briefly stated, the Park Company alleged that the associa- 
tion was a combination in restraint of trade and a conspiracy 
to ruin the business of the plaintiff; that manufacturers of 
proprietary medicines had been forced to refuse to sell goods 
to the company and that the methods pursued by the associa- 
tion to prevent the company from getting supplies, and the 
object which it sought to attain, were unlawful. Damages 
to the extent of $500,000 were claimed as a result of the de- 
fendant’s action. The relief sought by the plaintiff was an 
adjudication that the resolutions, agreements and plans for 
conducting the sale of proprietary medicines by the National 
Wholesale Druggists’ Association are illegal, and that an in- 
junction be granted restraining the members of the associa- 
tion from continuing to make efforts to induce any manufac- 
turer or proprietor of patent medicines from adopting the rebate 
or contract plan for the sale of their goods, or of continuing 
such plan if they had previously adopted the same. 


HISTORY OF THE CASE. 


The history of the litigation may be summarized as follows: 
The first suit was brought by the Park Company against the 
association in May, 1896, the complaint being filed in the New 
York State Supreme Court. A temporary injunction against 
the association was granted by Judge Truax. The defendant’s 
answer was made soon thereafter, and the case was argued 
before the Supreme Court in July, 1896. In September Judge 
Russell refused to make the temporary injunction permanent, 
but modified it pending the trial. In October of the same year 
he issued a restraining order against the association. In May, 
1897, seven new suits were instituted against the association’s 
Proprietary Goods Committee in Philadelphia. In July the 
plaintiff filed an amended complaint in the injunction suits, 
claiming $500,000 damages. Later, after hearing before Judge 
Pryor in the Supreme Court, a motion to strike out portions 
of the plaintiff’s complaint was granted. The Philadelphia 
suits were decided in favor of the association. Subsequently 
various cases were brought up on motions and _ technical 
grounds, some resulting in favor of the plaintiff and some for 
the defendant. The New York case was decided by Judge Rus- 
sell in March, 1900, on a demurrer of the defendant, the Court 
sustaining same. The case was then taken to the Appellate 
Division, which affirmed the previous decision of the Special 
Term. From that decision the case was carried to the New 
York State Court of Appeals, whose decision has just been 
rendered. 


JUDGE HAIGHT’S OPINION. 


The controlling opinion was handed down by Judge Haight. 
Some of the more salient points in this opinion are contained 
in the following extracts: 


It is said that the National Wholesale Druggists’ Association was 
organized and continued for the purpose of monopolizing and con- 
trolling the business of the wholesale druggists in the sale of proprie- 
tary or patent medicines in the United States. The association, doubt- 
less, was organized and continued for the purpose of devising and pro- 
curing to be carried into effect a plan for the sale of such goods 
throughout the United States, which would do away with the necessity 
of maintaining traveling sales agents, and which would secure to the 
dealers a uniform commission for the handling of the goods, but I do 
hot understand that this was the establishing of a monopoly on the 
part of the members of the association: for, under the plan adopted, 
every dealer has the right to purchase goods from the manufacturers 
upon the same terms as the members of the association, with the right 
to the same rebate or commissions upon complying with the require- 
ments of the manufacturers with reference to following their price-list 
in making sales of goods. The members of the association clearly had 
the right to work for their own interests; they had the right to devise 
and adopt a plan for the conduct of the business in which they could 
make a commission or a profit so long as they did not unlawfully inter- 
fere with the rights of others. They had the right to petition the man- 
ufacturers to adopt the plan devised by them and to support their peti- 
tion with all of the arguments and persuasions that they could bring 
to bear, so long as they did not resort to threats or intimidation. The 
Proprietors, having the exclusive right to manufacture and sell their 
goods, had the right to adopt such plan with reference to the disposal 
thereof as they saw fit. and if they became convinced that the contract 
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or rebate plan, so-called, was more advantageous to them and more 
fair and just to the public by establishing a uniform price in all sec- 
tions of the country, they had the right to adopt the same and no one 
could complain. 


NOT A COMBINE IN RESTRAINT OF TRADE. 


Nor does the plan appear to me to be in restraint of trade. It is 
true that it does away with the ge soem among dealers as to prices, 
but it creates no restriction upon them as to the quantities that they 
may be able to sell or the territory within which they may confine their 
transactions, but upon the question of prices we must bear in mind 
that the goods are covered by patent rights and trade-marks, which 
give the proprietors the exclusive right of specifying prices at which 
the articles shall be sold, and, following this, the right also to require 
dealers to maintain the prices specified. The plan is in effect the 
creating of an agency on the part of the proprietors by which every 
druggist throughout the United States may receive the goods and dis- 
pose of them as agents of the principal, receiving the commissions 
agreed upon therefor. 

Is this plan against public policy? An active competition and 
rivalry in business is, undoubtedly, conducive-to the public welfare, but 
we must not shut our eyes to the fact that competition may be carried 
to such an extent as to accomplish the financial ruin of those engaged 
therein and thus result in a derangement of the business, an incon- 
venience to consumers and in public harm. While public ew de- 
mands a healthy competition it abhors favoritism, secret rebates and 
unfair dealing, and commends the conduct of business in such a way as 
to serve all consumers alike. That this is the tendency of modern 
times is evident from the recent discussions and legislation upon the 
subject of interstate commerce. One of the cardinal and chief prin- 
ciples of the plan adopted is the establishing of a uniform price by 
proprietors which necessitates the service of all persons alike through- 
out the United States, the proprietors subjecting themselves to the 
extra expense for freight, etc., in remote sections of the country. I 
can discover nothing in this which is detrimental to the public policy 
of the country. The right would certainly not be denied to the manu- 
facturer of a given remedy to adopt the rule that he would only sell 
it to the jobbers of the country at a certain long price and would not 
allow a discount of 10 per cent. where they refused to maintain his 
price. In other words, the manufacturers say to the jobbers of the 
country, I manufacture a medicine that I will sell for $1 a bottle, and 
it is my desire that it shall be sold at that price per bottle throughout 
the country. If you will take consignments of this medicine from me, 
billed to you, at that price per bottle, I will allow you a rebate of 10 
per cent., and if I find that you are selling at a lower price than billed 
to you I will.allow no rebate. If this arrangement is not satisfactory 
to you I prefer to keep my manufactured stock on hand. These are 
the only conditions under which I will ship my manufactured article. 

Surely there is nothing in this approaching restraint of trade or the 
violation of the principle of public policy. It is simply allowing a man 
to do what he will with his own. 


UNIFORM PRICES TO ALL UPHELD BY COURT. 


Judge Haight refers to the allegation that the Park Com- 
pany, prior to the acts of the association complained of, had 
purchased goods in large quantities from nearly ail manufac- 
turers, and would have continued such purchases and been an 
active and constant competitor of all other wholesale and job- 
bing druggists in the United States, save for the action of the 
National Wholesale Druggists’ Association. 


The meaning of these allegations is obvious. The plaintiff could 
command large capital, and by reason of this they could purchase pro- 
prietary goods in larger quantities and more cheaply than the other 
wholesale and jobbing druggists, and that by reason of the adoption of 
the contract plan the plaintiff was unable to so do. Under the con- 
tract plan the prices of these goods were made uniform for fixed quan- 
tities, and dealers possessing large capital and thereby enabled to pur- 
chase in large quantities could not purchase for a less sum than the 
ordinary wholesale and jobbing druggist, and not being able to pur- 
chase for a less sum could not handle the goods more cheaply. The 
situation is not new. The great merchants possessed of large capita! 
will persuade and induce manufacturers to sell to them more cheaply 
in consequence of their taking large quantities, and thus they are 
enabled to undersell and drive out of business the small merchants in 
their vicinity. I believe that the little fellows have the right to pro- 
tect their lives and their business, and if they can by force of argu- 
ment and persuasion induce manufacturers to establish a uniform price 
for fixed quantities, so that they can purchase as cheaply as the great 
merchants and thus compete with them in the retail trade, they have* 
the right to do so, and that no court of equity ought to interfere and 
restrain them from the exercise of this privilege. 


THE DISSENTING OPINION. 


The principal dissenting opinion was written by Judge Mar- 
tin. As to the purpose of the National Wholesale Druggists’ 
Association, “ it is obvious,” he says, “ from the facts alleged, 
that the conspiracy or combination was formed to restrain 
trade or commerce, to monopolize the sale of goods in common 
use and to prevent competition therein. Such being its plain 
purpose, it is equally clear that it was unlawful. From a very 
early day it has been the policy of this State and most other 
jurisdictions that free and unrestricted competition in all busi- 
ness pursuits must be maintained, and the business maxim that 
‘competition is the life of trade’ has been established and sus- 
tained by their courts and legislation.” 


ASSOCIATION’S METHODS ILLEGAL. 


As to whether the means employed by the association and its 
active members to accomplish their purpose were lawful, he 
says it will be remembered 


that the means adopted by them were that if any dealer or manufacturer 
sold goods to the plaintiff or any other person not conforming to the 
requirements of the association all its active members were required 
to and refused to sell the goods of such manufacturer, procured others 
to refuse to deal in his goods, publicly advertised him as an unworthy 
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dealer and thus sought to injure and ruin his business. Thus it was 
that the members of the association accomplished their purpose of pre- 
venting other wmwanufacturers from selling goods to the plaintiff. 
Such means were clearly unlawful. 


COURT DECISIONS CONFLICT. 
in the course of his opinion Judge Martin makes asother 
very pointed comment, which is worthy of mention. 


If the decision of the court below shall be affirmed it obviously re- 
sults in an unfair and unjust discrimination by this court in favor of 
capital or business and against labor by enforcing the law as to one 
and refusing as to the other. This court, in Curran v. Galen, unani- 
mously held that a combination or association of workingmen whose 
purpose was to hamper or restrict the freedom of the citizen in pursu- 
ing his lawful trade or calling, was against public policy and unlawful ; 
while in this case it is held that a combination or association of w hole- 
sale dealers in useful articles whose purpose is to hamper and destroy 
the freedom of the plaintiff and others to pursue their lawful business 
by contracts or arrangements with manufacturers, to coerce them to be- 
come members of their organization and to come under its rules and 
conditions under penalty of the destruction of their business, was not 
against public policy nor unlawful. As these decisions could not be 
harmonized they would result in a discrimination in favor of capital 
or business which could not be sustained upon any just or legal prin- 
ciple known to er established by statute or common law. With the 
existing conflict between capital and labor such a distinction would not 
only be unjust, but extremely unfortunate, especially as it can be justi- 
fied upon no principle of ethics, law or equity. 


CHARGE OF ILLEGAL COMBINATION SUSTAINED. 


In conclusion Judge Martin says: 


3y the allegations of the complaint it is made apparent, not only 
that the defendants entered into an illegal combination or conspiracy 
to interfere with the plaintiff's trade by preventing the various manu- 
facturers of these goods from selling them to it and thereby seriously 
interfered with and injured its business, but it is equally clear that 
the means employed by them to accomplish that purpose, by threats, 
intimidation, boycotting and continued and persistent efforts to injure 
any manufacturer who should continue to deal with it, were also il- 
legal. Therefore the defendants were not only guilty of an illegal act 
in combining to injure the plaintiff's business, but were likewise guilty 
of an illegal combination to accomplish the plaintiff's ruin by illegal 
and improper means. 


VIEWS OF THE TRADE. 


Wholesale druggists who have been interviewed by the 
AMERICAN DruGoist express themselves as well pleased with 
the decision. Mahlon N. Kline, of Philadelphia, who was 
formerly chairman of the Committee on Proprietary Goods of 
the National Wholesale Druggists’ Association, and who is 
now chairman of the Committee on Legislation and of the 
Special Committee on Suits Brought Against Members, ex- 
pressed himself as follows: 


The outcome of the Park suit as announced in the decision just 
rendered by the New York Court of Appeals is one upon which the 
members of the N. W. D. A. may well be congratulated. It is hoped 
that the luxury of the seven years’ experience in litigation which 
Messrs. Park & Sons have had may convince them that such efforts 
are not only costly but fruitless, and that they will now join the rest 
of us in doing business on a basis which is just and equitable all 
around and at least somewhat profitable to those who do business 
under the terms which the proprietors have found it to their interest to 
market their goods. 

The dissenting opinion by Judge Martin is full of manifest mis- 
apprehensions of the objects and efforts of the N. W. D. A. He takes 
the claims made by the plaintiff in this suit and embodies them almost 
verbatim into his opinion and then reaches his conclusions by accept- 
ing them at par. For example, he says, “In determining that ques- 
ticn we must assume, that the association was organized and continued 
for the purpose of monopolizing and controlling the business of whole 
sale druggists and jobbers in the sale of proprietary articles or patent 
medicines in the entire United States, to prevent competition therein,” 
whereas those of us who are conversant with its cbjects know that 
sudge Haight more correctly expressed what we have been trying to do 
in the following Janguage: * I do not understand that this was the 
establishing of a monopoly on the part of the members of the associa- 
tion; for, under the plan adopted, every dealer has the right to pur- 
chase goods from the manufacturers upon the same terms as the mem- 
bers of the association, with the right to the same rebate or commis- 
sions upon complying with the requirements of the manufacturers with 
reference to following their price-list in making sales of goods. The 
members of the association clearly had the right to work for their own 
interests: they had the right to ‘devise and adopt a plan for the con- 
duct of the business in w hich they could make a commission or a profit 
so long as they did not enawfelly interfere with the rights of others. 
They had the right to petition the manufacturers to adopt the plan de. 

vised by them and to support their petition with all of the arguments 
nb persuasions that they could bring to bear, so long as they did not 
resort to threats or intimidation.” 

Judge Martin uses over and over again the expression, “‘ competi- 
tion is the life of trade.” Judge Haight more correctly reflects in his 
opinion the present thought upon that trite saying when he says, “‘ An 
og competition and rivalry in business is, undoubtedly, conducive 
to the public welfare, but we must not shut our eyes to the fact that 
competition may be carried to such an extent as to accomplish the 
financial rain of those engaged therein and thus result in a derange- 
ment of the business, an inconvenience to consumers and in public 
harm.” 

Judge — falls into the error of assuming that the object of the 
N. W. D. A. and the contract plan is to throw business into the hands 
of the few, while Judge Haight clearly apprehends the objects of the 
contract plan when he says, “ I am not here going to question the right 
of the big fish to eat up the little fish, the big storekeeper.to undersell 
and drive out of business the little storekeeper, but I do believe that 
the little fellows have the right to protect their lives and their busi- 
ness, and if they can by force of argument and persuasion induce man- 
ufacturers to establish a uniform price for fixed quantities, so that 
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they can purchase as cheaply as the great merchants and thus com- 
pete with them in the retail trade, they have the right to do so, and 
that no court of equity ought to interfere and restrain them from the 
exercise of this privilege.’ In otier words, Judge Haight fully under- 
stands that the object of the contract plan is not to concentrate the 
business in the hands of a few and drive out the small dealers, but 
regulates the business so that all stand on the same footing and all 
are protected in a reasonable profit, and the fact must not be lost sight 
of that this protection has never exceeded and does not now exceed the 
actual cost of doing business. 

Those interested in the work of the N. A. R. D. will doubtless take 
comfort from the following extract from Judge Haight’s opinion: *‘ The 
right would certainly not be denied to the manufacturer of a given 
remedy to adopt the rule that he would only sell it to the jobbers of 
the country at a certain long price and would not allow a discount of 
10 per cent. where they refused to maintain his price. In other words, 
the manufacturers say to the jobbers of the country, I manufacture a 
medicine that I will sell for $1 a bottle, and it is my desire that it 
shall be sold at that price per bottle througheut the country. If you 
will take consignments of this medicine from me, billed to you, at that 
price per bottle, I will allow vou a rebate of 10 per cent., and if I find 
that you are selling at a lower price than billed to you I will allow no 
rebate. If this arrangement is not satisfactory to you I prefer to keep 
my manufactured stock on hand. ‘These are the only conditions under 
which I will shi, my manufactured article. 

“Surely there is nothing in this approaching restraint of trade or 
the violation of the principle of public policy. It is simply allowing 
a man to do what he will with his own.” 


George F. Kellogg, secretary of the Eastern Drug Company, 
Boston, had the following to say: 


We have read the decision very carefully and while it seems at first 
sight almost a case of “ when the doctors disagree who shall decide?” 
a careful analysis of the opinions rendered by the various judges leads 
us to believe that the summing up of the united opinions are iatton, 
and justly in favor of the National Wholesale Druggists’ ry ey 
The appellants, of course, have tried to show in the plans of the N 

A. a purpose to restrict the business, not only of an indiviawei 
jobber, but of ail manufacturers who will not conform to the terms 
provided for by them for the distribution of the goods that are sold 
under a contract. ‘They have also tried to show that the public are 
interested in the conditions imposed and are made sufferers thereby. 
It appears to us, however, that the summary of the case shows that it 
is not detrimental to the public, but, on the contrary, that the hand- 
sing of certain geods of a proprietary character in which there is no 
competition of manufacturers, each proprietor having the specific right 
to his own name und trade-mark, and which does not in any way con- 
flict with his competitors, nor shorten the output of either party, is 
simply an errangement into which the proprietor enters with the 
jobber in order to maintain the value of his article, which is largely 
impaired when subject to the cut-rate practice, and which is thrown 
out of stock when ihe rate cutting has become so serious as to make 
it unprofitable ; thereby eventually depreciating the value of the article 
and making the trade-mark for same less valuable than it would have 
been except for the rate cutting conditions. 

If the manufacturer has a right to establish the price of his goods 
it seems to us that that right can only be maintained by the co-opera- 
tion of those whom he makes his selling agents, and that a jobber 
handling such goods is honorably bound, not only to maintain the 
price made, but to use any fair means to compel others to do the same, 
ond in the opinion of the Jast judge, quoted in the last paragraph, it is 
regarded as ‘‘a controversy between opponents in business, neither side 
trying to help tke public. Nor will the public be the gainer by the 
success of either.” 

We believe the majority report as printed is just, and thoroughly 
analyzes the situation, and we trust it may finally settle the long 
crawn out case, which is indirectly of interest not only to the jobbing 
druggist but to all commercial houses. 


John A. Gilman; of Gilman Bros., Boston, considers the 
decision of the greatest value not only to druggists but to other 
merchants. He said: 


It reaffirms tke decisions that a manufacturer of a proprietary or 
patented article has a right,to establish the prices at which his goods 
shall be sold and enforce their being maintained, also to take means 
to protect his interests by tracing the source of supplies of any party 
who may violate his contract, thus protecting his own interests and 
that of the honest jobber or distributer who would assist him in carry- 
ing out his contract plan. 


Fred L. Carter, of Carter, Carter & Meigs, Boston, who is a 
member of the Committee on Proprietary Goods of the National 
Wholesale Druggists’ Association, made the following com- 
ment: 


The jobbers are delighted with the decision, and the view of it as 
taken by Justice Haight seems to me to be that of a sensible man 
familiar with ali the circumstances. 

I sincerely hope that the happy ending of this case will go to show 
merchants in genera! that a selfish dealer cannot expect to do his busi- 
ness in such a way as to antagonize all manufacturers and ninety-nine 
per cent. of the jobbing trade, and expect to have the courts uphold 
him in his course. 





New Jersey Druggists’ Associations. 

The Plainfield Retail Druggists’ Association and the Union 
County Druggists’ Association, of Plainfield, N. J., held their 
annual meetings for the election of officers in Plainfield on April 
14. The Union County Association chose the following officers: 
President, T. S. Armstrong, Plainfield; vice-president, Henry 
Schmidt, Elizabeth; secretary, Joseph G. Smith, Rahway; treas- 
urer, R. J. Shaw, Plainfield. Outside of the election of officers 
only routine business was transacted. 

The Plainfield Retail Druggists’ Association elected the 
following officers: President, L. W. Randolph; vice-president, 
Frank Rowley; secretary and treasurer, C. M. Nagle. 














AMERICAN DRUG .TRADE BOWLING TOUR- 
NAMENT AT CHICAGO. 


New York in the Lend~DMow Officers Elected—Enter- 


taining the Visitors. 


(By telegraph from our Regular Correspondent.) 
Chicago, May 7.—Play in the sixth annual tournament of the 
American Drug Trade Bowling Club began to-day, and New 
York was in the lead at the close of the day’s play. The score 
follows: 


AFTERNOON. 

New York. Chicago. Philadelphia, Baltimore. 
(ir OE erste MES, ww 4 istics 825 
Ly See MO Bates oe ee 695 
| ee ROR Vases 

EVENING. 

New York. Chicago. Philadelphia. Baltimore. 
fi ree OO8  iiewisss He |. False 810 
| ne 0 ere Cf rr 909 
MO) ead | IS) 0 asians 767 


The members of the teams are: 

New York.—C. H. Silvey, H. O. Barnes, James Rogers, Mat- 
thew Judge, J. L. Carberry, Lester Stevens, John Ruddiman, 
W. J. Carr. 

Philadelphia.—J. H. Howe, C. P. Donnell, J. H. Mooney, Sam 
Wright, C. H. Wells, C. W. Elston. 

Baltimore.—H. A. Brauer, Andrew Baumgartner, Paul Mul- 
ler, D. W. Kabernagel, L. W. Davis, Brent Waters, Luther Ram- 
sey, R. J. McCall. 

Chicago.—A. Bower, R. H. Traill, Geo. R. Baker, G. A. 
Thomas, Will Campbell, Oscar J. Schmidt, O. M. Leonard, L. M. 
Mohr. 

ELECTION OF OFFICERS. 

At the annual meeting held last night the following officers 
were elected to serve during the ensuing year: 

President, A. Bauer, Chicago; vice-president, L. A. Davis, 
Baltimore; secretary and treasurer, S. Wright, Philadelphia ; 
executive committee: G. A. Thomas, Chicago; C. D. Donnell, 
Philadelphia; W. J. Carr, New York; A. Baumgartner, Balti- 
more. 

The visiting members were entertained at luncheon to-day 
at the Chicago Drug Trade Club by the members of the Chicago 

sowling Club. A trip will be taken down the Drainage Canal 
to-day. The tournament closes with a banquet at the Chicago 
Athletic Club on Saturday evening. 





Hearing on the Dowling-Bostwick Bill. 

If the Dowling-Bostwick bill, passed at the last session of the 
Legislature, becomes a law, it will not be due to any lack of 
effort on the part of retail druggists of New York City and 
State to defeat it. The measure was sprung on druggists too 
late in the session to admit of much work being done to pre- 
vent its passage through the Senate and Assembly, and although 
efforts were made in each house to defeat it, they proved of no 
avail in the confusion and rush during the closing hours of the 
session. Governor Odell gave a hearing on the bill last Wednes- 
day. It was probably the largest hearing in point of attendance 
ever held on any drug bill. About 125 druggists from all parts 
of the State were present to oppose the measure, and only four 
or five representatives of interests behind the obnoxious bill 
were there to support it. 

Among those who spoke in opposition were Thomas Stoddart, 
president of the New York State Pharamaceutical Association ; 
William Muir, a member of the legislative committee of the 
State association and of the Kings County Pharmaceutical 
Society: Felix Hirseman, of the German Apothecaries’ Society ; 
William H. Rogers, of Middletown; Warren L. Bradt, secretary 
of the State Board of Pharmacy; A. N. Knowlton, of Troy; A. 
C. Searles, of the Manhattan Pharmaceutical Association; A. 
Bb. Huested, of Albany; Senator Hill, of Buffalo; John Hurley, 
of Little Falls; James A. Lockie, of Buffalo; George Thorpe, 
of Syracuse, and J. B. Lyon, of Schenectady. The measure was 
favored by Dr. J. Palmer, ex-president of the Quarantine Com- 
mission of New York; Arthur Graeff and John D. Lindsay, 
representing the Society of Medical Jurisprudence. 

The opposition declared the bill was a drastic measure, 
introduced for private interests; that it would be impossible 
for a druggist to carry the stock required so as not to “ deviate 
from the terms of a prescription ;” that it would prevent drug- 
gists from exercising their judgment when a physician hap- 
pens to make a mistake in writing a prescription—in fact, would 
penalize them from doing it; and in many ways would work 
injury to the public and to pharmacy generally. Supporters 


of the bill put up the excuse that it was an anti-substitution 
measure. 
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HOFFMAN, 
N. A. R. D. Organizer for Greater New York. 


N. W. Hoffman, whose portrait graces this column, is be- 
coming a well-known figure in local retail drug circles through 
his activity as an organizer for the National Association of Re- 
tail Druggists. His connection with the «association dates 
from the spring of 1901, he being the third man engaged by the 
organization department. His first work was done in Missouri, ' 
whence he was transferred to Ohio, and later to Southern 
Illinois. After organizing Washington, D. C., he went to Vir- 
ginia and Maryland and did some effective organization work 
there. He was transferred to Massachusetts after a short pe- 
riod of work in Western Pennsylvania. In the State of Massa- 
chusetts Mr. Hoffman was successful with his assistants in 
organizing 43 local associations, 12 of which constitute the Bos- 
ton Apothecaries’ Association, which was organized on the first 
of this year. The cities of Pittsfield and Worcester, Mass., are 
now shining examples of the benefit of organization work of 
the kind carried on by Mr. Hoffman. In Pittsfield dollar pat- 
ents were selling at 69 cents and under. After completing the 
organization of the Berkshire County Druggists’ Association 
a schedule was adopted and maintained putting all patents at 
full price. In Worcester dollar patents were selling as low as 
32 cents, but were raised to 79 cents and 85 cents, and in some 
instances to the full limit, after the druggists got together, 
through the instrumentality of Mr. Hoffman. The city of Mem- 
phis, Mo., which engaged Mr. Hoffman’s earlier efforts, is a rec- 
ord breaking example. Dollar patents had been selling at from 
75 to 90 cents for 15 years. After forming an association there 
a schedule was adopted, and has since remained in effect where- 
by full prices are obtained. 

Mr. Hoffman has carried on organization work for the N. 
A. R. D. in 18 States, and has come in contact with all classes 
of trade. It goes without saying that he understands organiza- 
tion work from the ground up, and at national headquarters he 
is considered one of the most reliable men in the field. He pos- 
sesses a winning personality and a wonderful knack cf over- 
coming difficulties, and bringing about harmonious relations 
among the trade. His ability is well attested by the fact of his 
having been sent to Boston to organize that city and being now 
entrusted with the work of organizing New York. 

After an understanding has been arrived at with the depart- 
ment stores in this city and a schedule has been adopted, Mr. 
Hoffman is to have the assistance of several other organizers, 
and the real work of organizing New York into district asso- 
ciations will be taken up. It has been arranged to treat with 
the department stores first, and their attitude toward the move- 
ment is expected to be made known some time next week, when 
Mr. Hoffman will receive replies to the various representations 
he has made to these interests. Negotiations are proceeding 
slowly but satisfactorily, the progress thus far made being en- 
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couraging, and the outlook is regarded with much confidence by 
Mr. Hoffman. He is of the opinion that no city is so well 
adapted as New York for the operation of a schedule of mini- 
mum prices, for the reason that there is not in New York a 
localized downtown business center, the business district being 
scattered over too wide area to permit of any small group of 
retailers holding out against the operation of any schedule that 
may be adopted by a majority of those interested. 





NEW YORK COLLEGE GRADUATES A LARGE 
CLASS. 


Interesting Exercises at the Seventy-third Annual Com- 
mencemen.t. 


The usual large and enthusiastic gathering of graduates, 
undergraduates, local pharmacists and friends of the college 
were assembled in Carnegie Music Hall, Fifty-seventh street 
and Seventh avenue, New York, on Thursday evening, April 30, 
to participate in the commencement exercises of the College 
of Pharmacy of the City of New York. Owing to the fact that 
no speaker of national importance graced the platform and the 
proceedings in, themselves were devoid of political coloring or 
other features calculated to make them of general news value, 
the affair escaped notice in the New York newspapers. In for- 
mer years the Committee of Arrangements invariably secured 
the attendance as one of the principal speakers of some dis- 
tinguished public man, but this policy has been departed from 
of Jate years and the general public consequently hears little 
about the doings of the college. While the enthusiasm of the 
undergraduates and friends of the graduating class was this 
year kept within narrower bounds, there were the usual cheers 
and applause to greet the names of graduates as they were 
called off by the secretary of the college. 

The college faculty occupied the center of the platform, 
Professor Chandler, president of the college, being conspicuous 
in the resplendent robes of a Doctor of Science of Oxford Uni- 
versity. A. Clayton Searles, chairman of the Committee of 
Arrangements, led the graduating class down the center aisle 
to the platform, and when all were in their places prayer was 
said by the Rev. A. P. Atterbury. This was followed by an ad- 
dress by Professor Chandler, in which he reviewed the history 
of the college and referred to the great advancement in phar- 


maceutical education since the early days of apprenticeship. ° 


Speaking of the New York College of Pharmacy, he said it 
held the foremost position in the world in the field which it 
occupied. He improved the opportunity to make a plea for an 
extension of interest in the fortunes of the college by men of 
wealth. The community owed it to itself for its own pro- 
tection to support such an institution, and he said he had no 
modesty in the matter of asking for money. In Europe it had 
long been recognized that the pharmacist was a_ professional 
man and his status in older countries was clearly defined; but, 
he added, in those countries the education of the pharmacist 
was supported by the government. Before formally conferring 
degrees on the following list of Doctors of Pharmacy and 
Graduates of Pharmacy, Professor Chandler recited the various 
courses of study pursued and emphasized the high character 
of the education obtained. The degree of Doctor of Pharmacy 
was conferred on seven candidates, as follows: 


=m: Jules Banzhaf, New York, Cornelius Carhart, Keyport, N. 


a J Mandelstam, New York, 


Bertelle I. Winn, New York, N. Y. 
— Wortmann, New York, 


Mary Emma Doyle, Constableville, 


Thomas Oe ee Hillier, 


York, 
The graduate degree was conferred on the following 


New 


LIST OF GRADUATES. 
Isidore H. Abraham, New York, a E. Bria, 
, & 


G 4 
John W. Aichele, New York, N. Y. John i ey Buckley, Perth Am- 
Benedict B. Alt, jr., Town of boy, N 
New York, 


Union, N. J. Benjamin Burkan, 
Thomas P. D. Attubato, a 
York, N. Y. Edward F. Burke, Westerly, R. I. 
Frederick Baden, jr., New York, Thomas A. Cheatham, Macon, Ga. 
N. Y. Morris Chinchin, New York, , =: 
Harry C. Baer, New York, N. Y. Louis Cohen, New York, N. 
Cecil Parker Beach, Auttsville, Samuel H. Cook, Sa; Harbor, Yay. 
Ontario, Canada. William E. Cooper, Walden, N.Y. 
William J. Benjamin, Sussex, N. J. Frank Denckion, Plainfield, N. J. 
Henry Bloch, Brooklyn, N. Y —— * Dreyer, Highiand Falls, 


Samuel Blumberg, New York, N. Y. 
os : A. C. Dupin, New York, 


as ta Blument nal, New York, 
Waldo 8. Boyd, Boothbay Harbor, Arnold” A. Eckstein, New York, 
e 4 
Maurice M. Feinberg, Hartford, 
Conn. 


Mount Vernon, 


New 


August M. Brezovsky, E. Port- 


chester, Conn. 
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Max Ferber, New York, — % # 
Philip Fisher, New York, _& 
Simon Friedland, New york, > 4 
Michael Friedman, New York, 


Clarence Fuechsel, Mount Vernon, 
Frederick M. Gerken, New York, 


Arthur G. Gilmore, Bath, Me. 
Henry J. Goeckel, New York, N.Y. 
Michael Goldenberg, New York, 


te F 
Meyer Golob, Brooklyn, N. 
Albert Q. Green,. Lake Fiacta, 


Jacob ” enna, New York, 


Karl E. Hahn, New York, N. 

Royal T. Hall, Gobleville, Mich. 

——* Halsey, Bridge Hamp- 
ton, N 

Edward T ‘Hamilton, Bridgeport, 
Conn. 

—— A. Hart, Little Falls, 

Henry Henkin, Fall River, Mass. 

a @. Hersom, Belgrade Lakes, 


Me. 
Frederick W. Higby, New York 


fe A 
Robert C. Howard, Frederick, Md. 
James H. Howarth, Utica, N. Y. 
Samuel Jacobs, Paterson, N. J. 
Henry Jansen, New York, N. Y. 
Reuben S. Joffe, New York, N. Y. 
Raymond W. Johnson, Chadwicks, 


Bi, ms 

Frank H. jr., 
N.Y. 

— H. Kopp, Long Island City, 


Keeler, Yonkers, 


Pe Kramer, New York, - z. 
Paul O. Krause, New York,  & 
— ig Kupersmith, New vor, 


Pm B Luther, Union Hill, N. J. 


bel J. McGarty, Little Falls, 
John P. McKown, Boothbay Har- 

bor, Me. 
William E. 
William J. Mansfield, Saugerties, 
Gustave S. Mathey, New York, 


Malone, Kingsbridge, 


Gosrae. A. Nagel, Ravenswood, 
Henry F. Nielsen, New York,N. Y. 
a L. O’Brien, Phillipsburg, 


J. 
Vincent J. O’Dea, Davenport, Ia. 
James H. Patten, Brooklyn, N. Y. 
—— Rs he Polchinski, Williams- 

bridg: 
Charles W. Robertson, Bridgeport, 

Conn. 
David Rubinroth, New York, N. Y 
Edward A. Sable, New York, N.Y. 
James C. A. St. James, New York, 


J. ‘Henry Schell, New York, N. 
William z. Schmidt, New York, 


Irving Schwartz, New York, N. Y. 
Leslie A. Shoales, Hamilton, ie 
Isaac Sigel, New York, N. Y. 

— H. Solotaroff, New York, 


ea 

William H. H. Stocks, Islip, N. Y. 
Meyer Strongin, New York, N. Y. 
Joseph Sussmann, New York, N. :% 
Walter R. Taft, Jersey ey 'N. 
Hugo Tausig, New York 

George Waas, jr., New York, % z. 
—. Warshawsky, Newark, 


Eva Watson, Yonkers, N. Y. 
Devid Weismann, Town of Union, 


N. J. 
Herman W. on Long Island 


City, N. 
Henry Wolff, Union Hill, N. J. 


Robert M. McCutcheon, Peekskill, Cornelius Zeisler, New York, N.Y. 
N. Y. Bernard Zuckerman, New "York, 


The names of the Graduates and Doctors of Pharmacy were 
read off by Secretary Thomas F. Main, and as each name was 
announced it was greeted with cheers of varying volume from 
different parts of the hall. 

President Charles 8. Erb, of the Alumni Association, award- 
ed alumni prizes to the following students in the order of their 
standing: 

First prize, gold medal, to Gustave S. Mathey, New York; 
second prize, silver medal, Fred. W. Higby, New York; third 
prize, bronze medal, Henry G. Goeckel, New York. 

Prof. John Oehler then read 


THE ROLL OF HONOR 


and announced the standing of the graduates named, as follows: 
Gustave S. Mathey, New York; Fred. W. Higby, New York; 
Henry G. Goeckel, New York ; James H. Howarth, Utica; Oscar 
i. Kopp, Long Island City, N. Y.; John B. Luther, Union Hill, 
N. J.; James C. A. St. James, New York; Karl E. Hahn, New 
York; Herman W. beg Long Island City, N. Y.; Samuel 
H. Cook, Sag Harbor, N. ; Meyer Golob, Brooklyn, N. Y.; 
Michael Goldenberg, ial York: William J. McGurty, Little 
Falls, N. Y. 

After an address to the graduating class by the Rev. Daniel 
FE. Lorenz, Ph.D., Emeritus Professor Arthur H. Elliott awarded 
the trustees’ special prizes of $100 in gold to the three students 
who attained the highest standing in materia medica and phar- 
macognosy, analytical chemistry, and practical pharmacy, re- 
spectively, as follows: Proficiency in materia medica and 
pharmacognosy, James C. A. St. James; analytical chemistry, 
Frederick W. Higby; practical pharmacy, Herman W. Wiencke. 

The exercises closed with a valedictory address by Frederick 
W. Higby, and the assembled graduates and their friends dis- 
persed after the distribution of flowers. 





Havana Druggists Protest Against Provincial Taxes 
by Closing Their Stores. 


Protests are being made throughout the entire island of 
Cuba against the taxes imposed by the newly created provincial 
governments. The drug stores of Havana and its suburbs 
almost without exception were closed on April 28 in protest 
against the stamp tax of two cents on every package of patent 
medicine sold. The druggists have sought to have this tax 
rescinded, but the Provincial Council has refused their request. 
Many of the druggists declare they are ready to remain clo 
until General Nunez, Civil Governor of Havana, or President 
Palma, vetoes the tax. The physicians of the city sent a petition 
to the Government asking it to force the stores to reopen, but: 
on May 2 the druggists capitulated to moral suasion. 












CONTEST IN THE KINGS COUNTY SOCIETY. 


The Annual Election for Officers Takes Place To- 
Morrow and there are Two Tickets in the Field— 
All the Signs Point to a Spirited Contest—Much 
Opposition to a Third Term for the Presiding 
Officer and a Continuance of the Present Regime— 
Opposition Puts Up a Strong Independent Ticket 
Headed by A. E. Marsland. 


At the April meeting of the Kings County Pharmaceutical 
Society a resolution was offered and adopted pledging the as- 
sociation to the renomination for oftice at the annual election 
this month of the president and the secretary who have held 
office during the past two years. An account of this action was 
given in the report of the meeting printed in the April 27 num- 
ber of the AMERICAN DRuGGIST on p. 240. 

The meeting was pretty evenly divided on the question of 
the adoption of the resolution in question, and some strong ex- 
pressions of dissatisfaction were heard. This feeling of dis- 
satisfaction, amounting almost to anger, has since crystallized 
into a sentiment of pretty determined opposition to the election 
of the official ticket, and a committee of members have drawn 
up a statement in which their disapproval of the conduct of 
the affairs of the society in the recent past is freely set forth. 
A spirited contest is therefore looked for at the annual meeting 
for the election of officers which takes place at the rooms of the 
society, 265 Nostrand avenue, Brooklyn, on Tuesday, May 12, at 
2.30 o’clock p.m. Both sides are making an active canvas for sup- 
port among the druggists of Brooklyn, and it is likely that this 
meeting will be one of the most largely attended in the history 
of the society. A number of prominent members of the trade in 
Brooklyn have identified themselves with the movement to oust 
the present incumbents of office, and a circular has been issued 
by them, which says in part: 

Actuated by a jealous regard for the best interests of the Kings 
County Pharmaceuticai Society and its college, a number of members 
in good standing have come together, and after discussing with the 
fullest care and consideration some of the recent policies and methods 
of those responsible for the government and guidance of the organiza- 
tion have reached the conclusion that a change of officers is at this 
time vitally necessary for the future welfare, development and repu 
tation of both the society and the college. 

To those familiar with the course of events in the recent history of 
the society it veill not be necessary to make detailed mention of the 
acts or doings of individuals in authority which have brought a cer- 
tain measure of reproach to our beloved institution. Mention may, 
however, be made of the action taken at the April meeting of our 
society in defiance of precedent and of our written constitution in the 
attempt to forestall the regular annual election of officers by the intro- 
duction of a snap resolution binding the members to the re-election of 
a president and a secretary in advance of the election. 

The political chicanery involved in this transaction is too evident 
for extended comment. It has but served to accentuate the growing 
feeling of dissatisfaction with the management of the society and the 
college in the recent past, and to strengthen the determination of the 
real friends of the institution to effect a reform. 

A committee of your fellow members have met and nominated the 
following independent ticket composed of men in whom the committee 
have the fullest confidence that, should they be elected, they will sink 
all personal and selfish interests and labor single-mindedly to promote 
var welfare and advance the best interests of both the society and its 
college. 

A majority of the candidates are well known to you as men of ex- 
perience in the successful management of college affairs, and we appeal 
to you confidently for your vote in the interest of a clean and con- 
servative administration. 

The election of Albert E. Marsland as preside..:, supported by the 
other officers and trustees, will mean a return to the principles for 
which our society was organized and through which it attained the 
high position which it held until a few years ago among the pharma- 
ceutical associations of the country. 

The circular then goes on to speak of Mr. Marsland’s devo- 
tion to the interests of legitimate pharmacy, and of the hope 
that his election will put an end to the political pettifogging 
that has so dominated the society, as the circular says, during 
recent years. 

The so-called regular or official ticket supported by the pres- 
ent incumbents of office is as follows: 


REGULAR TICKET. 


For president, Oscar C. Kleine; for first vice-president, E. 
G. Rave; for second vice-president, A. E. Hegeman; for third 
vice-president, W. F. Maass; for secretary, F. P. Tuthil}; for 
treasurer, P. W. Ray; for trustees, Thos. J. France, Wm. J. 
Hackett, J. H. Droge. 

The independent ticket put forward by a committee of 25 
to effect the reforms which the dissatisfied members of the so- 
ciety have in contemplation follows: 


INDEPENDENT TICKET. 
For president, Albert E. Marsland; for first vice-president, 
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Walter B. Averre; for second vice-president, H. L. Schelling; 
for third vice-president, William Schroeder, Jr.; for secretary, 
Frederic E. Niece; for treasurer, Peter W. Ray; for elective 
trustees (1903-1906), J. H. Droge, W. J. Hackett, W. S. Settle. 

















ALBERT E. MARSLAND. 


Candidate for President of the Kings County Pharmaceutical 
Society. 


A. E. Marsland, who has been named on the independent 
ticket for the office of president of the Kings County Pharma- 
ceutical Society, is a native Brooklynite, having been born in 
the old city of Brooklyn some thirty-nine years ago. He re- 
ceived his early pharmaceutical education under the preceptor- 
ship of Thomas D. McElhenie. During this period of training 
he matriculated at the College of Pharmacy of the City of New 
York, and was graduated Ph. G. with the class of ’83. In 1891 
he formed a partnership with his employer, the name of the 
firm becoming McElhenie & Marsland, and this connection was 
maintained until 1898, when Mr. Marsland purchased the store 
of L. T. Perkins, and succeeded to the business, which is located 
at 19 Greene avenue. He has been successful in his own busi- 
ness, and is now the proprietor of two branch stores—one at 
Long Beach, N. Y., and the other at Twilight Park, in the 
Catskills, all of which augurs well for his administration of 
the affairs of the Kings County Pharmaceutical Society and its 
college should he be honored with election to this responsible 
position. He has the advantage of considerable previous 
knowledge of the conduct of society and college affairs through 
his successive occupancy of the offices of third, second and first 
vice-president during 1892, 1893, 1894 and 1895. He also served 
as a member of the board of trustees during the same period: 
His friends are confident that his record as a faithful worker 
in society affairs will assure his election, and they are sparing 
no effort to bring about this result. 





To Celebrate the Centennial of Liebig’s Birthday. 


The New York section of the Verein Deutscher Chemiker 
have arranged for a celebration to commemorate the centennial 
of the birthday of Justus Liebig, the great chemist, and the fol- 
lowing notice has been sent out by the secretary of the Verein: 

The 12th of May, 1903, being the centennial of Justus Liebig’s 
birthday, our committee has arranged a celebration in memory 
of the illustrious investigator on that day, to which the mem- 
bers of the American Chemical Society, the Society of Chemical 
Industry, the American Electrochemical Society and the Chem- 
ists’ Club are cordially invited. Prof. Ira Remsen, president of 
Johns Hopkins University, and Prof. William H. Brewer, of 
Yale University, will deliver orations. Dr. C. Duigberg, vice- 
president of our Parent Society, and Prof. Charles F. Chandler, 
of Columbia University, will also address the meeting. 

The exercises will begin promptly at 8.30 p.m. in the Assem- 
bly Hall of the Chemists’ Club, 108 West Fifty-fifth street, New 
York. 
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Attorney-General Cunneen says Druggists;Who Refuse 
to Furnish Samples of Drugs to the State Board 
of Pharmacy are Liable to Criminal Prosecution. 


Sidney Faber, secretary of the Eastern branch of the New 
York State Board of Pharmacy, sends as the subjoined text of 
an opinion rendered by Attorney-General Cunneen in relation 
to the power of the Board to take samples of drugs. etc., for 
analysis, and asks for its publication in the AMERICAN Druc- 
Gist. The opinion follows: 


ALBANY, April 28, 1903. 
Warren L. Bradt, Secretary State Board of Pharmacy, Albany, N. Y. 

Dear Sir: I have your favor asking for my opinion as to the power 
of the State Board of Pharmacy, through an inspector, to take samples 
from bottles of drugs exposed for sale in a pharmacy, for the purpose 
of analysis, to ascertain whether the substance is of the standard 
strength, quality and purity established by the latest edition of the 
United States Pharmacopeia. 

I note your statement that the board is perfectly willing to pay 
for these articles, but that many proprietors absolutely refuse to sell 
them, after being informed of the purpose for which the purchase is 
desired. 

Section 192 of the Public Health Law gives the State Board of 
Pharmacy power, among other things: 

““g. To employ inspectors of pharmacy and to inspect during busi- 
ness hours all pharmacies, dispensaries, stores or places in which 
drugs, medicines and poisons are compounded, dispensed or retailed.” 

Section 197 provides that ‘all pharmaceutical preparations, sold or 
dispensed in a pharmacy, dispensary, store or place, shall be of the 
standard strength, quality and purity established by the latest edition 
of the United States Pharmacopeia,”’ and holds the proprietor respon- 
sible for the quality and strength of all drugs, chemicals or medicines 
sold or dispensed by him, except those sold in original packages of the 
manufacturer and those articles or preparations known as “ patent or 
proprietary medicines.” 

Section 201, subdivision 5, provides that ‘‘any person who know- 
ingly refuses to permit any member of said board or inspector of phar- 
macy or drug store, for the purpose of lawfully inspecting the same, or 
intentionally prevents the lawful inspection of any place in which 
drugs, medicines or poisons are retailed or dispensed or physicians’ 
prescriptions compounded, shall fer such offense be guilty of 
a misdemeanor.” 

Subdivision 4 of section 201 provides that “any person violating 
any of the provisions of this article, in addition to, or irrespective of 
the punishment hereinbefore provided, shall forfeit to the State Board 
of Pharmacy the sum of $25 for every such violation, which may be 
sued for and recovered in the name of the said board and shall be paid 
to the State Board of Pharmacy for its use.” 

Reading the above sections together, I think it entirely clear that it 
is the duty of the proprietor of a drug store to furnish to a member of 
the State Board of Pharmacy, or an authorized inspector thereof, 
samples of his goods, upon being tendered the purchase price therefor, 
and that in the event of his refusal to do so he thereby becomes liable 
both to criminal prosecution and to an action for the recovery of a 
penalty as above set out. 

Very respectfully, 
(Signed) JOHN CUNNEEN, Attorney-General. 





Obituary. 


GEORGE MCDONALD. 


George McDonald, a pioneer druggist of Kalamazoo, Mich., 
died at his home in that city on Monday, April 4. He was born 
in Canada in 1839, and removed to Kalamazoo over forty years 
ago, where he engaged in the drug business. He devoted the 
best energies of a trained and systematic mind to the practice 
of his profession, and was always interested in matters that 
pertained to its welfare. Mr. McDonald was a member of the 
Michigan State Board of Pharmacy, for four years acting as 
president, and was also a member of the American Pharma- 
ceutical Association. 

GEORGE A. TITTLE. 

By the death of Geo. A. Tittle, which occurred at the Sol- 
diers’ Home, Kearney, N. J., on April 17, another link in the 
chain that binds us to the past is broken. Mr. Tittle was born 
in Beverly, Mass., and when a young man came to New York. 
He engaged as an apprentice to the drug business, and took the 
course at the College of Pharmacy of the City of New York, 
graduating in 1846. He filled several responsible positions with 
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the old firms of Aspinwall & Co., Rushton, and others, until 
April 11, 1859, when he enlisted in the United States Navy as 
surgeon’s steward on the United States steamship ‘“ Brooklyn.” 
He was discharged on October 10, 1861, re-enlisted on the 
United States steamship “ Kearsarge’’ December 31, 1861, and 
served until November 1, 1864, when the “ Kearsarge” went 
out of commission and he was honorably discharged. His 
length of actual service in the navy was five years and three 
months, 33 months of this time being spent on the “ Kearsarge,” 
and he served as hospital steward on that vessel when it sank 
the Confederate ship ‘‘ Alabama ” during the historic naval fight 
in the War of Secession. 

Upon leaving the navy he engaged in business in his native 
town, but meeting with reverses in 1882 he again returned to 
New York. Just prior to enlisting in the navy he had been 
employed by Whitehead Bros., a drug firm on Greenwich street. 
After his return to New York he found that this firm had been 
succeeded by younger members of the family, and had re- 
moved to Jersey City. Having learned that one of the mem- 
bers of the old firm was still alive he called upon him, and 
after a few days’ visit concluded to engage with the new firm. 
He remained with this firm until the business was sold in 
1889. Shortly afterward he purchased a store on Van Horne 
street, Jersey City, which he conducted up to about two years 
ago, when breaking down with the infirmities of age, he very 
reluctantly, under advice of friends, sold his business and re- 
tired to the Soldiers’ Home at Kearney, N. J., where he died 
April 17, 1903, at the age of 80. 

Mr. Tittle was a true representative of the old time prac- 
tical pharmacist, being extremely neat and accurate in all of 
his manipulations. He was of a very quiet and retiring dis- 
position, and those who knew him loved him for his many ad- 
mirable traits of character. He took a warm interest in phar- 
macy up to the time of his death, being an active member of 
the Jersey City Druggists’ Association, and although his income 
was a meager one he promptly and cheerfully contributed his 
share in movements looking to the advancement of the profes- 
sion. On retiring from business his name was continued on the 
roll of the association as an honorary member, and the associa- 
tion was represented at his funeral by several members. The 
deceased was unmaried, and the only surviving member of his 
family is an aged brother. 

The funeral services were conducted in the post rooms of 
G. Van Houten Post, G. A. R., Jersey City, of which he was a 
member, on Monday evening, April 20, and were largely at- 
tended by members of the post and friends of the deceased. 
His remains were taken to his native town of Beverly, Mass., 
for burial. 





Died. 


App1s.—In New Orleans, La., on Wednesday, April 22, Dr. 
Samuel Addis. 

CALDWELL.—In Lynbrook, L. I., on Thursday, April 30, 
George W. Caldwell, in the fifty-eighth year of his age. 

CHowNINnG.—In Shelbyville, Ky., on Thursday, April 30, 
Louis Chowning, in the sixty-third year of his age. 

GALLAGHER.—In Savannah, Ga., on Thursday, April 23, Dr. 
Henry Gallagher. ‘ 

KiIRcHNER.—In New York, in April, A. F. Kirchner, travel- 
ing representative of the Fischer Chemical Importing Company. 
The deceased succeeded to the territory of the late Ed. Mein- 
icke and was very popular with the trade. 

Lioyp.—In Pocomoke City, Md., on Sunday, May 3, Christo- 
pher C. Lloyd, in the seventy-first year of his age. 

MvuLLerR.—In Brooklyn, on April 16, after a brief illness, 
Prof. Gustav Miiller, a member of the scientific staff of Merck 
& Co., New York, in the sixtieth year of his age. 

PerrRY.—In Brooklyn, N. Y., on Wednesday, April 29, Tames 
C. Perry, brother of Dr. Charles J. Perry, of the World Phar- 
macy, in the forty-fourth year of his age. 

PrRovANO.—In Atlanta, Ga., on Thursday, April 28, Dr. Lud- 
wig S. Provano, in the forty-ninth year of his age. 

STOESSIGER.—In Winters, Cal., on Tuesday, April 14, Arthur 
Frank Stoessiger, in the twentieth year of his age. 

TyYLer.—In Middletown, Conn., on Friday, May 1, David C. 
Tyler, in the fifty-sixth year of his age. 

Usatto.—In Ejisenbach, Germany, on Friday, April 10. 
William C. Ubalto, of Beaver, Pa., inthe thirty-ninth year of 
his age. 

Woop.—In East Providence, R. I., on Tuesday, April 28, 
Mason Bowen Wood, in the fifty-seventh year of his age. 





Frank C. Stulzlen, secretary of the New Jersey Pharmaceu- 
tical Association, desires us to announce that the thirty-third 
annual meeting of the association will be held at Asbury Park, 
N. J., on June 10 and 11, 1903. 

















GREATER NEW YORK. 


fdward Hall, Sons & Co. have moved from Cedar street to 
71 Pine street. 





Cc. O. Bigelow has moved into his new store, at 106 and 108 
Sixth avenue, a few doors removed from his old location. 


The offices of the Eastern branch of the Lambert Pharmacal 
Company have been moved to 120 Front street. 


Albert P. Corcoran, formerly with the William B. Riker & 
Sons Company, is how connected with Hegeman’s, 200 Broad- 
way. 

A. H. Beardsley, of the Miles Medical Company, was in town 
last week accompanied by his wife. A. R. Beardsley, president 
of the company, recently returned from Europe. 


A recent welcome visitor to New York was Josiah K. Lilly, 
the president of Eli Lilly & Co., of Indianapolis, who arranged 
while in town for the enlargement of the local staff of the com- 
pany to meet a recent rapid increase in their business. 


Wm. A. Hoburg, jr., formerly connected with Fraser & Co., 
Fifth avenue, and later instructor in pharmacy at the New 
York College of Pharmacy, is now employed on detail work 
by the Maltine Mfg. Company, of Brooklyn. 


J. F. Morrissey has moved from his old location at the cor- 
ner of Myrtle avenue and Fulton street, Brooklyn, to 6 Myrtle 
avenue, a few doors removed. Reference to the sale of their old 
store to the cigar trust was made in a previous issue. 


The Rosemary Pharmacy was incorporated at Albany on 
May 5 to do business in New York, with a capital of $3,000 and 
the following directors: Franklin W. Poindexter, Samuel Wins- 
ton and J. G. Carlisle, New York. 


The firm of Sharp & Dohme have been incorporated under 
the laws of the State of New Jersey, with a capital stock of 
$1,500,000 and the following directors: Louis Dohme, Sr., 
Charles E. Dohme, W. S. Gordon, E. L. Tamblyn, Jacob Bergen 
and Ernest Stauffen. 


The goods seized from the O. Porsch Chemical Company by 
the Customs authorities for undervaluation were sold at public 
auction recently. The goods consisted of chemicals, essential 
oils, ete. Not over twenty bidders were present. The entire 
lot was sold for less than $200. 


Nelson S. Kirk, formerly of New York, and now proprietor of 
the Beard Pharmacy, 168 Rutledge street, Brooklyn, has just 
returned from a vacation spent in Savannah, Ga. Mr. Kirk 
reports business quite brisk in the South, especially in the 
soda line. He was accompanied on the trip by Mrs. Kirk. 


The Eastern office of the Abbott Alkaloidal Company is now 
located at 50 West Broadway, New York, formerly 93 Broad 
street. Their Eastern business has increased so rapidly within 
the last year, under the management of N. B. Harris, that 
large and more commodious quarters were necessary. Friends 
will receive a hearty reception from Mr. Harris at any time 
in the new home. 

H. M. Wasself, who formerly conducted the pharmacy at 
Ninety-third street and Broadway, and is now proprietor of 
the store at 107th street and Columbus avenue, has just re- 
turned from a trip abroad. He made an extensive tour of 
great Britain and the continent of Europe, and appears to be 
much benefited by the respite from business cares which he was 
able to enjoy. 

We were favored with a call last week from Frank Martin 
Bell, who is well and favorably known in Chicago wholesale 
and retail drug circles through his long and successful connec- 
tion with the pharmaceutical department of Armour & Co. 
Mr. Bell made only a brief stay in New York, but found time 
to visit the Drug Trade Club and several of his business 
friends and acquaintances in the metropolis before returning to 
Chicago. 

Early on the morning of May 6 Edgar S. Dodge, forty years 
old, who said that he was a druggist of Ashland, N. Y., was 
hauled out of the river at the foot of West Thirty-eighth street 
by George Bosch, who had been asleep on a coal-laden canal 
boat, and was awakened by the noise Dodge made while strug- 
gling in the water. Bosch first saw Dodge about thirty feet 
from the boat, and threw him a rope. When rescued Dodge said 
he could not explain how he got into the river. An ambulance 
was sent for and he was taken to Bellevue Hospital. 

The N. Y. C. P. Alumni boys and the Greater New York 
druggists are all putting circles around the date Wednesday, 
June 10, on their calendars. This is the day of the Alumni 
outing, and from the reports of the committee in charge the 
outing this year is going to put all previous outings “ down and 
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out.” Among the special features are a larger band for dancing 
and supper music, and more games with valuable prizes for the 
ladies. The accessibility and appointments of Domnelly’s 
Pleasure Park at College Point, L. I., have induced the com- 
mittee to again secure these grounds. Free tickets, with fur- 
ther information, can be obtained from Nelson S. Kirk, chair- 
man, 168 Rutledge street, Brooklyn, N. Y. 


A good many of the larger retail druggists in the metropoli- 
tan district have made the acquaintance of E. A. Lessels, the 
genial and clever representative of Magnus & Lauer, who calls 
upon the trade in New York, New Jersey, Long Island and 
adjacent parts, to point out the superiority of, and get orders 
for, the line of essential oils, perfumery chemicals and related 
articles handled by the firm which he represents. Mr. Lessels 
has been in the employ of his firm for about five years, and in 
talking recently with a reporter of the AMERICAN DruccGistr he 
spoke in a highly gratified way of the success which has marked 
his efforts in introducing the Magnus & Lauer specialties to 
the larger dealers. 


Wm. Wynn & Co., who have been for many years on Fulton 
street, at the corner of Bond street, Brooklyn, removed their 
business to 44 Flatbush avenue, near Fulton street, on May 2. 
The last sale at the old stand was made at 7 o’clock on Satur- 
day night, and they opened for business on Sunday morning 
at the usual hour in the new building. The new store is much 
larger than the old, has handsome fixtures of gold and oak, a 
large soda fountain, and is probably the best equipped pharmacy 
in the city. The business will continue under the old firm name, 
and is owned by the former partner of Wm. Wynn, James Vin- 
necomb. Wm. Wynn & Co. will undoubtedly hold all the old 
customers and will add a large number of new ones from 
the residential section just above their present location. We 
bespeak for them every success. 


The Linton Pharmacy Company, proprietors of the drug 
store at Eighteenth street and Union Square Hast, are suing 
the subcontractors of the rapid transit tunnel for loss sustained 
owing to the operation of the work on the tunnel between Four- 
teenth and Eighteenth streets, in Fourth avenue. The Linton 
Pharmacy Company declared that it was doing a large business 
until the subcontractors removed the tracks of the Metropolitan 
Street Railway Company from the centre of the street, and 
placed them close to the curb line on the east side right in 
front of the drug store. Then a high fence was erected with a 
platform and trestle upon it, which prevented the access of 
‘arriages or wagons, and compelled even pedestrians to make 
a long detour to reach the store. The losses caused by this 
were estimated by experts at $20,000. The case is now on trial 
in the Supreme Court. 


Reid, Yeomans & Cubit, the popular retail druggists of Nas- 
sau street, celebrated their third anniversary in their well- 
equipped store on Thursday of last week. In all its details the 
celebration was one of the most elaborate ever given even in a 
New York pharmacy, and the way people streamed in and out of 
the store all day long showed that the affair “ took well” with 
the public. Over 12,000 persons visited the establishment on 
that occasion. The place was beautifully decorated with flowers 
and the national colors. The firm regularly employs some 25 
clerks, but a large number of additional clerks was engaged for 
the anniversary celebration. Two orchestras furnished music 
and vocal selections were also rendered. Another unique feature 
was a collation, which was served in the rear part of the store, 
Customers who made purchases were presented with numerous 
souvenirs, and the store was literally jammed with people from 
morning until late in the evening. The affair was a pronounced 
success in every way, enjoyable to the store’s many patrons and 
visitors, and gratifying to the proprietors. 


THE NEW YORK RETAII. DRUGGISTS’ ASSOCIATION. 


The annual concert and ball of this organization, which was 
held at Terrace Garden on Friday evening, March 20, was one 
of the most enjoyable and successful affairs socially in the 
history of the organization. The programme which preceded 
the dancing embraced songs by Dr. M. J. Polk, accompanied by 
his sons, twelve and fourteen years of age, one of whom played 
on the piano, the other furnishing an obligato accompaniment 
on the violin in a most artistic manner. Miss Katherine Hilke, 
soprano, and Leo Lieberman, tenor, also contributed a duet. 
and each in addition sang a solo. Among the invited guests 
were several members of the Board of Pharmacy and representa- 
tives of the pharmaceutical press. The affair shows that the 
organization is in a most flourishing condition, and if elegance 
of the costumes worn by the ladies is any criterion the much 
talked of hard times in the retail drug trade have not affected 
the members of the New York Retail Druggists’ Association. 
A. Bakst acted as floor manager, with S. Harkaby and R. Gold- 
berg as assistants. 
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AMERICAN DRUGGIST AND 
Bowlers’ Gala Night. 


The Retail Druggists’ Bowling Association of New York, 
had their fifth annual banquet and ladies’ prize bowling on the 
night of Tuesday, April 24. The games were rolled at Starr’s 
alleys and the banquet and dance at Arion Hall, Fifty-ninth 
street and Fourth avenue. Some fine prizes were awarded in 
the tournament. Mrs. Swann, the wife of S. V. B. Swann, secre- 
tary of the Manhattan Pharmaceutical Association, drew first 
prize, and had first choice of the presents. In addition to every 
lady receiving a prize there were special prizes for high stand- 
ing in the tournament. Mrs. Swann got the first special prize 
for total number of pins in two games. The second prize for 
high score went to Mrs. A. J. Reeder, while the third prize 
for spares was awarded to Mrs. G. H. Hitchcock. These prizes 
were donated by Captain Schweinfurth. The fourth prize, 
donated by Otto Boeddiker for the highest number of strikes, 
was carried off by Miss Gibson. 

The members and their friends were welcomed to the ban- 
quet which followed the bowling by President R. H. Timmer- 
mann. Among those present were R. H. Timmermann and Mrs. 
Timmermann; Fred Wichelns and daughter; A. J. Reeder and 
Mrs. Reeder; J. Maxwell Pringle, Jr., and Mrs. Pringle; George 
E. Schweinfurth, Mrs. Schweinfurth and Miss Gibson; Otto 
Boeddiker and Mrs. Boeddiker; George H. Hitchcock, Mrs. 
Hitchcock and Miss Hitchcock; B. R. Dauscha and Mrs. Dau- 
scha; S. F. Haddad and Miss Leveridge; L. W. De Zeller and 
Miss De Zeller; A. J. Heinemann and Mrs. Heinemann; §S. V. 
B. Swann and Mrs. Swann; C. H. White and Miss Hamilton. 

The affair was enlivened with music and singing, Mr. Wich- 
elns especially distinguishing himself, though “ Willie” De 
Zeller carried off high honors, followed closely by Messrs. 
Pringle and Swann. The guests were also favored with a 
vocal selection by Miss Gibson, which was received with many 
marks of favor. 





Conference on Poison Label Ruling of the New York 


Board of Pharmacy. 


At the New York College of Pharmacy last Monday night a 
conference was held between the Eastern Branch of the State 
Board of Pharmacy and representatives of manufacturing phar- 
maceutical houses with reference to the labeling of poisons and 
preparations containing poisons. As stated in the last issue of 
the AMERICAN Druccist, a controversy has arisen over the appli- 
cation of the poison-labeling provision in the State law, the 
point in question being whether manufacturers shall be required 
to label as poisons a long list of preparations which contain 
poisons in greater or less quantities. Besides the board mem- 
bers there were present at the conference Col. E. W. Fitch, 
manager of the New York branch of Parke, Davis & Co.; Thos. 
FP. Cook, of the New York Quinine and Chemical Works, and 
H. N. Fraser, of the Fraser Tablet Triturate Mfg. Company. The 
matter was discussed at length. The manufacturers pointed out 
that to label all their preparations with a poison label would 
entail a great deal of extra labor and expense, and while they 
expressed a desire to comply with the law and the regulations 
of the State Board of Pharmacy, they hoped that the latter 
body would pursue a course that would be consistent with the 
statute and at the same time impose no undue hardship upon 
manufacturing pharmacists. No definite conclusion, however, 
was reached and another conference is to be held in the near 
future. 





Trade Mark Lore. 


Luther L. Miller, attorney and counselor-at-law, 1237-8 
Monadnock Building, Chicago, has just published two booklets, 
entitled respectively T'he Law of Trade-Marks of the United 
States and the Principal Foreign Countries, and Trade-Marks: 
A Book for Advertisers, both of which are calculated ta be of 
considerable importance to pharmaceutical advertisers and 
manufacturers. The booklets were published primarily for the 
clients of Mr. Miller and not for sale. The first named book 
contains a useful summary of the trade-mark laws of the prin- 
cipal foreign countries and should be of value to export dealers 
and manufacturers. Retailers and manufacturers who are in- 
terested in the subject are invited to write to Mr. Miller for 
copies of the two booklets, which will be distributed gratis to 
subscribers of the AMERICAN Drucetst. Although not asked 
for, we suggest the inclosure of a two-cent stamp with each 
request to prepay postage. 





A tramp rang a doctor’s doorbell and asked a pretty woman 
who opened the door if she would be so kind as to ask the 
doctor if he had a pair of old trousers he would give him. 

“I’m the doctor,” said the smiling woman, and the tramp 
left quickly. 
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Trade Conditions Satisfactory—Continued Illness of D. M. _Cowan— 
Buffalo ;Druggists, Opposed *to} the ; Bostwick-Dowling, Bill— 
Commencement?Exercises of: the, Buffalo, College—Flourishing 
Condition of the Institution—Buffalo; Bowlers4 Visit , Rochester 
and a Rabbit’s Foot Saves the Day for Them. 


(From our Regular Correspondent.) 


Buffalo, May 6.—* Business is good” is the report of a Buf- 
falo druggist in the business district. He may be a trifle more 
sanguine than the average, but it seems to be agreed that un- 
less the weather is off the sales are satisfactory. As to the cut- 
price disturbance it is on more or less, and promises to stay 
spite of the efforts to throw it off that are steadily made by 
the committee of the Erie County Pharmaceutical Association. 
It seems that all possible action has been taken, but with only 
partial success. There are two big concerns that appear to de- 
light in playing against each other, and they operate so that it 
is easy for one to accuse the other of cutting and then both 
fallin. A new cut off list was issued the other day. There were 
just two names on it, but neither of the two referred to. A 
downtown druggist says he finds very little difficulty in getting 
85, 50 and 25 cents for his proprietaries, as the transient trade 
is not particular about 5 or 10 cents. 


DESK CHANGES AT PLIMPTON, COWAN & CO.’S. 


The continued illness of David M. Cowan, of the Buffalo 
wholesale firm of Plimpton, Cowan & Co., has made necessary 
some changes, which it is hoped will need only to be tem- 
porary. G. Schwab, Jr., who has been the east side salesman 
for some time, has taken Mr. Cowan’s desk and turned his 
route over to James Cuffe. The death of the west side sales- 
man, Eli Randall, has also called for a new man, and Thomas 
T. Tyson, well known to the trade and lately with the Phar- 
macal Drug Company, of Buffalo, has been engaged. Mr. 
Cowan has returned home after seyeral weeks South and at the 
sea coast, but is not prepared to return to business yet. He 
feels pretty well, but his physician is not ready to let him 
plunge into work yet. 


BUFFALO DRUGGISTS AFRAID OF THE BOSTWICK-DOWLING BILL. 


Buffalo will take a hand in the opposition to the Bostwick- 
Dowling bill that was passed by the late Legislature. The 
city druggists appear to be very much afraid of it. They say 
it was originated apparently by the patent medicine men, and 
was aimed at substitution. When it failed in its original form 
the doctors took it up, the Buffalo druggists think, and tacked 
it on the prescription trade. With it a law they would be 
afraid to put up a prescription, for if they used anything called 
for but the original article going under the name they are lia- 
ble under the act. They say they do not believe they could be 
convicted, in view of the universal practice in the matter, but 
they do not wish to stand trial to find out. There is not in 
these days a single proprietary articie, especially if it goes into 
other preparations, that has not been evolved by local drug- 
gists who use their identical preparations instead, because they 
are cheaper. They do not believe the law can prevent their con- 
tinuing in this practice. 


COMMENCEMENT EXERCISES AT THE BUFFALO COLLEGE. 


The annual commencement of the Buffalo College of Phar- 
macy took place, together with the closing exercises of the col- 
leges of Medicine and Dentistry of the University of Buffalo, 
on May 5, with the usual ceremonies. 

Following is the list of graduates: Herbert D. Atwater, 
Trumansburg; Eda M. Bennett, Howard; William A. Bennett, 
Gowanda; Elmer B. Blight, Geato, Ont.; Cldude G. Garoy, 
Cattaraugus; Harvey F. Gull, Guelph, Ont.; David Griggs, 
Comstock, Ore.; Harlow J. Q. Howe, Phelps; Edward H. Hull, 
Westfield, Mass.; Sidney C. James, Greenfield, Mass.; Charles 
A. Kent, Erie, Pa.; Floyd M. Kline, Cobleskill; Gertrude C. 
Keenan, Olean; Oliver E. Lamb, Corning; Walter P. Maddock, 
Jr., Rochester; Earl McLouth, Franklinville; Walter D. Nash, 
Morrisville; Charles M. Rice, Watertown; Frederick G. Ritter, 
Buffalo; James H. Saunders, Belfast; Joseph M. Schmidt, Buf- 
falo; Genevieve Searl, Franklinville; John A. Woodside, Can- 
andaigua. The senior class list contains the names of several 
special students who do not receive full diplomas. 

Following is the list of distinctions: The first honor goes to 
Mr. Schmidt, who receives the Peabody Prize of $50 in conse- 
quence. Second honor is taken by Mr. Lamb, and other un- 
classified honors go to Messrs. Gull and James, and Miss 
Keenan. 

The Junior list of honors is distributed as follows: First 
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honor, with faculty prize of $25, to Ray V. Agrelius, Youngs- 
ville, Pa.; second honor to Mrs. Anna W. Richter, Buffalo; un- 
classified honors to J. L. Sherlock, Franklinville; Otto S. Mc- 
Kee, Lockport, and Julian I. Le Roy, Poughkeepsie. 

All the Alumni and other special societies of the univer- 
sity held meetings and banquets as usual, so that the occasion 
was one to be remembered with pleasure, and is an indication 
of the general good feeling and flourishing condition of the in- 
stitution. 

At the last April meeting of the Western branch of the New 
York State Board of Pharmacy three pharmacist and seven 
druggist licenses were granted, as follows: Pharmacist, Wil- 
liam A. Bennett, G. Claude Carey, Oliver E. Lamb; Druggist, 
Michael J. FitzMorris, John Q. H. Howe, John J. Hubertus, 
Norbet H. Johnson, Charles A. Kent, Louis J. Sciarrino, Clar- 
ence F. Walters, all of Buffalo, and mostly students of the col- 
lege whose real residence is elsewhere. 

A resolution was passed requesting the Erie County Phar- 
maceutical Association to call the meeting due on the first 
Wednesday of June for the election of a member of the branch, 
the term of Secretary Reimann expiring this year. 


LUCK OF THE BUFFALO BOWLERS. 


The occasion of the third annual banquet of the Rochester 
Pharmaceutical Association, which took place April 30, will 
long be remembered in the annals, though the rejoicing comes 
in largely from the Buffalo contingency, as will be explained. 
The Flower City druggists had invited the Buffalo Pharma- 
cists’ Club down to help make merry with them, much as the 
Philistines tried it on Sampson, so Captain Perkins took 11 
good men and went down. There were also Assistant Captain 
Schreck, Strode, Reimann, Tyson, the two Anthonys, Porter, 
Connelly, Kelley, Monroe and Stellwagen. Absence of the 
Lockies made it look bad, and when the Buffaloes were turned 
in on a set of regular nine-pin alleys with a bulge down the 
middle line, it looked worse. <A regular fox and stork sort of 
an entertainment, the visitors all said. ‘“ Let’s go home,” 
wailed Reimann, after he had failed to keep the ball on the 
hog-back. ‘‘ Nit;” commanded the captain, “ We stay if we 
all go home in the ambulance.” The first quarter showed 
Rochester 73 points ahead, and the second quarter looked like 
a lost battle till the boys began to warm up. Reimann remem- 
bered the rabbit’s foot he had brought on his watchchain, and 
he began to rub it on the bands of his side. Rochester wondered 
what it meant, and missed the pins with squinting over to see. 
Result, Buffalo 155 ahead on the quarter, and the game actually 
won. It was lucky the alleys were in a back lot, or the howl 
that went up would have sent all the visitors to the station. 
Buffalo lost slightly each quarter after that, but was happy. 
winning the game by 56 points. ‘“ It was the rabbit’s foot that 
did it,” said the captain on the way home. The banquet that 
followed was an elegant one, the Rochester Whist Club doing 
itself proud. Captain Oscar Lutt, who had led his men on so 
nobly, now gave way to Harry B. Guilford, who presided at the 
feast with all possible dignity and efficiency. There were some 
very neat speeches made, and before the Bisons took a late train 
for home it was arranged to play the return game in October, 
because it would be bad taste, the visitors thought, to beat 
Rochester twice right at the close of the season. 


AROUND THE STATE. 


The customs officials at Niagara Falls have seized 200 
ounces of what appeared to be trional, but which under test 
was proved to be acetanilid. 

The Canadian officials have been notified of the putting up 
of fraudulent goods in that country, and it is expected that a 
thorough investigation will be made. The Niagara Falls cus- 
toms officials are willing to give the consignee an opportunity 
to explain his connection with the spurious drug. The Wash- 
ington officials have also been notified, and it is highly probable 
that the 200 ounces of acetanilid seized will be destroyed on an 
order from Washington. The manufacturers and sole proprie- 
tors of trional are the Farbenfabriken of Elberfeld Company, 
with New York offices at 40 Stone street. 


The Howarth-Ballard Drug Company is the name of a new 
drug incorporation at Utica. The firm are capitalized at 
$60,000, with the following directors: W. Howarth, G. S. Bal- 
lard and E. A. Boyle, Utica. 


Mr. and Mrs. Warren L. Bradt have returned to their home 
in Albany after an extended Southern trip. During their 
travels they visited nearly all the States south of Pennsylvania 
and east of Missouri. Mr. Bradt is widely and favorably known 
throughout the State as the secretary of the State Board of 
Pharmacy. 


At the annual meeting of the Syracuse Druggists’ Associa- 
tion, held last week, George E. Thorpe was re-elected president, 
and the following officers were chosen: W. B. Bissell, vice- 
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president; Mrs. Marietta Harmon, secretary-treasurer. E. L. 
Weston, Thomas Dalton and J. H. Coogan were elected to com- 
pose the executive committee. 


It is noted that the wives of several of the Buffalo phar- 
macists are preparing to learn the business, and have already 
applied for apprenticeships, intending to take a pharmacy col- 
lege course when they are sufficiently well advanced. The idea 
is in the main to qualify themselves for conducting the store 
in case ot the death of the husband. 





A Handsome and Well Arranged Country Pharmacy. 

One of the most handsomely appointed pharmacies in 
Southern New York is shown in the accompanying illustrations 
giving interior views of the new drug store of W. J. N. Gervais, 
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Interior of the Gervais Pharmacy, Bath, N. Y. 


in Bath, N. Y. Mr. Gervais’ letter heads and oflice stationery 
bear the laconic inscription, “ Gervais, the Druggist,” in bold 
and distinctive type. The new store was opened on March 27 
last, and the event was celebrated by the free distribution to 
customers of 1,000 carnations. The prescription case and 
wall fixtures are finished in white enamel, while the floor show 
cases are of mahogany. A hard wood floor and a handsome 
steel ceiling give a note of distinction to the store, which is 
lighted by Nernst electric lamps, over 500 candle-power being 
used. The soda fountain, which is shown in one of the cuts, is 















































































Another View of the Interior of the Gervais Puarmacy, Bath, N. Y. 


neat and elegant, and was turned out by the L. A. Becker Com- 
pany, of Chicago. It is one of the latest models of their Twen- 
tieth Century Sanitary Fountains. 

Mr. Gervais is a graduate of the Philadelphia College of 
Pharmacy, class of ’90. For six years he traveled on the road 
as the representative of Hance Bros. & White. and he was also 
for some time the traveling representative of Lehn & Fink, cov- 
ering a considerable portion of the United States and Canada. 
He is vice-president of the Steuben County Pharmaceutical As- 
sociation and the secretary of the Bath Board of Health. 
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MASSACHUSETTS. 


Boston Druggists Hear About Antitoxin Manufacture—State Manu- 
facture Contrasted with Private Enterprise to the Disadvantage 
of the Former—Discussion About Trading Stamps—Moving to 
Abate the Evil—Liquor Licenses Granted and Refused. 


(From our Regular Correspondent.) 

Boston, May 6.—The April meeting of the Boston Druggists’ 
Association, the iast to be held until October, took place at 
Young’s Hotei April 28. President Richardson secured a star 
attraction which brougbt out a large gathering of auditors. 
The lecturer was William W. Bartlett, Ph.G., and his subject 
was Antitoxin and Vaccine Virus, illustrated by lantern slides. 
Mr. Bartlett showed the present conditions under which these 
agents are prepared and traced the progress of this branch of 
science in the past few years. The material was secured by 
visiting three biological laboratories, those of Messrs. Parke, 
Davis & Co., the H. K. Mulford Company and that of the Mas- 
sachusetts State Board of Health. Mr. Bartlett argued that 
the conditions at the last named plant were vastly inferior to 
those of the Parke, Davis and Mulford companies. Representa- 
tives from these firms were present. Mr. Bartlett was given 
close attention, a vote of thanks and much applause. 

Perley B. Thompson, Ph.G., was elected to membership and 
George F. Kellogg was elected a delegate to the Boston Asso- 
ciated Board of Trade for a terms of three years. Messrs. 
Orne and Davidson were elected delegates to the Massachusetts 
State Board of Trade for terms of three years. 

MASSACHUSETTS BOARD'S SMALL PASS LIST. 

The Board of Pharmacy held three examinations during 
April, but only three candidates were awarded the required 
percentage. These were Benjamin W. Iris, Brockton; Vahan 
H. Kavaljian, Boston, and John L. Burke, Fall River. Messrs. 
Kavaljian and Burke are M. C. P. men. Examinations will be 
held during May. 


STATE HEALTIT BOARD AFTER FACE LOTIONS. 


The State Board of Health has been analyzing face lotions 
recently and has discovered several which fail to conform to 
the law. The list includes Mme. Rupert’s Face Bleach, Soule’s 
Moth and Freckle Lotion, Diamond Lotion, Mrs. McCorrison’s ; 
these contain corrosive sublimate, no poison label; Champlain’s 
Liquid Pearl; contains a salt of lead; no poison label. Mary 
T. Goldman’s Hair Restorer; a solution of silver nitrate; no 
poison labe!; Biborax, alleged to be a mixture of borax and 
soda ; contains no borax. Two samples of “ cure for the opium 
habit” contained large quantities of caffeine and morphine. 
The samples of drugs found to be adulterated by the last re- 
port were aqua ammonia fort, capsicum, cera flava, oleum 
limonis, oleum olive, sulphur lotum, sulphur priecipitatum and 
tinctura iodi. 

LIQUOR LICENSES GRANTED AND REFUSED. 


The Newton Aldermen recently granted 24 sixth-class liquor 
licenses to druggists. The Aldermanic committee which con- 
sidered this subject reported that while they were satisfied 
that many druggists were conscientious and intended to obey 
the law, they were also of the opinion that the recorded sales 
far exceed those required for legitimate purposes. The com- 
mittee recommend that the chief of police shall have the books 
of the various druggists examined once every month. The citi- 
zens of Revere are attempting to influence the Selectmen of 
that town not te grant any licenses to druggists. The following 
druggists have made application: Lester S. Norcross, of the 
Beachmont district; G.. Everett Palmer, of the beach district ; 
Smith Bros. and Charles B. Stevens, of Revere Centre. 

The Board of License Commissioners have granted sixth- 
class licenses to nine Chelsea druggists: C. W. Freeman, J. P. 
Collins, J. F. Gilman, J. B. Naismith, W. A. Perkins, C. A. 
Tibbetts, W. T. Weldon, I. M. Ricker and W. S. Hall & Co. 
This is the first time for several years that druggists’ licenses 
have been granted, and the board has had the matter under ad- 
visement for several weeks. One Hub store was refused a 
license because the proprietor was recently convicted for selling 
liquor and subsequently lost his Board of Pharmacy certificate. 

The Malden Aldermen refused, by a vote of 4 to 3, to grant 
licenses to druggists for the first time in ten years. About 
30 druggists petitioned for permits. 

As a result of alleged negligence on the part of the City 
Committee on Licenses Cambridge druggists are without 
licenses. It is expected that the committee will report the 
licenses immediately. 


TO ABATE THE TRADING STAMP EVIL. 


The trading stamp issue is becoming important and its 
influence is being felt in N. A. R. D. circles, as those who 


operate under the minimum schedule and who do not give away 
stamps are at a decided disadvantage in competing with those 
using stamps. The subject was discussed at length at a recent 
meeting of the down town organization. and the secretary was 
finally instructed to inform the State House authorities of the 
organization’s approval of the pending bill which aims to do 
away with the evil. The subject is of such moment that Dr. 
Iloffman made a flying trip from New York last week to aid 
in straightening matters out. This bill has passed the House 
and has had its third reading in the Senate. It is said that 
Leominster druggists have started cutting on account of this 
nuisance. 

An obnoxious amendment to the pharmacy law has met 
deserved defeat in the House. The clerks in the various trades 
have indorsed the bill now pending in the Legislature, which 
places the responsibility for selling adulterated goods upon 
the proprietors of the stores. 


THE BOSTON BRANCH OF PARKE, DAVIS & CO. 


Parke, Davis & Co.’s newest branch is located at 83 Wash- 
ington street, North, Boston, and Henry Thornton, he of the 
curly hair, who is so well and favorably known all over the 
Eastern States, has been placed in charge. Mr. Thornton is 
one of the best known and most highly esteemed travelers in 
the eastern section of the United States, and has displayed evi- 
dences of much executive ability which will no doubt enable 
him to rapidly build up the business of the new branch. 


DRUMMERDOM NOTES. 


E. B. Andrews recently called on the trade in the interest 
of W. R. Warner & Co., New York. 


W. H. Thomas has been booming the goods of F. R. Arnold 
& Co., New York. 

KE. F. Stout called on the trade a short time ago and talked 
up Violet’s Perfumes, Paris, for F. M. Prindle & Co., New 
York. 

T. M. Stewart recently carried away a large number of 
orders for R. H. Hoehn & Co., New York. 


Mr. Muhlens has been pushing the specialties of Muhlens & 
Kropff. 


C. Endes has just finished a trip here. He was booming 
essential oils for A. Chiris, New York. 


W. A. Raymond talked fancy goods a few days ago for 
Deitsch Bros., New York. 


Mr. Hedley came from Montreal recently. He was looking 
after the interests of Evans & Co. 


STATE DOINGS. 


The Dr. Greene Nervura Company, of Portland, Me., have 
voted to increase their capital stock to $2,500,000. 


George B. Markoe has assumed charge of the laboratory of 
the United Drug Company, 48 Leon street, Roxbury. 


Dennis A. Murphy, of the senior class M. C. P., has accepted 
a position with A. G. Regers, Ph.G., Gloucester, and Mr. Graves, 
of the junior contingent, will enter the employ of J. F. Gilman, 
Chelsea. 


The Hotel Somerset has been selected as the headquarters 
for the twenty-ninth annual convention of the National Whole- 
sale Druggists’ Association, which will be held in Boston, Sep- 
tember 7-12. 


Fred. F. Ayer, of New York, has tendered the city of Salem 
the gift of a monument in memory of persecuted Quakers. The 
estimated cost of the gift is $53,000, and the city will undoubt- 
edly accept it. 


The Worcester North Association elected the following of- 
ficers at the last meeting: President, R. W. Mayo, Gardner: 
vice-president and treasurer, Converse Ward, Athol, and sec- 
retary, R. D. Judd, Gardner. 


W. B. Barry, the energetic salesman of the American Soda 
Fountain Company, has sold apparatus to Herbert Hackett, of 
Uarivou, Maine, and to A. W. Keirstead, of Lisbon Falls, 
Maine. It looks as if business was very prosperous in his 
territory. 


Fred. A. Hubbard is a member of the committee of the 
Boston Associated Board of Trade which deals with the United 
States Department of Commerce and Industries. At the last 
meeting of the board he read an instructive report on this 
subject. Mr. Hubbard represents the Boston Druggists’ As- 
sociation upon this voard. 
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AMERICAN DRUGGIST AND 
PENNSYLVANIA. 


Anti-Cocaine Law Signed by the Governor—Several Proprietary 
Manufacturers Affected—Wholesale Druggists Not Affected— 
Text of the Law—News of M. N. Kline and C. F. Shoe- 
maker—Red Cross Bowlers Go Down Before Quakers—Tale 
of a Tournament. 





(From our Regular Correspondent. ) 

Philadelphia, May 6.—Governor Pennypacker has signed 
the bill relating to the sale of cocaine and articles containing 
cocaine. This bill will, it is believed, affect a number of pro- 
prietary medicines,.and if the law is strictly enforced it may 
mean the closing up of several manufacturing concerns who 
use cocaine in their preparations. Some of the leading whole- 
sale drug houses have had copies of the law printed, and these 
will in a few days be sent to all the druggists in this State. 
The law does not affect wholesale druggists, but it will bear 
heavily on the manufacturers as well as on retail dealers. The 
text of the new law follows: 

An act regulating the sale or prescription of cocaine, or of any patent 
or proprietary reniedy containing cocaine, and prescribing penal- 
ties for the violation thereof. 

Section 1. Be it enacted by the Senate and House of Representa- 
tives of the Commonwealth of Pennsylvania in General Assembly met, 
and it is hereby enacted by the authority of the same: That no person 
shall sell, furnish or give away cocaine, or any patent or proprietary 
remedy containing cocaine, except upon the prescription of a registered 
practicing physician, or of a dentist, or of a veterinarian; nor shall 
any such prescription be refilled; nor shall any physician, dentist or 
veterinarian prescribe cocaine, or any patent or proprietary remedy 
containing cocaine, for any person known to such physician, dentist or 
veterinarian to be an habitual user of cocaine. 

Provided, That the provisions of this act shall not apply to persons 
engaged in the wholesale drug trade regularly selling cocaine to per- 
sons engaged in the retail drug trade. 

Sec. 2. Any person violating any of the provisions of this act shall 
be sentenced to pay a fine of not more than $100, and undergo an im- 
prisonment of not more than six months, or both, or either, at the dis- 
cretion of the court. 

HOW THE DECISION IN THE PARKE SUIT WAS RECEIVED. 


Owing to the fact that the text of the decision in the suit 
of John D. Park & Sons Company, of Cincinnati, against the 
National Wholesale Druggists’ Association was not received 
by the drug dealers in this city in time for comment, your cor- 
respondent is unable to present the views of the trade. The 
news of the victory of the National Wholesale Druggists’ Asso- 
ciation was, however, received with manifestations of pleasure 
by the wholesale trade, and particularly by members of the 
National Wholesale Druggists’ Association. M. N. Kline, who 
is chairman of the Committee on Suits, and takes a great in- 
terest in all legislation pertaining to the association, has kindly 
furnished your correspondent with a written statement of his 
views on the decision. [Mr. Kline’s communication is given on 
another page in this issue.] 

VIEWS OF C. F. SHOEMAKER. 


Clayton F. Shoemaker, of the firm of Shoemaker & Busch, 
who was chairman of the Proprietary Committee of the Na- 
tional Wholesale Druggists’ Association, expressed his gratifi- 
cation at the result of the long pending litigation. He said: 

“Personally I am very much pleased with the recent deci- 
sion of the Court of Appeals of the State of New York in the 
-ark case for several reasons. As a recent chairman of the 
Proprietary Committee of the National Wholesale Druggists’ 
Association my interest in the matter is naturally a little more 
keen and active than it probably would be if I had been holding 
only an ordinary place in the ranks. I welcome it chiefly, how- 
ever, because in my opinion it is likely to mark the termination 
of a continuous period of costly and tedious litigation extending 
over eight or ten years. I am also much pleased because I 
believe the decision to be a just one. I have always considered 
that association work, to be effective, must be based on equity 
and justice, and I can see no hardship in obliging any one 
particular merchant to comply with the same terms and condi- 
tions that others are required to subscribe to. 

“The decision just rendered is directly in line with pre- 
vious decisions in the same case, all serving to establish the 
fact that, so far as judicial proceedings go, proprietary medi- 
cines are not considered on exactly the same basis as the ordi- 
bary necessities of life and that the proprietor has an undoubt- 
ed right to fix his selling price. Whether this can be carried 
out successfully to a definite conclusion so far as completing 
the chain to the consumer is concerned is another matter; but 
at any rate it is a great satisfaction to know that the principle 
is lawful and correct. 
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“T am also pleased by the decision because it helps to estab- 
lish the fact that unrestrained competition is not always neces- 
sary or even desirable, and that under certain conditions it is 
perfectly lawful to exercise certain forms of restraint. In this 
respect this decision is not only gratifying to the members of 
the National Wholesale Druggists’ Association but likewise to 
the members of other associations who have followed or are 
following in our footsteps.” 


THE TALE OF A TOURNAMENT. 


They came, they played, they lost. This is the whole story 
in connection with the bowling match between the J. & J. Red 
Cross team and the tournament team of this city. The J. & J. 
crowd came over in parlor cars and returned the best way they 
could. They bet their whole pile on the J. & J. team, and now 
they call them just plain jays. For the first time the Red 
Cross team suffered three successive defeats. All the games 
went to the Philadelphia drug bowlers, and many a high ball 
was used long after the game to celebrate the victory. The out- 
come of the match was one of the great surprises of the year. 
Even the home team were surprised, as against such formidable 
players they had not the slightest expectation of winning. 
Their success has given them great encouragement, and they 
are now practising and doing better work than ever. This 
team will go to Chicago, and they expect to make a big bid 
for the first prize. The team is as follows: C. Mooney, Mr. 
Silvey, C. E. Elston, Charles Wells, S. Wright and C. P. Don- 
nel. 

COLLEGE BOTANICAL EXCURSIONS. 


The Wednesday botanical excursions, under the supervision 
of Prof. Henry Kraemer, of the Philadelphia College of Phar- 
macy, have been started. The first trip of the season was made 
on April 29, the place selected being Lafayette. While nothing 
new was discovered a good day’s work was done. These excur- 
sions are not confined to students, but anyone desiring to join 
may do so. On May 6 a trip to West Chester Road was made. 
The party assembled at Sixty-third and Market streets at 2 
p.M.. On May 13 a journey will be made to Swarthmore; May 
20, to Overbrook; May 27, the West Chester Road, and on June 
3 to Haddonfield, N. J. 


NEWS AND VIEWS OF THE TRADE. 


C. Waldner has accepted a position with Blair & Ogilby at 
Nineteenth and Chestnut streets. 


H. A. Nolte, Eighth and Race streets, who has been confined 
to his home with an attack of grippe, is convalescent. 


Newton Butz, manager of Nolte’s store at Atlantic City, has 
accepted the management of the soda water fountains at Wil- 
low Grove. 


Charles Wagner is breaking ground at Fifty-fourth street 
and Haverford avenue for the erection of a new building, in 
which he will open a drug store. 

H. B. Morse, Seventeenth and South streets, has grown tall- 
er and has a more important air about him. Cause—a little 
baby girl. Congratulations are pouring in. 

Through inadvertence the name of Bernard H. Bichold was, 
as we are informed, omitted from the list of the successful 
students who graduated with the class of 1903 of the Philadel- 
phia College of Pharmacy. Mr. Eichold is connected with the 
Mobile Drug Company of Mobile, Ala. 

Walter F. Ware, who has been in Europe for the past two 
months, returned last Monday. While abroad he visited Eng- 
land, France and Germany, and established branch offices in 
London, Paris, Cassel and Berlin for the sale of Mizpah spe- 
cialties and the Bandrache capping skins, which are manufac- 
tured in New York. Mr. Ware while abroad purchased a large 
amount of machinery for the manufacture of elastic hosiery. 
Since his return he nas let out a contract for the construction 
of a four-story building in the rear of 512 Arch street. Mr. 
Ware was given a royal welcome on his return, his office being 
filled with potted plants and cut flowers. 

Although within the shadow of “ Billy Penn” on the City 
Hall, the drug store of Charles Leedow, 1403 Filbert street, 
was broken into on April 30, and the contents of the cash 
drawers emptied, as well as the telephone cash boxes. En- 
trance was effected by prying open the rear shutters and using 
a “jimmie” to open the doors leading into the laboratory. 
The robbers evidently acted in the belief that cleanliness is 
next to godliness, for besides helping themselves to money they 
took a number of cakes of fine toilet soap. On April 28 bur- 
glars attempted to break into Nelson Fry’s store at Eighteenth 
and Arch streets. They were frightened off, but when pursued 
showed fight. They first shot the pursuing officer and then a 
milkman. They escaped and it is believed they were the same 
men who robbed Mr. Leedow. 























OHIO. 


Telephone Matters Still to the Fore—A Majority of the Trade 
Have Signed the New Contract—Telephone Company Practi- 
cally Dictates Terms—Miss Cora Dow on the Miles Plan. 


(From our Regular Correspondent.) 


Cincinnati, May 7.—Up to the present time about 75 out 
of a possible 100 druggists who are members of the Ohio Val- 
ley Druggists’ Association, and whose telephone contracts ex- 
pired on May 1 last, have signed the pay station contracts 
drawn up by the City & Suburban Telephone Company, which 
allows the druggists no free calls and only 10 per cent. per 
month when the receipts amount to over $5 for that length of 
time. If the receipts fall below that sum the druggists receive 
no returns for the use of the instrument in their places of 
business. Over 25 members whose present contracts expired 
on the first of the month have been given time by the telephone 
company to reconsider their determination not to sign the new 
contract. Despite the fact that a number of its members have 
agreed to the contract, while others are still holding out, those 
in authority say there will be no split in the association. It is, 
of course, generally understood among the members that there 
may arise some little difficulty, but the association as a whole 
will take no action in the matter as an organization. The tele- 
phones in three Cincinnati drug stores that were removed early 
in April because the proprietors would not agree to the tele- 
phone company’s new contract have not as yet been replaced, 
and probably will not be for some time if the proprietors remain 
firm in their determination not to submit to the obnoxious terms 
of the contract. 

Miss M. Cora Dow, proprietor of six cut rate drug stores 
in Cincinnati, who originated the cut rate movement in that 
city about ten years ago, has been discussing with a newspaper 
man the new serial number contract plan, which her rivals in 
business profess to believe will result in driving cut rate deal- 
ers out of the business. Among other things, she is quoted as 
having said: “I have heard that one manufacturer has gotten 
out an ironclad contract to prevent cutting the price of his 
goods, and I understand it is being pretty well lived up to, but 
I am still selling his product at cut prices. I was fairly well 
stocked up for spring business and already have plans for 
getting my fall stock.” “ How wili you accomplish it?” she 
was asked. “It would upset the whole plan if I told you, but 
I believe I shall succeed. I just enjoy the fight and would not 
retire even if I had money enough to live independently. When 
I heard of the new scheme I made the remark that they were 
‘trying it on the dog,’ after which other manufacturers may 
follow suit.” 

CLEVELAND NEWS. 


Cleveland, O., May 5.—The Cleveland School of Pharmacy 
commencement exercises were held in Flynn-Froelk Hall on 
Wednesday evening, April 29. An excellent musical program 
was rendered during the exercises. The following constituted 
the graduating class: Neil Bright, John E. Cass, Fred J. Cer- 
mack, Arthur T. Hambly, Jacob R. Handmacher, Theo. A. A. 
Huebner, Alfred A. Oertel, I. E. Rosenberg, Carl A. Schultz, 
Carl A. Seibel, Edward F. Soika, J. L. Stingel and John G. 
Vorel. ' 

Prof. H. V. Arny, of the Cleveland School of Pharmacy, 
and Miss Catherine Smith, of Elyria, were united in marriage 
in April, and are spending their honeymoon in a Southern trip, 
with New Orleans as their destination. Many readers of the 
AMERICAN DRvuGGIST will recall Mr. Arny’s name as a contribu- 
tor of scientific articles to this journal. Among the articles 
was one that was of special value to the pharmacists—viz. : 
“The Manipulation, Preservation and Theraputic Value of 
Medicinal Waters.” 

The Ohio Valley Druggists’ Association will follow its an- 
nual custom this year by giving a big outing some time in 
June. The committee in charge are making active prepara- 
tions for the event, but have not yet selected the point where 
it will be held. It is expected that many members throughout 
the Ohio Valley will attend. 


George Voss, vice-president of the Ohio State Board of 
Pharmacy, leaves Sunday for Columbus to attend the annual 
meeting of the board on Monday, when officers will be elected 
for the ensuing year. Mr. Voss’ many friends are anticipating 
his election to the presidency. 

The Ohio State Board of Pharmacy meets in Columbus May 
12, 13 and 14 to examine the applicants for registration as 
licensed pharmacists. 

C. S. Walsh, of the Surgical Appliance and Truss Company, 
a accompanied the Cleveland Grays on a tour to the Pacific 
Soast. 
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ILLINOIS. 

Success of the Movement to Bring Doctors and Pharmacists To- 
gether—Chicago Druggists Enthusiastic Over It—Anxious to 
Have Their Plan Tried Elsewhere—Back to the Pharma- 
copoeia—Chicago College Commencement—List of Graduates 
and Honor Men. 





(From our Regular Correspondent.) 

Chicago, May 4.—The plan for bringing druggists and doc- 
tors nearer together put into practice by the Hyde Park drug- 
gists, comprising the fourth auxiliary district, has proved so 
successful that they are anxious to have the same idea tried 
elsewhere. The plans had been worked up long and carefully 
by the members of this organization. There had been many 
things which had worried the retailers, and they decided to have 
matters straightened out if possible. They gained practically 
all the points in view, and at the end of the banquet one of them 
remarked: ‘We found that we were not so far apart as we 
thought we were.” The banquet took place at the Chicago 
Beach Hotel, where 150 sat down at the tables. There were a 
number of well-known physicians among the guests. The forces 
of the druggists were reinforced by Messrs. Straw, Wooten, 
Gale, Wright and Rounds, who represented other sections of the 
city. All hands sat down to the banquet at 7, and at 9 the 
speeches began; they were continued without a break until 
12.30. Mr. Bodemann made an able toastmaster. The main 
thing aimed at was to induce the doctors to use National For- 
mulary preparations instead of proprietary compounds. The 
practice of making counter prescriptions and of substituting 
was also taken up. Walter H. Gale moved that a joint com- 
mittee be appointed, consisting of both druggists and doctors, 
in order that a plan of action which would enable them to get 
along better might be adopted. One of the doctors said in his 
speech “ physicians ought to get away from the manufacturers’ 
price-lists and go back to the Pharmacopeia.” 

MR. CABELL OFF FOR EUROPE. 


Robert H. Cabell, manager of the beef extract department 
of Armour & Co., left to-day for New York, and will sail on the 
“ Deutschland,” Thursday, May 7, for London. After a business 
conference at that point he will go to Hamburg, Vienna, Buda- 
pest, Milan, Rome, Naples and Geneva. The great house of 
Armour & Co. employ traveling representatives covering Ger- 
many, Austria, Italy and France, under the management of the 
London office, and this office is under the management of Mr. 
Cabell, from this city. 

It was a saying of the late P. D. Armour that no general 
could fight his battles alone; that he must depend upon his 
lieutenants, his success depending upon his ability to select the 
right man for the right place, which leads us to say that in 
selecting Mr. Cabell for the manager of the beef extract de- 
partment he secured a man of excellent judgment and executive 
ability. Mr. Cabell commands the respect of everybody on his 
staff, and succeeds in getting the best out of each. Mr. Cabell 
will be absent two months on this tour of inspection, and during 
his absence the department will be under the management of 
John S. Cass. 

DEGREES GRANTED BY CHICAGO COLLEGE OF PHARMACY. 


At the forty-third commencement of the Chicago College of 
Pharmacy, which took place in Steinway Hall, April 23, a large 
class received degrees. The salutatory was delivered by August 
H. Bauer, and Prof. C. S. N. Hallberg followed with an ad- 
dress on The Materia Medica of Christian Science; President 
Andrew S. Draper, of the University of Illinois, conferred the 
degrees. Several prizes were awarded, and George W. Pulford 
closed with the valedictory. There was a banquet in the even- 
ing at the Palmer House, at which Frank S. Hereth was toast- 
master. 

THOSE WHO GRADUATED. 

The names of the members of the graduating class follow: 
William Kilian Ansorge, Green Bay, Wis.; August Harvey 
Bauer, Chicago: Carolyn Francis Beardsley, Highland Park; 
Hal Neuton Calhoun, Cairo; John Dixon Charters, Ashton; 
Sidney Alvaro Denis, Centralia, Wis.; Oscar Albert Fritz, Chi- 
cago; William G. Hermann Hagemann, Quincy ; Henry Timothy 
Hatton, Montrose, Iowa; Albert Philip Henke, Aurora; Harry 
Alling Hood, Chicago Heights; Otto Hironimus, Mount Vernon, 
Ind.; Henry Jurgen Huwald Jeronimus, Duluth, Minn. ; Samuel 
Vansant Justus, Chicago; John Martin Kappus, Chicago; Emil 
Jan Karlovsky, Chicago; August John Koepsell, Mayville, Wis. ; 
Victor Emanuel Lawrence, Chesterton, Ind.; Charles Stephen 
Marshall, Watonga, Okl.; Frederick Hugo Meyer, Chicago; 
Carl Frederick Mick, Neillsville, Wis.; Walter Raymond Mont- 
gomery, Waterloo, Wis.; George William Pulford, Savanna; 
Joe Griffith Rigg, Plankinton, S. D.; Charles Henry Schafer, 
Marietta, Ohio; Michael Albert Sheblessy, Chicago; Joseph 
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Richard Shinnick, Watertown, Wis.; Harry Edgar Stadel- 
mann, Mazomanie, Wis.; Charles Nicolas Storkan, Wilber, 
Neb. ; Fritz Voss, Chicago; Harry Withycombe, Corvallis, Ore. ; 
Ralph Foster Bogue (Class of ’01), Chicago; Cyril John Del- 
bridge (Class of ’01), Chicago; John William Drewitz (Class 
of 02), ua Salle; Frank William Kraemer (Class of ’01), Chi- 
cago; Christ Jensen Orbesen (Class of ’02), Chicago; Lee Mur- 
ray Pedigo (Class of 02), Augusta, Ga.; George Saxe (Class of 
701), Albion. . ; 
Wm. G. Hermann Hagemann, C. H. Schafer, H. EB. Stadel- 
mann and Harry Withycombe carried off the class honors. 
Certificates were issued to the following, who will receive 
the degree when the required age and practical experience are 
attained: Lewis Lambert Alkire, Chalmers, Ind.; Henry John 
Schmitt, Henry Stulik and David Zamentowsky, Chicago. 


LICENSED BY THE ILLINOIS BOARD. 


At the examination held by the State Board of Pharmacy in 
Chicago, April 14-15, 1908, the following passed as registered 
pharmacists and assistant pharmacists: 

REGISTERED PHARMACISTS.—A. H. Bauer, V. C. Free, J. 
Gothard, L. R. Girton, E. W. Hogan, H. Jertelius, S. V. Justus, 
H. J. Jeronimus, A. J. Koepsell, V. B. Kovarik, J. G. Levinson, 
S. E. Perlow, E. S. Pitzer, J. G. Rigg, J. R. Shinnick, W. Smale, 
M. A. Shebleske, F. J. Welch, M. F. Werber, all of Chicago. A. 
M. Corbus, Waukegan; W. H. Galbraith, Mt. Carmel; W. G. H. 
Hagemann, Quincy; C. F. Nelson, Rockford; E. J. Sanders, 
Jacksonville; S. S. Vick, Marion; F. J. Wenban, Lake Forest. 

ASSISTANT PHARMACISTS.—C. D. Boring, R. M. Converse, C. 
R. Clothier, J. M. Donahue, H. T. Hatton, M. J. Isaacs, BE. J. 
Jacobs, F. C. Jessup, A. F. Kohn, E. G. Knudson, J. F. Kouba, 
W. L. Mitchell, L. J. Nadherny, G. M. Porter, J. L. Ross, L. 
Scheffel, A. C. Shennum, C. A. Stach, E. Stuchlik, W. Tanquary, 
J. G. Timmermier, C. Vleck, R. C. Webster, F. G. von Zelewski, 
all of Chicago. B. L. Breithaupt, Peoria; D. Cozad, Decatur ; 
L. A. Dickhut, Quincy; W. B. Hattenhauer, Streator; A. L. 
Hill, Yorkville, H. F. Jacob, Harlem; H. E. Lebo, Rockford; J. 
N. Modaff, Aurora; B. A. Pearce, Oswego. 

The next meeting of the Board for examination will be held 
in Room 3, State House, Springfield, May 12, 1903, 9 a.m., the 
one following in Chicago, August 11, 1903. 

L. T. Hoy, secretary, desires us to announce that new ap- 
plications must be on file in the office in Springfield at least ten 
days previous to the date named. Under no circumstances 
will this rule be varied from, and no one will be given the ex- 
amination who has not compiled fully with these requirements. 
Affidavits from registered pharmacists of time service must be 
filed at least three days before the examination. The follow- 
ing resolution will be rigidly enforced: 

“Great inconvenience being caused by applicants not ap- 
pearing on time, be it resolved, that from this date all appli- 
cants who are not on hand when roll is called will be excluded 
from examinations and must wait until they learn to be 
prompt.” 

All communications should be addressed to L. T. Hoy, sec- 
retary, Springfield. 


CHICAGO AND WESTERN NOTES. 
¥. L. Stanley has sold his store at Nodaway, Iowa. 
At Ashton, Neb., L. I. Bogen has succeeded Bogen & Ojendyk. 
Long & Vining, Ponca, Neb., have sold out to W. M. Mahoney. 


At Leon, Iowa, W. E. Myers has been succeeded by W. E. 
Myers & Co. 


a. 23. Nally has been succeeded by Klaun & Co., at Blue 
Ridge, Mo. 


At Hedrick, Iowa, the Hedrick Drug Company have secured 
the business of R. Weller. 


T. G. Robertson & Co. have bought the store of T. G. Bernard 
& Co., at Aurora, Mo. 


G. P. Weisel, Fairbury, Neb., was one of those who lost heav- 
ily in a recent fire there. 


A. T. Jones, of Berlin, Wis., was a recent visitor to Chicago 
wholesale houses. 


Charles P. Allaire, of Allaire, Woodworth & Co., Peoria, II1., 
who is now living in San Antonio, Texas, was in Chicago dur- 
ing last week. 


The offers received at the advertised sale of Lord, Owen 
& Co.’s effects were so unsatisfactory that the sale was 
postponed until May 20 when a public auction will be held. A 
bid of $77,000 for the entire stock was received. 


Hoyt Bros., who recently sold their Chicago store, are about 
to open a new store at Freeport, Ill. They have purchased a 
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handsome set of fixtures, and will have a first-class establish- 
ment. 


W. R. Goodsell, of the traveling staff of Lazell, Dalley & 
Co., was in Chicago last week for a line of new samples. Mr. 
Goodsell covers Wisconsin and Minnesota for his house; he was 
formerly under the management of the New York office. 


D. P. Hart, of the Gordon Chemical Company, and A. E. 
Whiting, manager of the glycerin department of the Grasselli 
Chemical Company, of Cleveland, Ohio, have been with us for 
a number of days and carload orders have been the result. 


Jack Gleichmann, of Rosengarten & Sons, was in Chicago 
last week, looking up orders tor chemicals, but cut his stay 
short, as his bosom friend, Robert Cabell, was about to sail for 
Europe. 

“Grover Cleveland” Healy, who covers Ohio and Indiana 
for the house of Johnson & Johnson, writes from Lima, Ohio, 
saying that his business is so heavy that he has to buy lead 
pencils by the gross. Mr. Healy has covered this territory for 
over ten years, and during that time has accumulated a lot of 
money, which is well invested in Ohio. 


C. H. McConnell, president of the Economical Drug Com- 
pany, left to-day for a tour of the Southern and Western cit- 
ies, and will be absent about six weeks, visiting St. Louis, New 
Orleans, Chattanooga and Atlanta, after which he will go to 
Washington and New York. Mr. McConnell is at the head of 
the finest drug store in Chicago, and is continually looking for 
new ideas to keep his establishment in the lead it holds. 


Alexander Harris, Chicago manager for Johnson & John- 
son’s office at 47 Franklin street, has removed his residence 
from Vincennes avenue to 4404 Berkley avenue, telephone 
Drexel 8153. Mr. Harris thinks the days are not long enough 
so he spends the greater part of his evenings at the ’phone 
taking orders. Mr. Harris is known as the greatest baseball 
“fan” in Chicago, and he entertains many of his customers at 
the American League Park on the South Side. 


I. Platt, who has a pharmacy at 809 South Ashland ave- 
nue, brought an action against the Sterling Remedy Company, 
as they refused to pay him $60 due on the rebate plan. Judg- 
ment was given in his favor by Justice Hurley, but an appeal 
was carried by H. L. Kramer to a higher court, and on May 4 
it came up before Judge Kavanaugh in the Circuit Court, who 
confirmed the decision of the lower court. Mr. Kramer’s claim 
was that the goods had been sold at cut prices, and that Mr. 
Platt had done some little jobbing on a $350 quantity. 

Two of the most beautiful soda fountains in the country will 
be installed this week by the L. A. Becker’ Company, of this 
city, manufacturers of the Twentieth Century Sanitary Foun- 
tain. One is a $12,000 creation especially for the Scholtz Drug 
Company, of Denver, and the other a $6,000 “ Cleopatra” for 
the Boyson Drug Company, of Cedar Rapids. Your corre- 
spondent was greatly impressed with the exquisite originality 
of both designs in fountain architecture, both being radical de- 
partures from the long accepted style of apparatus commonly 
seen, as well as by the scientific accuracy with which the sani- 
tary ideas are carried out. As may be imagined competition 
was very keen for both these orders, and the Becker Com- 
pany construe the result as a great victory for the outside san- 
itary bottle system which is an essential part of Twentieth Cen- 
tury Fountain construction. 





A Silver Jubilee in Missouri. 


St. Louis, Mo., May 4.—The Missouri Pharmaceutical Asso- 
ciation will hold its twenty-fifth annual meeting at Pertle 
Springs on June 9, 10, 11 and 12. This health and pleasure 
retreat is located just beyond the city limits of Warrensburg, 
and has become very popular as a summer resort and place for 
State conventions. R. L. Hope, of Centralia, is the silver 
jubilee president of the Missouri Pharmaceutical Association, 
and has been active in the interests of the coming meeting since 
the day of his election last June. 

Ex-President Paul L. Hesse, of Kansas City, has charge of 
the entertainment feature, as chairman of the association. He 
is now securing prizes and, in consultation with his associates, 
arranging a programme which is expected to eclipse all pre- 
vious efforts in the direction of entertainment and amusement. 
Last year several purely pharmaceutical contests, such as pill 
making, powder folding, etc., were on the list, and some Mis- 
souri pharmacists and clerks have been practicing during the 
past winter, with a view of securing the prizes in such work 
next June. 

Prof. Francis Hemm, of St. Louis, is chairman of the 
committee on papers and queries, and reports a fine programme 
in prospect. A railroad rate of one fare for the round trip and 
hotel rate of $2 per day are among the special concessions 
promised delegates. 
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Ghe Drug and Chemical Market 


The prices quoted in this report are those current in the wholesale market, and higher prices are paid for retail lots. 
The quality of goods frequently necessitates a wide range of prices. 





Condition of Trade. 


New York, May 9, 1903. 

RADE conditions continue very satisfactory, a good 
demand being experienced for nearly all varieties 

of staple goods, and the market is characterized by a 
firmer undertone, which is shown by the upward tend- 
e1.cy of values. The fluctuations in prices during the in- 
te: val since our last report have been rather more numer- 
cus and the changes have been mostly in an upward 
direction, there being comparatively few changes of a 
The bark sales at Amsterdam 
on Thursday last resulted in a decline of about 6 per 
cent., notwithstanding the fact that the quantity put up 
for auction was only about half as large as the average 
offerings at the three preceding sales this year, and quin- 
ine is easier in consequence, though no change in price 
was announced up to the hour of going to press. An 
early reduction is, however, anticipated. Holders of cod- 
liver oil manifest continued firmness and prices have 
been further advanced since our last, the market having 
recovered from the apparent depression noted at the 
time we went to press with our previous report. Menthol 
is characterized by considerable activity and the market 


lower character to report. 


is very firm in view of the limited supply available here 


and a reported scarcity in Japan. The revised prices are 
still below the parity of London and Hamburg, though 
about equal with the quotations ruling at primary sources, 
lay down cost considered. Opium shows no improve- 
ment; the volume of trade is checked by the caution 
shown by those requiring supplies. As noted above the 
price changes are largely in the interests of holders and 
the indications point to a possible further improvement 
of values during the remainder of the month. The fol- 
lowing are the principal fluctuations of the fortnight: 


HIGHER. 
Codliver oil, 
Menthol, 

Silver nitrate, 
Tartaric acid, 
Cream of tartar, 
Rochelle salt, 
Seidlitz mixture, 
Nux vomica, 
Cassia oil, 

Clove oil, 
Sarsaparilla, Mexican, 
Senega root, 
Sassafras bark, 
Soap bark, 
Simaruba bark, 
Celery seed, 
Colchicum seed, 
Wormseed, 
Chioral hydrate. 


LOWER. 
Alcohol, 
Bergamot oil, 
Lemon oil, 
Castor oil, 
Chicle, 
Balsam Peru, 
Cacao butter, 
Carthagena ipecac, 
Canary seed. 


DRUGS. 


Aleohol has further declined as the result of competition, 
and $2.40 is now named as the inside price for 10-barrel lots, 
less the usual rebate of 2c. Jobbers report a rather freer run 
of orders. 


Balsams.—Copaiba is jobbing fairly within the range of 38c 
to 50c as to quality. Importers quote 3714c to 40c for Central 


American, and 45c to 50c for Para. Fir, Canada, sells only in 
a jobbing way, and quotations are largely nominal, the market 
range being $3.15 to $3.60; Oregon held at 65c to 75e. Peru 
has been irregular and unsettled. After a decline to 95c to $1.05, 
the market settled down a little and prices advanced 2c, leaving 
the current quotation at 9714c to $1.05. There. is some competi- 
tion for business in this article. Tolu is not quotably lower, 
though the tendency of the market appears to favor buyers; 
quoted 28c to 30c. 

3arks have shown no action of special importance. Buck- 
thorn held at 4%c to 5c; Cascara sagrada, 13c to 14¢c. Sassa- 
fras is scarce and quotations are higher at 8c to 15c. Soap is 
scarce and wanted, and 8c is now an inside figure for cut, whole 
being almost entirely out of market. Simaruba is very firm in 
view of scarcity, holders now asking 55¢c. Prickly ash con- 
tinues in light supply and holders are firm in their views at 
30c to 40c, as to quality and quantity. 


Belladonna leaves are easier owing to recent arrivals and 
some slackening in the demand, with the quotations now 10c to 
12¢, as to quality and quantity. 


Buchu leaves, short, are reported as jobbing fairly and val- 
ues are well sustained at 24c to 27c, as to quality. 


Cannabis indica is in improved position and spot quotations 
have been advanced to 90c to $1. 


Cantharides, Russian, are tending upwards in consequence 
of scarcity, though prices are not quotably higher, 62c to 65¢ 
being yet named; Chinese held and selling at 39c to 40c. 


Castor oil has undergone a further decline, the range from 
manufacturers being revised to 10c to 1044c for No. 1 in bbls.; 
10%c to 1114c for No. 1 in cases, and 914c to 1014¢ and 9%c to 
10%¢ for No. 2 in bbls. and cases, respectively. 


Coca leaves are firmer, Truxillo being held with consider- 
able firmness at 18c. 


Chloral hydrate is firmer, and some holders have advanced 
their quotations to the range of 85c to 90c for crusts and crys- 
tals, respectively. The advance is not being generally observed, 
there being sellers in a reguiar way at 80c and 85c, respectively. 


Cocaine maintains its firm position under the influence of a 
good consuming demand and strong primary market for raw 
material; quoted $4 to $4.20, as to quantity. 


Codliver oil is held with increased firmness, and we hear of 
sales at as high as $135, and $150 is named in some quarters 
for choice oil, which would seem to confirm recent statements 
regarding the unfavorable statistical position of the oil at all 
points. Only limited quantities are offering at the present 
high range. 4 


Cubeb berries continue held and selling at the range of 
8c to 9c, and 11c¢ to 14c for whole and powdered, respectively, 
and a fair business is passing at these quotations. 


Ergot is in rather dull and unsatisfactory condition, but 
prices do not vary from 32c to 34c for German, and 338c to 35¢e 
for Spanish. 


Horehound herb is advancing in the foreign markets, and 
holders here have advanced their range to 4%4c to 5c. 


Menthol has attracted considerable attention during the in- 
terval, and the small available supply has been closely concen- 
trated as a consequence of recent operations. Nothing now 
offers below $7.59, which is the inside quotation for quantities. 
In a jobbing way as high as $8 is asked, but only small sales are 
reported at the quoted range, the higher figures having ap- 
parently checked the demand. 


Nux vomica is scarce and wanted, and for the small avail- 
able supply, which is closely concentrated, quotations have ad- 
vanced to 314¢ 10 3%¢, as to quality and quantity. 


Opium is a shade firmer, but the market is in a very unsatis- 
factory condition as the trade are not operating in excess of 
jobbing quantities. The primary markets also are reported 
dull and featureless. Meanwhile holders are not anxious sellers 
and values are maintained at $2.95 for single cases and $3 to 
$3.05 for broken lots. Powdered is finding a steady sale at 
prices within the range of $3.60 to $3.65. 








Quinine is selling in a small way at the previous quotations 
of manufacturers, say 26c for bulk in 100-ounce tins, and Ger- 
man 1c lower. Higher prices were predicted for bark at Thurs- 
day’s auction sale in Amsterdam, but even with a lighter offer- 
ing than previous sales the average prize realized marked a 
decline of about 6 per cent. An easier tone has been imparted 
to the local market and little business of importance is being 
transacted. Prospective buyers are anticipating a decline in 
value and important inquiry is consequently checked. From 
second hands we hear of sales of Java at 22c, and the quotation 
of 25¢ for German could, it is said, be shaded on a firm bid. 


Saffron, Spanish, is quiet, but values are fairly well sus- 
tained at the previous range of $6.50 to $7.50; American is 
firmer and 28¢ to 30c is named, the lower figure being the inside 
quotation on original packages. 


CHEMICALS. 


Acetate of lime is in good demand and values are well! sus- 
tained at the range of 1.40c to 1.45¢ for gray, and .95¢ to 1¢ for 
brown, as to quantity. 


Alum is without special change. A moderate jobbing de- 
mand prevails with sales at 1.65¢ to 1.70¢ for lump, and 1.75¢ 
to 1.80¢ for ground, as to quality and quantity. 


Bleaching powder is reported in active consuming demand, 
and we hear of some large sales of domestic at 1e to 14e; 
English quoted at 14c to 114. 


Blue vitriol is nominally unchanged at 514c to 5%4c, but some 
small lots have changed hands at a fraction under the inside 
quotation. 


Cream of tartar is higher, the revised range from manufac- 
turers being 24%,¢ to 25c tor powdered. The advance is attribu- 
ted to the increase in cost of crude material, and an expected 
shortage of argols due to the destruction of the growing grapes 
over a large area by recent severe storms. The preparations of 
cream of tartar are revised to a higher range in sympathy, and 
details are given under the respective items. 


Pyrogallic acid is without important action though reported 
somewhat firmer at the quoted range of $1.60 to $1.70. 


tochelle Salt is higher in sympathy with the recent improve- 
ment in cream of tartar derivatives, and 1914¢c is now named 
inside for 5-bbl. lots. 

Salicylic acid is in moderately active demand and firm at 
82¢ to 34e. 

Seidlitz mixtvre is higher in sympathy with the advance in 
cream of tartar, and manufacturers now quote 16c to 16%e, as 
to quantity. 


Silver nitrate is higher in sympathy with the increased cost 
of the metal, and manufacturers now name 34%4c to 38c, as to 
quantity, the inside figure for lots of 1,000 ounces or over. 

Tartaric acid was advanced shortly after we went to press 
with the previous issue, and manufacturers now offer in a 
limited way only at 304c to 30\4c for crystals, and 3014¢ to 33%4e 
for powdered, usual terms. 


ESSENTIAL OILS, 


Anise is meeting with only a limited jobbing demand, as is 
usual at this season, but values are fairly well sustained, the 
wants of the trade being met at $1.05 to $1.10, as to quality and 
quantity. 


Bergamot is somewhat firmer, in sympathy with the tenor 
of advices from Messina. We quote the range at $2.10 to $2.25. 


Cajuput is steady with a moderate outlet of stock at 538c 
to 60c. 


Cassia is firmer and higher owing to increased demand and 
higher markets abroad; the range for 75 to 80 per cent. oil 
is now 67% to 70c, while lower grades are held at 60c to 65e. 


Citronella is scarce and wanted, and while low grades are 
offering at several cents under the quotations for prime quality, 
the goods are not of desirable quality, and 22c¢ to 24¢ is generally 
named for pure. 


Clove is held with more firmness at the recent advance, deal- 
ers now quoting uniformly at 60c to 62c for cans, and 621%4c to 
65¢ for bottles. The advance was made possible by an agree- 
ment among the principal dealers, and was long expected in 
view of the higher price of spice. 


Lemon is weak and neglected, with prices largely nominal 
though recently fixed at a decline to 65¢ to 70c. Advices from 
Messina indicate a very dull market owing to lack of demand, 
but the opinion is entertained that prices will advance during 
the summer months. 
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Peppermint has undergone no material change since our last. 

The market has rather quieted down but prices are not quotably 
changed, though buyers and sellers seem to be getting nearer 
together. We hear of sales of case lots of H. G. H. at $3.25, and 
while $38.25 is named for bulk it is understood that $3.15 and 
even less will buy. 

Sassafras, natural, is held with considerable firmness at 41¢ 
to 45¢, as to quantity, while artificial is held and selling at 27¢ 
to 38ie. 

Wintergreen, artificial, is a trifle unsettled owing to competi 
tion, and quotations are largely nominal at 38e¢ to 42c. 

GUMS. 

We have few changes of consequence to report in this de- 
partment. A moderately active demand is experienced for the 
general line of druggists’ gums, the tendency of values on the 
mucilaginous varieties being upward. Chicle is fractionally low- 
er but prices generally throughout the list are unchanged and 
fairly steady. 

ROOTS. 

Alkanet has eased off a trifle in the interval, and sales are 
making at a decline to 5%4c to Ge. 

Blood root is in light supply and firmer, with 10c now named. 

Calamus, bleached, continues scarce and wanted, and hold 
ers decline to shade 35c. 

Gentian is in better supply and prices are fractionally 
lower, the revised quotations being 4%4¢ to 5c, as to quality and 
quantity. 

Golden seal is maintained with a fair show of firmness at 
54c to 55¢, and we hear of one or two sales at the inside figure. 

Ipecac, Carthagena, is in improved demand and firmer. Most 
holders now quote at an advance of 5c. 

Sarsaparilla, Mexican, has been in improved demand, and 
sales are making within the range of 7e to 714c. 

Senega, Western, has developed a firmer tendency, and 90c 
to $1 is now generally named, with sales at this range. 

SEEDS. 

Anise, of the new crop, is held and selling at 9%4c to 10ce. 

Canary offers more freely at the recent decline, the sales 
of Smyrna and Sicily being at 34c to 4e. 

Carraway is held with more confidence owing to unfavor- 
able reports from producing points, and an early advance is 
looked for. 

Celery continues to show an advancing tendency, and up to 
8%c is asked in this market for sifted, though limited quan- 
tities are yet obtainable at 8c. 


Colchicum is in light supply, and holders now quote at an 
advance to 40c to 45c, all the cheaper lots having been taken u). 


Wormseed is in increased demand and firmer owing to 
scarcity. American is only obtainable in limited quantities at 
20c, while 15c is named for Levant. 





HINTS TO BUYERS. 


“Red Clover” blood purifier, put up by D. Needham’s Sons, 
Chicago, has been on the market 40 years and needs no intro- 
duction. The terms insure large profits, and attractive adver- 
tising matter is furnished on application. 


Beef tea, bouillon or soup, of delicious flavor and full of 
nutrition, is made simply by dropping one of Anker’s bouillon 
capsules in a cup of hot water. They are fast sellers. Try 
them. The Royal Specialty Company, New York, are the sole 
manufacturers. 


The Atlanta Show Case Company, of Atlanta, Ga., are prob- 
ably the largest manufacturers of showcases in the South. 
They make fine substantial goods at low prices. Their illus- 
trated catalogue and prices will interest all who contemplate 
buying. 

Haber’s Magic Coloring for changing the color of the hair 
is an excellent preparation. One or two applications without 
the use of any other preparation or wash will turn the hair to 
a natural brown or black. It is a vegetable compound tincture 
of roots and herbs, and is highly recommended. 


The Coe Mfg. Company, of 50 Warren street, New York, 
invite the trade to send for an illustrated list of their goods. 
They are well known as manufacturers of nail and cuticle files, 
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nail clips and “ Perfect Point” tweezers. The goods them- 
selves may be obtained from the jobbing trade. 


A very handsome 8 x 12 show card in colors is contained in 
the new style box of Thomas’ superfine whiting, which is 
sold to the trade at 75 cents per box of two dozen packages, and 
may be sold to the consumer at a good profit. All jobbers 
carry this article in stock, together with the famous Thomas’ 
English prepared chalk. 


The druggist who does not carry Antiphlogistine in stock is 
neglectful of his business opportunities. The success of this 
article partakes of the phenomenal. Its success in medical 
practice is based on the best of reasons—that it is really effect- 
ive where indicated. Not only is it popular in America, but all 
over the world. Not to have it on hand is to be behind the 
times. 


The Henry H. Sheip Mfg. Company, of 529 Columbia ave- 
nue, Philadelphia, are reckoned as headquarters for white 
wood, bass, oak, ash, etc., syringe boxes, as well as for any 
other form of fancy wood boxes used in the drug or kindred 
trades. Estimates and samples will be furnished on applica- 
tion, and fine work, low prices and prompt shipment are guar- 
anteed. 


Randall’s grape juice is the pure juice pressed from ripe 
Concord grapes prepared and bottled without fermentation. It 
is put up by an entirely modern and hygienic process, and con- 
tains all the health-giving properties of the grape. The Pasteur 
method of sterilization is employed for keeping the juice in its 
unfermented state. For prices address Chautauqua Fruit 
Company, Ripley, N. Y. 


Literature on an interesting line of German chemical and 
pharmaceutical products may be obtained upon application to 
the Fischer Chemical Importing Company, 14 Platt street, New 
York. As it is an important part of the modern pharmacist’s 
work to keep in touch with new remedies, this suggestion 
should bear fruit. A portion of their line will be found enum- 
erated in the advertisement of the company in this issue. 


Al! jobbing druggists earry the line of impervious wood 
boxes known as “ Mount Washington.” These goods are made 
in black walnut and silver poplar, and in sizes from 144 ounce 
to 16 ounces. They are absolutely impervious to grease, oil 
and even to water, and the covers fit with absolute snugness, a 
desideratum which pharmacists will appreciate. The Mount 
Washington Box Company’s advertisement will be found in 
another part of this issue. 


Many interesting and valuable articles proper iv Lhe soda 
water season are manufactured by the firm of Thos. Mills & 
Bro., 1301 North Eighth street, Philadelphia, and a complete 
catalogue of the line may be obtained on application. The 
advertisement of the house, illustrating their ice cream freez- 
ers and Pan-Amercian ice cream sandwich molds, will be found 
in another part of this issue. 


A house that can write on the top of their letter head 
“ Established 1865” are giving an earnest of their good faith 
and right principles in business. The firm of Justus Brauer 
& Son, of 248 North Front street, Philadelphia, maunfacturers 
of machine cut corks, are able to give themselves this proud 
distinction. This house are known to the druggists for the 
quality, count and price of their goods. A buyer makes no 
mistake when he places his orders here. 

In fitting up a new or old store one naturally wants every- 
thing in the way of fixtures thoroughly up to date. You will 
make no mistake in patronizing the M. Winter Lumber Com- 
payn, of Sheboygan, Wis. They give particular attention to 
practical arrangement, correct designs, selection of materials 
and high grade finish. Send 25 cents in stamps for their Twen- 
tieth Century Fixture Catalogue, mentioning the AMERICAN 
DRUGGIST. 

The “ Gem” ice cream spoon, made by the Gem Spoon Com- 
pany, of Troy, N. Y., is a very neat, useful and valuable article, 
especially in the soda water business. It was originally de- 
signed in but one size, 16 to the quart, for dispensing cream at 
fountain with soda; but it has won popular favor for general 
use in dispensing ice cream, and is now made in six sizes. It 
is readily and rapidly operated with one hand. The price is 
$1.50. 

The Gleason Grape Juice Company,of Fredonia, are out with 
some attractive offers to druggists. The company put up pure 
unfermented grape juice made from choice Concord grapes; 
also apple juice and sweet cider. They have several interest- 
ing propositions. One special offer is as follows: Dealers sell- 
ing their juices by the glass ice cold will be furnished with 
handsome serving jars and glasses, with an order for ten cases. 
Write for particulars. 


Carmel soap made in 


’alestine, Syria, and imported by the 
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firm of A. Klipstein & Co., 122 Pearl street, New York, is an 
article which most of our readers have already discovered the 
advantages of carrying in stock. It is an excellent castile soap 
in the form of milled cakes, packed one dozen in a box, and 
experience has shown that the customer usually buys a whole 
package. It is much more profitable than the ordinary castile 
bar, the cutting of which is not only laborious but wasteful. 


We invite the attention of our readers to the advertisement 
of Whitney & Co., of Leominster, Mass. This concern have 
obtained a high reputation for the quality, convenience and 
price of their folding paper boxes. These goods are adaptable 
for putting up borax, Epsom salts and all powders and crys- 
tals. Their ‘“ Climax” candy box is probably the best article 
of the kind in the world. It is made of high grade material, 
double coated on the outside and single coated on the inside, 
and when folded it occupies a very small space. Samples and 
quotations of the line may be obtained on application. 


Patrons of soda water always look at the fountain. Any 
new artistic sign or art novelty will surely attract attention, 
and if properly presented will certainly increase the sales on 
that article. Ever dispenser of soda appreciates the advantage 
of serving phosphate drinks, thereby dispensing with the ice 
cream expense and doubling profits. The Thompson Phosphate 
Company of Chicago are making the usual offer this spring of 
one of the largest and handsomest bronze clocks ever made 
for the purpose. These clocks are given away with every small 
order of goods. The advertisement of the Thompson Phosphate 
Company is printed on another page in this issue. 


The line of ready made store fixtures offered by Seger & 
Gross, 42 West Sixty-seventh street, New York, leaves nothing 
to be desired in the matter of artistic excellence, cheapness and 
structural strength. The advertisement of the house will be 
found in another part of this issue. In addition to this ready 
made line they make a specialty of the manufacture of store 
fixtures on special order and from original designs. They have 
probably installed more artistic drug interiors in the City of 
New York than any concern in their line. Any of our readers 
who contemplate making any changes in their present stores, 
or installing an entire new one, should certainly address this 
firm before placing their orders. 

The folly of using an uncertified clinical thermometer has 
recently been shown in a hospital investigation in New York, 
where the bulk of the no-name thermometers were found to 
represent so wide a variation in registry as to make them not 
only valueless, but actually dangerous to the practitioner. 
Weinhagen’s clinicals are of so high a degree of perfection 
that the United States Government accepts Mr. Weinhagen’s 
own certificate in lieu of that which they usually require from 
Yale College. Mr. Weinhagen’s success is based upon two 
facts: 1, that he is the oldest maker in the country, and has 
had plenty of time in which to perfect his work, and, 2, that | 
he has always insisted upon personally testing every instru- 
ment passing from his shop. The conscientious pharmacist is | 
always safe in recommending a Weinhagen. 

The excellent line of metal furniture manufactured by the 
Royal Metal Mfg. Company, 34 and 36 West Washington street, 
Chicago, is well worthy of the attention of pharmacists who 
aim at neatness and convenience in store arrangement. We 
illustrate elsewhere one of their chair patterns, which will be — 
found especially well adapted for the drug store. The frame of 
this chair is of specially tempered steel with oxidized copper — 
finish, while the seat may be of quartered oak or mahogany, as 
desired. The price of these chairs places them within the reach 
of the most economical, the list figure being $3. We advise 
our readers to send to the Royal Metal Mfg. Company for a 
full list of their metal specialties in the furniture line. 

McCormick & Co. continue their instructive advertisements 
on what is real insect powder in this issue of the AMERICAN 
Drvuceist, and on page 50 our readers will find some valuable 
pointers regarding the difference between what is real insect 
powder and what is not. They write us that they are more 
than pleased with the returns from their advertising in our 
issue of March 9, and say further that they are highly grati-— 
fied to learn that the position that they assume on the insect 
powder question is so thoroughly appreciated by the retail 
druggist, as evidenced by the numerous inquiries and orders 
received for “ Bee Brand” Insect Powder. It is a pleasure 
to find a firm who have the courage of their convictions, and | 
who have little fear of the everlasting cry of ‘“ cheapness,” ” 
but on whose banner are emblazoned the words, “ quality” 
first.’ We know of no article on the market that is more 
adulterated than is insect powder, and we have no doubt but ~ 
what they will establish a splendid trade under their guarantee ~ 
of real insect powder, which means powder that is absolutely © 
free of adulterants, and is guaranteed to do all that is claimed 
for it. They will gladly send a free sample of their “ Bee” 
Brand ” Insect Powders for the asking. 











